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Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania Founded 1865 ° 





Since premiums were much reduced January 1, 
1927 the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 
1928, shows on the average a greatly reduced 
cost to the policyholder, which should enable 
the Provident agent still further to increase 
his production and the size of the policy sold. 


THECOLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts i 

Arthur E. Childs, President 
Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 











Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 

Agency Department 
77 Franklin Street, Boston, Mass. 
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FORGING AHEAD 














The. Requirements 


NLY skilled craftsmen were employed to forge a head 

for a spear. Likewise, exceptional executive ability 
with vision into the future has always been displayed by 
the officers and directors of successful Insurance 
Companies 

HIRTY-FOUR years constant growth of this Com. 

pany bears testimony that it’s management more than 
possesses these requisites, and now, moving into it’s spac- 
ious new home office building, indicates further FORG- 
ING AHEAD. 


Commonwealth Casualty Co. 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 
Philadelphia 
H. C. STEWART E. W. COOK 


R President Vice-Pres, & Gen'l Mgr. 











SUPERIOR 
SERVICE! 


The word SERVICE in its true sense, 
is the keynote constantly sounded 


MN SO 





throughout this rapidly growing or- 
ganization. 


Let us prove that our SERVICE is 
SUPERIOR by placing your next 
Bond with the 


DETROIT FIDELITY AND 
SURETY COMPANY 


HOMER H. McKEE, President 


DETROIT, MICHIGAN 
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« A direct contract with the Company 


Unlimited territory 


o 
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Participating and Non-Participating Policies 


A real opportunity to grow with the 
Company 


@ 


An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as- 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 


@ 
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Prospect finding service 
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Newspaper Advertising 





The Reliance Life, which gives its under- 








More than three 10. ; ; 
lcci nit cain writers the prestige of a strong, progressive 
comune institution 
six millions of ee 
Life Insurance Today, write for our booklet, ‘Selling 


Perfect Protection’’ which gives other 


in force. salient features in the Reliance Program. ap 














“Sell Perfect Protection » 
and you'll sell MORE 
Life Insurance” 











RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 


Tur Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXXI, Number IX, August 30, 1928; $4.00 per annum. 
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ANSWERS SUPERINTEND= 
ENT’S LETTER 


Julian S. Myrick Promises Extended 
Study of Brief 


CONTINUES OPPOSITION 


Letter to New Yor Associations Indicates 
Agents Are Still Strongly Against Pro- 
posed Amendments to Section 97 

Julian S. Myrick, president of the New York 
State Life Underwriters Association, has ad- 
dressed a letter, as of August 23, to the mem- 
ber associations in which he makes preliminary 
answer to the letter of James A. Beha, Super- 
intendent of Insurance of New York, similarly 
addressed, as of August 14. 

Further study of Superintendent Beha’s ac- 
companying brief is promised and a meeting 
of the Association will be called in October 
to consider the proposals. 

Mr. Myrick’s letter follows: 


To the Member Associations of the Life Under- 
writers Association of the State of New 
York. 

Under date of August 14, the Superintendent 
of Insurance addressed you in reply to your 
committee’s position on the proposed amend- 
ments to Section 97, etc. 

Following the hearing in Albany on April 
12 your committee has had several meetings 
with the Superintendent and the special com- 
mittee of actuaries. We anticipated that the 
purpose of these meetings was to show us the 
character and evidence of company practice 
justifying the change in the law. They failed 
to convince your committee that there was any 
company practice justifying the substitution 
of a radically new idea for one that had worked 
successfully for twenty-one years. 

Such abuses as the department stated to us 
seemed to your committee to be of a character 
that could be controlled by the department un- 
der the present law. 

We are opposed to the extension of bureau- 
cratic control by the department unless there 
is clear evidence of benefit to the public and to 
the business generally. To date we have noth- 
ing but the department's assertion that such 
a need has arisen. We do not see any demand 
either by the public or by the companies gen- 
erally for the change; and we are unwilling to 
jeopardize the business by adopting changes 
that may later cause demoralization in the field. 

Your committee will study the Superintend- 
ent’s memorandum and will later forward to 
you their detailed answer to it. 
’ For your further information, we would 
again emphasize the conclusion which we pre- 
sened to the Superintendent on April 12, which 
was then and still is your committee’s conclu- 
sion. 

“We are of the opinion that the principle 
laid down by the Armstrong Committee has 
served the insuring public well and has enabled 
the Institution of Life Insurance to take its 
place in the economic development of this coun- 
try, that the companies, as a whole, are wisely 
and economically managed and that the agency 
branch of the business is rendering its full 

(Concluded on page 9) 





FOREIGN EXPERT VISITING 
UNITED STATES 


Professor Hans Dorn Is Noted Econ=- 
omist and Indemnity Teacher 


DESCRIBES CONDITIONS IN HIS 
COUNTRY 


Chairman of German Society for Insurance 
Science Stresses Threat of Govern- 
ment Monopolies 

The entry of public authorities into the insur- 
auce business in Germany is more and more 
menacing the future of private carriers in that 
country, according to Professor Hans Dorn, 
chairman of the board of the German Society 
for Insurance Science and head of the depart- 


ProFEssoR HANS Dorn 


ment of insurance science and political economy 
of the Technical University of Munich, who is 
now visiting the United States. Professor 
Dorn, a noted economist, pointed out to a rep- 
resentative of THE Specrator who called on 
him at the Ritz-Carlton hotel, New York city, 
that government insurance in Germany takes 
several forms. It may be carried on by na- 
tional, provincial or local authorities and also 
by a single community. 

The professor is a bluff, hearty and jovial 
man whose eyes twinkle brightly from a face 
that might belong to a merchant rather than 
to a delver in statistical science. He speaks 
English quite well and, though this is his first 
trip to the United States, displays a grasp of 

(Concluded on page 28) 
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COMBATS STATE FUND 


Pennsylvania Federation Plans for 
School Insurance 


URGES UNIVERSAL ADOPTION 


Claims Scheme Would Clear Up Present 
Bad Conditions and Obviate Neces- 
sity for Change 
Actuated by a desire to prevent the estab- 
lishment of a State fund for the purpose of 
insuring all public school buildings in Pennsyl- 
vania and also convinced that public school in- 
surance in that State has been poorly handled, 
the Insurance Federation of Pennsylvania has 
devised a plan which, if adopted, it believes will 

prevent the one evil and correct the other. 

The Federation has sent copies of the plan to 
the officials of all fire insurance companies doing 
business in Pennsylvania as well as to members 
of the association, and it urges its members to 
take it up at once with the school board in their 
city or town and to do everything in their power 
to have it adopted. 

The Insurance Federation is certain that 
neither State insurance nor, as has been tried 
and is frequently proposed, self insurance, should 
be employed. Yet it believes that the public is 
not being served properly, not only because 
of the high rate paid for improper fire insur- 
ance coverage, but because of the immense losses 
suffered when a fire occurs. It gives in con- 
siderable detail its opinion of the evils in the 
way school insurance is usually handled, in- 
cluding the fact that the majority of local in- 
surance men regard school insurance as nothing 
more than a juicy plum to pick as frequently 
as possible. The agent with personal pull or 
political power is most apt to get the business 
and the real conscientious and progressive agent, 
according to the Federation, knows that his ser- 
vices will not be appreciated and that if he 
makes an effort to be of service his motives 
are misunderstood and his labor is in vain. 

In preparing the plan it proposes representa- 
tives of thirty-five special agents and company 
representatives were consulted. The Federa- 
tion’s committee has either met or will meet 
with committees of the Pennsylvania State 
Directors Association, the Pennsylvania School 
Secretaries Association, the Eastern Under- 
writers Association and representatives from the 
State Department of Education. 

The plan itself, which is too long to be given 
in full, provides that the board of education in 
a school district shall first decide upon one in- 
surance man or a committee to take the entire 
responsibility of operating the plan. He shall 
prepare a complete survey of all the properties 
and make recommendations to lessen the fire 
hazards and arrange for periodical inspections 
rate check-ups. A complete inventory 

(Concluded on page 15) 
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NSURANCE men throughout Maryland are 

being asked to join a League of Insurance 
Men for the election of Al Smith in a circular 
letter sent out by Jonathan K. Voshell, man- 
ager of the local branch of the Metropolitan 
Life Insurance Company. Mr. Voshell, a 
former Republican, said he was not interested 
in the political affiliations of the recipients but 
he favored Governor Smith because he ad- 
vocated temperance. 

“Those of us in the life insurance business 
who have kept statistics showing causes of 
deaths know that the mortality due to alcohol- 
ism, cirrhosis of the liver and all of its attend- 
ant complications,” the letter continued, “has 
increased by leaps and bounds since prohibition 
and it is steadily gaining, and we are, there- 
fore interested in our people to the extent of 
changing the thing which shows the reason for 
this increased death rate.” 

More than 15,000 letters will be sent to the 
insurance men of the State asking them to join 
the Smith League. 


S a further evidence of the friendly spirit 

existing between the general agents, man- 
agers and superintendents of the Philadelphia 
Association of Life Underwriters, a golf tourn- 
ment is being arranged for Tuesday, September 
25, 1928, at the Philadelphia Country Club. 
Prizes will be awarded for medalist—low gross ; 
low net score; and blind hole tournament. Non- 
golfing managers will join the players at dinner 
after the tournament. The committee-in-charge 
consists of Everett H. Plummer, general agent, 
Berkshire Life; James M. Blake, general agent, 
Massachusetts Mutual; Eugene Jordan, man- 
ager, Sun Life of Canada; J. Renwick Mont- 
gomery, manager, Phoenix Mutual; J. Elerick 
Willing, general agent, State Mutual Life In- 
surance Company. 


N returning from his journey around the 

United States by air, Dr. Frederick L. Hoff- 
man, consulting statistician of the Prudential In- 
surance Company of America, and a frequent 
contributor to THe Spectator, reiterates his 
past criticisms of airports in this country. He 
says that most of the so-called airports are 
merely poor landing fields. He speaks of those 
in Boston, Chicago and New Brunswick as a 
disgrace, making, however, a reservation in 
favor of Buffalo. Dr. Hoffman has traveled 
over 7000 miles by air in the past few weeks 
and his experiences coupled with those of pre- 
vious fights entitle him to be classed as an ex- 
pert in knowledge of passenger flying condi- 
tions, both in the United States and abroad. He 
finds the aircraft and pilots in this country 
among the best in the world but sees the lack 
of proper airports as a heavy handicap to the 
development of passenger traffic. 


| (gn abbr attorneys seldom appear in the 
role of playwright, but the rule, if rule 
there be, finds its exception in the present status 
of Frank E. Carstarphen, counsel for the Citi- 
zens Committee Against Fraudulent Claims, in 
New York. Mr. Carstarphen, a former assist- 
ant district attorney of the Empire City, is the 
author of the stage version of “The Bellamy 
Trial,” the Saturday Evening Post serial story 
which was later published in book form. Be- 
tween working on behalf of the insurance com- 
panies which are interested in the Citizens Com- 
mittee Against Fraudulent Claims, aiding the 
campaign against ambulance chasers, running 
down misrepresented insurance losses, practic- 
ing law and writing plays Mr. Carstarphen is 
a busy boy these days! 
* * x 


N a way, I may be telling tales out of school 

when I tell you that Arthur L. J. Smith, 
president of The Spectator Company, will, at 
the invitation of Alfred H. Swayne of the 
General Motors Corporation, act as one of the 
members of a co-operation committee sponsored 
by the New York directors of the National 
Safety Council to aid in making the coming an- 
nual meeting of that body a success. The ses- 
sions will be held in New York city on October 
1, 2, 3, 4 and 5 and will constitute the seven- 
teenth annual National Safety Congress. 
Financial, industrial, commercial and insurance 
leaders are taking part. 

kk Ox 


A* increase in the number of aeroplanes in 
use in the United States amounting to be- 
tween 600 and 700 per cent by 1930 is the pre- 
diction made by Major Lester D. Gardner, 
president of the Aeronautical Industries, Inc., 
who has just returned from a tour of the air- 
craft factories of Eastern and Central portions 
of the country. There will be about 30,000 
aeroplanes using the skyways three years from 
now, declares Major Gardner. In 1928 there will 
be about 5200 aeroplanes built in this country 
and the estimates for 1929 and 1930 are 10,000 
and 15,000 respectively. The engine situation 
is the real crux of the matter, says the official 
quoted, and continues: “If eight or ten of the 
engine companies now planning for a large out- 
put next year succeed in their financing, the 
aeroplane contractors can produce and sell in 
1929 more than 10,000 planes.” Insurance un- 
derwriters with one eye on the future of avia- 
tion insurance may well be cheered by this pre- 
diction. 
x Ok Ox 

HE people of Massachusetts give me a 

laugh. They enacted a compulsory auto- 
mobile insurance law and now they are squeal- 
ing because the operation of the business 
under that law has resulted in loss ratios neces- 
sitating rate increases of almost 50 per cent 
in many territories. A good look before they 
leaped would have saved recriminations after- 
ward. 


HE Ancient and Honorable Order of Blue 

Goose opened its twenty-second annual con- 
vention in Montreal, Canada, on Tuesday of this 
week. Headquarters are at the Windsor hotel 
and over 1000 delegates and their friends are in 
attendance. As the famous English comedian, 
George Robey, used to say: “Everybody who is 
anybody is there.” Myself excepted, of course. 


* * * 


HE Blue Geese will have a large pond of 

entertainment activities on which to swim 
during the convention. Golf, dancing, a field 
day, sightseeing tours, a Saguenay trip, a good- 
fellowship dinner and a lot of other pleasant 
ways of spending time have been arranged. In- 
cidentally, it is the first meeting of the Grand 
Nest of the Blue Goose outside the United 
States. If I were a regular attendant at these 
meetings, they could hold each one in Canada 
with my enthusiastic personal approval. As it 
is, they can hold the next one in Podunk as far 
as I’m concerned. 


* * * 


HE general manager of the Scottish Union 

& National, James Gibson Nicoll, is visiting 
United States Manager J. H. Vreeland at West 
Hartford, Conn. Accompanied by Mrs. Nicoll, 
Mr. Nicoll has been traveling in Canada and 
now, after a short stay in West Hartford, he 
and Manager Vreeland will set out on an ex- 
tended tour of the United States visiting agents 
of the Scottish Union and American Union in 
this country. 


HE desire of fire insurance companies al- 

ways to maintain a liquid position explains 

their stockholdings, in the opinion of Jesse Spier, 
New York insurance and bank stock specialist. 

A ratio of between 70 and 80 per cent of capi- 
tal invested in high-class government, public 
utility, railroad and other well seasoned bonds, 
against 20 to 30 per cent invested in a well- 
diversified list of common stocks of progressive 
corporations, Mr. Spier believes, represents an 
ideal balance and reflects a situation eminently 
satisfactory from the fire insurance company’s 
point of view. 

Mr. Spier declared that “The fire insurance 
companies are becoming known more and more 
as a combination of insurance company and in- 
vestment trust and no longer do we find the an- 
tiquated idea that fire companies should limit 
their activities to their own business instead of 
adopting a progressive investment policy. A 
progressive policy in the securities department 
is as necessary as in the underwriting depart- 
ment. 

“The ratio of a well-managed fire company 
should show from 70 to 80 per cent of capital 
invested in high-class government, public utility, 
railroad and other well-seasoned bonds and from 
20 to 30 per cent invested in a well-diversified 
list of progressive common stocks.” 
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BROKERS’ COMMISSIONS 
T is practically unanimously admitted 
that insurance brokers are a necessary 
and indispensable part of the conduct of 
fire insurance in New York, which makes 
the suggestion, now and then heard, that 
they be eliminated quite beside the point. 
The brokers are here. They have had and 
continue to have a tremendous part in the 
growth of the insurance companies and 
in the efficient conduct of the insurance 
business. The question, just now a much 
discussed and debated one, as to whether 
or not the commissions received by them 
are adequate, must be considered from the 
standpoint of the facts in a situation that 
exists and will continue to exist, and not 
from a premise that the whole arrange- 
ment might undergo a revolution that 
would result in an entirely different basis 
of operation. 

The committee on operating costs of 
the Fire, Marine and Liability Brokers’ 
Association of the City of New York, 
Inc., of which Charles S. Rosenweig is 
the chairman, has made a thorough in- 
vestigation of brokerage commissions and 
the cost of operations. Its conclusions, 
as possibly might have been expected 
from the very fact that it made such an 
investigation, is that the present broker- 
age rates for fire business are too low. The 
rates, it says, are lower now then they were 
twenty-one years ago in New York City. 
It says that more than 50 per cent of the 
country-wide ‘fire business is in the 10 
per cent class and that the over-all aver- 
age is slightly more than 12 per cent. 


Taking thirty important fire insurance 
companies that write about half of the 
premiums for fire and allied lines in the 
country it says that for the years 1918 
and 1927 the net increase in premiums 
for all lines has been about 60 per cent, 
the administration expenses to net premi- 
ums written have increased about 135 
per cent, and the increase in agents’ com- 
missions to net premiums written has 
been about 95 per cent. 


It has been remarked that figures may 
be made to prove anything. To some, 
such a statement as that made by the 
brokers’ operating cost committee when 
it takes a specific instance will be more 
convincing than those greater figures that 
deal with large groups. For instance, it 
cites the case of “two prominent New 
York brokerage offices” where the annual 
premiums were more than a million and 
a quarter dollars and the total commis- 
sions earned $253,189. When commis- 
sions to sub-brokers and administrative 
expenses had been deducted there re- 
mained net profits of $32,483, which had 
to be divided among seven principals so 
that each one received, including his 
salary and dividends, $4,700. It was 
added that this included the profits on 
automobile and sprinkler leakage lines. 


The situation appears to be viewed by 
officials of prominent fire companies in 
cifferent ways. One such informed a 
representative of THE SpEcTATOR that it 
was his opinion that the brokers were re- 
ceiving adequate commissions. He was 
inclined to think that such figures as we 
have quoted were either incorrect or were 
not sufficient to show the general situa- 
tion. When asked what might be done 
to relieve the situation, granted that it 
was as presented by the operating costs 
committee, and granted that the brokers’ 
commissions were. entirely inadequate, he 
said that in that case the situation was 
unfortunate, but he saw no way in which 
it could be relieved. 

A leading official of another great fire 
company said that he believed that in the 
face of the high standards of living in 
this country and the great increase in the 
cost of practically everything during the 
past decade, the present brokerage com- 
missions in New \York were inadequate. 
His suggestion was that the brokers 
present their case, the insurance com- 
panies check up the figures they presented 
and, if they found them correct, a joint 
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appeal be made to the insurance com- 
missioners where it seemed necessary 
that rates be raised. The public should 
pay the advance, he said, and he felt con- 
vinced that at present the public is pay- 
ing too little for the service that is given 
them by the brokers. 

Another official felt that the brokers 
should be able to reduce their overhead 
expenses, while still another gave it as 
his opinion that the very increase in the 
forms of insurance now written demand- 
ing highly trained and therefore expensive 
men, not to mention the ever increasing 
cost of rentals and other mounting ex- 
penses, made this out of the question. 
sut it was also inferred that any sugges- 
tion to State insurance commissioners 
that rates be raised, no matter how proper 
and convincing were the reasons presented, 
would be like waving a red flag before the 
eyes of a bull, and with somewhat corre- 
sponding results. 

Still another suggestion on the subject 
was that there are too many brokers in 
New York City even in the face of the 
tremendous increase in the insurance 
business. Such a situation, if it exists, 
can only be solved as all such situations 
are, by the survival of the fittest. 

The agitation over the matter makes it 
at least appear to some extent a serious 
one. But that it is so serious that it will 
not be corrected is unthinkable. 





Fraternal Congress Favors Non-Medical 
Business 

Toronto, Can., August 24.—The National 
Fraternal Congress of America, at its four-day 
session which concluded here yesterday, decided 
to apply for legislation permitting the writing 
of non-medical business, with provision for ade- 
quate reserves. A minority of the committee 
which had investigated the subject favored this 
action, their views being expressed by John E. 
Owens, of the Maccabees, Detroit. The major- 
ity of the committee, headed by Chairman 
George W. Miller, opposed any departure from 
medical examination. 


Central Life Meeting 

J. F. Branton, State manager of the Central 
Life Assurance Society (Mutual) of Des 
Moines, Iowa, entertained the Minnesota repre- 
sentatives and their families at the eighteenth 
annual meeting of the Minnesota agency at 
Green Lake Country Club, Spicer, Minnesota, 
Friday and Saturday, August 17 and 18, 1928. 

President T. C. Denny and George T. Carlin, 
educational director, were present from the home 
office. President Denny reported the company 
in the best financial condition in its history, and 
announced a very substantial increase in divi- 
dends for next year. George T. Carlin con- 
ducted a School of Instruction. 
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PROVIDES ADVERTISING MATERIAL 
Jefferson Standard Meets Need of Agents 
' A series of interesting newspaper advertise- 
ments for the use of company agents has re- 
cently been prepared by the sales promotion de- 
partment of the Jefferson Standard Life Insur- 
ance Company, of Greensboro, N. C. Many in- 
dividual agents had requested the sales promo- 
tion department to write small ads for them for 
their local newspapers, and it was decided to 
create a series of distinctive small ads to be 
used for this purpose. 

The complete set of ads consists of three 
single-column and three double-column ads. In- 
asmuch as distinctiveness was a desirability, a 
special hand-drawn border was designed and a 
type face chosen that, while plain and readabie, 
was as far removed as possible from the ordi- 
nary type faces used in newspaper advertising 
composition. Each ad of the series featured in 
its copy a form of policy that experience had 
shown to be most popular with the insuring pub- 
lic. 

The proposition made the agents was _ that 
the company would give them free a set of elec- 
trotypes or stereotype mats of the set, and the 
agent in turn would pay for the insertion in his 
local paper. This has proved to be very suc- 
cessful and in all probability the series of ads 
will be enlarged in the future. Many agents 
have taken advantage of this offer who had 
never done any local newspaper advertising be- 
fore. 

One of the most attractive features of these 
ads is that it is little or no trouble to the agent. 
All he has to do is to supply his newspaper with 
the electrotype and his name, address, and tele- 
phone number to be inserted at the bottom of 
the ad. 

In an article in the July issue of “Southern 
Advertising and Publishing,” the problem of 
company advertising of this kind is discussed 
by A. T. Haley, sales promotion manager of 
the Jefferson Standard. In the form of a talk 
with one of the company’s agents, Mr. Haley 
brings out all the difficulties that are to be met 
in selling this idea to the field force, and dis- 
cusses ways and means by which these difficul- 
ties are overcome. 


Big Gathering Expected at Etna Life’s 
General Agents’ Conference 

One hundred and fifty officials and general 
agents of the Aftna Life Insurance Company 
and their wives will attend the 1928 General 
Agents’ Conference which will be held at 
Chateau Frontenac, Quebec, September 17 to 20. 
The conference, an annual event since 1924, will 
have for its keynote, “Developing Man-Power 
and Directing Its Energy.” 

The conference, this year, will embrace five 
highiy interesting and educative business ses- 
sions together with an attractive sight-seeing 
and entertainment program. The business ses- 
sions will be devoted to a thorough analysis and 
discussion of the various factors encountered in 
the proper training and development of ‘‘man- 
power.” 

The first session will be held at 1:45 p. m., 
September 17, with President Morgan B. Brain- 
ard presiding. This session will be marked by 
the keynote address by Vice-President K. A. 


Luther and by an address, “Investing in Agency 
Progress,” by General Agent S. T. Whatley of 
Chicago. 

There will be two sessions on the following 
day, both of which will be devoted to “Develop- 
ing Man-Power.”’ General Agent J. Stanley 
Edwards of Denver will preside at the first ses- 
sion, which will be held at 9 a. m., while Gen- 
eral Agent C. Gilbert Shepard of Hartford will 
preside at an evening session, opening at 7:45 
p. m. 

There will be but one session on September 
19, the third day of the conference, which will 
consider the second phase of the two-fold key- 
note, “Directing Its Energy.” General Agent 
T. Mount Searles of Newark will preside. A 


golf tournament will be held in the afternoon. 

Vice-President Luther will preside at the final 
conference session, to be held at 9 a. m., Sep- 
tember 20, and he will deliver at that time his 
address, “A Vision of 1929.” Assistant Super- 
intendent of Agencies Lester O. Schriver. will 
also speak at this session on “Our Obligation to 
Man-Power.” 

Royal Union Appointment 

The Royal Union Life Insurance Company of 
Des Moines, Iowa, has announced the appoint- 
ment of A. F. McGuire as State agent for the 
company in Arkansas. Mr. McGuire is well 
known in the Southwest as a capable producer 
and organzer. 
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Pioneering 


Progress always requires pioneering. 
steps, must lead in the exploring of new fields, must “‘go before and 
remove obstacles for those who follow.” 


In order to fulfil its obligation to humaniy, life insurance must seek 
new ways of service, in addition to extending the old. And so it 
must have pioneers. The New York Life has always recognized this 


Many years ago this Company undertook to pioneer in the field of 


After a long and intensive study of declined cases, it found that spe- 
cial rates could be calculated, permitting, with safety, the acceptance 
of many risks which previously had been rejected. 


On July 1, 1896, the Company issued its first sub-standard policy. 
Since then, the writing of insurance on impaired lives has been a part 
of the New York Life’s regular service to the public, and has grad- 
ually been adopted by a majority 


Today, Nylic Agents are enabled to ob- 
tain insurance for approximately three 
out of every five clients who other- 


NEW YORK LIFE INSURANCE 


DARWIN P. KINGSLEY, President 
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INTERNATIONAL’S STATUS 


Missuori State Life Takes Over Busi- 
ness 








CONTRACT APPROVED BY COURT 





Judge A. L. Reeves Acts Quickly After 
Jurisdiction Dispute Is Settled—Stock- 
holders Well Protected 

St. Louis, Mo., August 25—The Missouri 
State Life Insurance Company on August 25 
reinsured the $320,000,000 of insurance carried 
by the International Life Insurance Company of 
St. Louis and the latter organization as an in- 
surer passed out of existence. 

United States District Judge Albert L. Reeves 
of Kansas City, Mo., sitting in the Federal Dis- 
trict Court in St. Louis late on Friday, August 
24, ordered the Federal receivers for the Inter- 
national Life, Massey Wilson, a former presi- 
dent of the International, and Ben C. Hyde, 
Superintendent of Insurance for Missouri, to ac- 
cept the reinsurance contract offered by the 
Missouri State Life. 

This contract assures absolute protection to 
the policyholders of the International Life and 
over a period of fifteen years may pay as much 
as $5,625,000: with interest at 5 per cent to the 
receivers of the International Life for the bene- 
fit of the stockholders ‘and other claimholders 
against that company. It has been estimated by 
Hillsman Taylor, president of the Missouri 
State Life, that the International Life stockhold- 
ers should receive not less than $4,000,000 for 
their holdings. : 

The taking over of the International Life’s in- 
surance business makes the Missouri State Life 
by far the largest life insurance company west 
of the Mississippi River. It now has more than 
$1,140,000,000 of life insurance in force and 
admitted assets in excess of $125,000,000. It 
ranks fourteenth among the large life insurance 
companies of the world. 

The reinsurance deal does not terminate the 
receivership for the International Life and its 
holding company, the International Company of 
St. Louis, but merely ends the insurance career 
of that corporation. The next step of the re- 
ceivers will be to institute proceedings to re- 
cover from Roy C. Toombs. president of the 
International Life, the Toombs & Daily Com- 
pany of Chicago and other persons any assets 
wrongfully or unlawfully taken from either 
corporation. 

Judge Reeves in directing the Federal re- 
ceivers to approve the reinsurance contract with 
the Missouri State Life severely rebuked the 
stockholders and directors of the International 
Life for the condition of that company’s affairs 
revealed by the testimony in his court, saying 
in part: . 

“Apparently the board of directors selected 
as president a man who was not trustworthy. 
It appears from the evidence that he began a 
systematic method of stealing from the com- 


pany, and carrying off its securities, a most un- 
usual thing to be tolerated even for a moment. 
The board of directors unquestionably ought 
to have had some information about that or 
some other officers ought to have had. 

“There has been intimation in the testimony 
here that the International was under grave 
suspicion two or three years ago—that its sol- 
vency was questioned then. I did not dream that 
anything of that kind had existed for so long 
a time.” 

Judge Reeves prior to going upon the Federal 
bench was an actuary for the Missouri Insur- 
ance Department and at one time was an officer 
of the Continental Life Insurance Company of 
St. Louis. 

The reinsurance contract of the Missouri 
State Life briefly provides that the company 
takes over all of the assets and assumes all of 
the insurance contracts and obligations of the 
International Life. 

It does not assume any of the claims against 
the International Life that may arise because of 
over issuance of capital stock or similar trans- 
actions and will not benefit from any recov- 
ery made by the receivers from Roy C. Toombs, 
the Toombs & Daily Company or others for as- 
sets, cash or securities wrongfully or unlaw- 
fully taken from the International Life. 

The Missouri State Life will collect all pre- 
miums, notes, interest, etc., now due or which 
may hereafter become due by virtue of any in- 
surance contract entered into by the Interna- 
tional. While the Missouri State does not take 
over the charter, stock records or minute books 
of the International it shall have access to 
minute records when it desires. 

The International retains its charter merely 
for the purpose of administering its rights and 
liabilities not conveyed to or assumed by the 
Missouri State. It agreed to immediately cease 
and continuously refrain from engaging in the 
life insurance business in any manner. 

The Missouri State Life assumes the policy 
obligations of the International Life as if the 
business were originally written by itself and 
there is no restriction whatsoever on the rights 
of the policyholder under his policies. All death 
and disability claims accrued and unpaid are as- 
sumed, subject, however, to the same right and 
defense as has been or can be possessed by the 
International Life. 

Agents and supervisors contracts not subject 
to cancellation were also assumed. The Mis- 
souri State Life will also enter into new con- 
tracts with all other International Life agents 
on an equitable basis and at rates of commis- 
sions and conditions consistent with the stand- 
ards maintained by the agency organization of 
the company. 

All other contractual obligations of the In- 
ternational ordinarily arising in the ordinary 
course of a life insurance business are assumed 
according to the true intent and tenor thereof 
including its agreement to make payments un- 

(Concluded on page 13) 
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W. F. Grantges Becomes a Vice=-Presi- 
dent of St. Louis Company 


HIS WORK WAS COMMENDED 





Former Vice-President of International Is 
Credited With Having Done Every- 
thing Possible to Save Company 
St. Louts, Mo., August 27—It was learned 
to-day that W. F. Grantges, first vice-president 
and general manager of the International Life 
Insurance Company, has accepted an agency 
vice-presidency with the Missouri State Life 
Insurance Company which reinsured the Inter- 

national. 

Mr. Grantges was one of the few Interna- 
tional Life officers publicly benefited by the In- 
surance Commissioners of nine States who in- 
vestigated the tangled affairs of that company. 
With Judge Charles C. Revelle, chief counselor, 
Mr. Grantges co-operated fully with the in- 
vestigators and did everything possible to help 
save the company. The general response from 
the International agency organization to its re- 
insurance by the Missouri State has been most 
favorable and hundreds of telegrams have bees 
received from agents expressing approval of 
the big deal. But one general agent has defi- 
nitely left the company, H. B. Keck of Chi- 
cago, who goes with the Northwestern National. 
The Missouri State Life now has two branch 
offices in Chicago. 

Attorney for the receivers of the International 
Life announced to-day that civil suits probably 
will be instituted within the next few days 
against Roy C. Toombs and the Toombs and 
Daily Company of Chicago to recover three 
million five hundred sixty-two thousand dol- 
lars in cash and securities alleged to have been 
taken from the life company by Toombs. This 
legal step is intended to prevent Toombs or his 
investment company from benefiting through 
the reinsurance contract with the Missouri State 
Life which is expected to net International 
stockholders from one hundred and ten dol- 
lars to one hundred and fifty dollars a share. 
In Chicago Toombs was quoted as expecting 
to get more than three million dollars from 
Toombs and Daily on the International Life 
stock held by the International Company of St. 
Louis which once owned twenty-three thousand 
six hundred twenty-four shares of such stock. 
However ail but fifteen hundred shares of its 
stock was used as collateral on loans and already 
twenty thousand five hundred thirty-nine shares 
of this stock have been foreclosed. 


National Life Appointment 
The National Life Insurance Company of 
Montpelier, Vt., has appointed Buford Warden, 
as general agent in Memphis, Tenn. Mr. 
Warden is an experienced life underwriter well- 
known in Western Tennessee. 
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Pursuant to the order of the Federal Court 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Announces that it has purchased all of 
the insurance business and assets of the 


International Life Insurance Co. and Guarantees Full ¥ 
Payment of All Just Claims Arising from Policies 
Issued by that Company as well as a Reasonable 
Return to All Holders of International Life Stock 


S this is read, all International policies have been 

assumed and guaranteed by the Missouri State 
Life. Full legal reserves have been restored and the 
reserve millions of this company are as squarely be- 
hind every International policy as if each had origi- 
nated through our own agency channels. 


The policies acquired raise the total insurance in 
force to a figure in excess of one billion, one hundred 
forty million dollars—making the Missouri State Life 
Insurance Company the largest insurance institution 
west of the Mississippi. Assets amount to a total of 
more than one hundred twenty-five million dollars. 
Today, with more than 350 old line companies in the 
U. S., the Missouri State Life Insurance Company 
ranks fourteenth. Its business extends into forty-one 
states and territories — twenty-five principal cities 
have branch offices—general agencies exist in almost 


HILLSMAN TAYLOR, President 


every principal center. Its field work is conducted 
by more than four thousand representatives. 


Behind this great insurance institution stands an ideal 
that places the mission of insurance among the great- 
est of all humanitarian influences. The contracts of 
this institution are sacred commitments — pledges 
made in times of foresight to be faithfully redeemed 
in hours of human adversity. 


Insurance is sound. Insurance is safe. 


The officers, the directors, the stockholders, the per- 
sonnel of the Missouri State Life Insurance Com- 
pany regard with gratitude the privilege that is now 
their to provide proof that the bulwarks of life insur- 
ance are too strong and too sacred for any untoward 
event to successfully assail their security. 


HOME OFFICE, St. Luois 


BOARD OF DIRECTORS 


W. S. Bransford Rogers Caldwell 
Nashville, Tennessee Nashville, Tennessee 


Capitalist President Caldwell & Company 
President Bank of Tennessee 


James E. Caldwell Harvey P. Couch 


Nashville, Tennessee Pine Bluff, Arkansas 


President 4th and 1st Nat’l Bank Pres. Arkansas Power & Light Co. 

Pres. Nashville Trust Company 

Chairman of Board Southern Bell 
Telephone Company 


Chairman of Board Missouri State 
Life Insurance Company 


Theobald Felss 


Cincinnati, Ohio 
Pres. Felss Flour Milling Company 


E. D. Nims Charles S. Sargent 
St. Louis New York and Boston 
Pres. Southwestern Bell Telephone Kidder, Peabody and Company 
capes J. Sheppard Smith 
St. Louis 


Dr. Bruce Ryburn Payne 
Nashville, Tennessee 


Pres. Mississippi Valley Trust Co. 
Hillsman Taylor 


President George Peabody College a tanks 
Thomas M. Pierce Pres. ne” ee Insurance 
St. Louis 
Vice President & General Counsel F. O. Watts 
Terminal R. R. Association of St. Louis 
St. Louis President First National Bank 


MORE THAN A BILLION ONE HUNDRED FORTY MILLION DO LLARS OF INSURANCE 
IN FORCE — OVER ONE HUNDRED TWENTY-FIVE MILLION DOLLARS ASSETS 
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INTERNATIONAL OFFICIAL HELD 
W. J. Dart Released on Bail Following 
Charges of Signing Fraudulent Stock 
Certificate 

On Saturday, August 25, W. Glenn Darst, 
secretary of the International Life was arrested 
on a charge that he signed a fraudulent stock 
certificate for 3000 shares of the company which 
was used by Roy C. Toombs, as collateral for 
a loan of $500,000 secured from the Great 
Southern Insurance Company of Houston, Tex. 

Darst was released within an hour after his 
arrest on $10,000 bonds signed by a professional 
bondsman. The offense with which he is charged 
is punishable by a fine of $3000 or imprisonment 
of from three to seven years. However, it is 
generally believed that the charge placed against 
Darst is really intended to assure his appear- 
ance as a State’s witness against Roy C. 
Toombs, when and if the president of the com- 
pany is ever brought to trial. 

In the meantime Toombs under the protection 
of a Federal court writ in Chicago is still suc- 
cessfully defying the prosecuting authorities and 
the governors of Missouri and Illinois. To date 
he had been able to use a Federal civil action to 
frustrate all efforts to return him to Missouri 
to answer to four warrants issued against him, 
one charging grand larceny of $104,000 and the 
other three with using fraudulent stock certifi- 
cates as collateral for the $500,000 loan made 
through E. P. Greenwood, president of the 
Great Southern Life Insurance Company. 

Later the 9000 shares of over-issue stock 
used for this loan was replaced by 9000 shares 
of legitimate stock that Roy C. Toombs obtained 
from the International Company of St. Louis on 
his promise to pay that corporation $90 a share 
for it. The board of directors of the holding 
company authorized this sale to Toombs. In 
the meantime the Great Southern Life through 
counsel has foreclosed on the Toombs loan and 
a similar loan of $500,000 made to the holding 
company direct, and according to testimony 
given by Greenwood before Federal Judge 
Reeves on Friday, last, is now the owner of 
16,700 shares of International Life stock. Green- 
wood also held Toombs proxy for the balance 
of the 23,624 shares of stock originally owned 
by the International Company of St. Louis, Mo. 


Illinois Life Has Important Program 

Cuicaco, Int., August 27,—Agents’ members 
of the $100,000 Club of the Illinois Life meet 
in annual convention in Chicago, home office 
city, on Thursday and Friday of this week. An 
elaborate program, designed to be educational 
for the agents, has been announced. Besides 
the company’s officials, the following prominent 
Fred W. Potter, former Illinois Commissioner 
insurance men are on the program for addresses: 
and former president of the National Conven- 
tion of Insurance Commissioners; Darby A. 
Day, Chicago manager of the Union Central 
Life; Claris Adams, secretary and general coun- 
sel of the American Life Convention. 

The second day’s session is devoted to purely 
educational addresses, the speakers to be out- 
standing producers or organizers of the com- 
pany. R. W. Stevens, president of the com- 
pany, will be the last speaker on the second day. 
His subject is, “Some Present-Day Problems.” 


Connecticut Mutual Life Educational 
Conference 

Many Glaciers Hotel, Glacier National Park, 
will be the scene of the 1928 National Educa- 
tional Conference of the Connecticut Mutual 
Life Insurance Company during the days of 
September 4, 5 and 6. 

A total of 119 sales representatives, consist- 
ing of 83 agents, 15 general agents, 9 district 
agents and 12 supervisors, together with guests 
and 9 home office officials, will make a total of 
about 175 in attendance. 

Each one of the three days will be devoted to 
the subjects of programming, business insurance, 
and income insurance, respectively. They will 
be discussed both generally and specifically by 
field and home office men. 

One of the important features of the con- 
ference will be a sales demonstration each day 
of the subject discussed. 

The business of the Continental Mutual Life 
Insurance Company for the year 1928 has shown 
a splendid increaes over the corresponding pe- 
riod of 1927, and the remaining months of the 
year hold out a promise of a record volume for 
the year 1928. 


Answers Superintendent’s Letter 
(Concluded from page 3) 
share in the production of the necessary amount 
of new business to keep the Institution alive 
and active. The conditions of co-operation and 
understanding which exist among the field 
forces, not only in this State but throughout 
the country, are improving year by year and this 
has been brought about largely by an under- 
standing of the law and the rules and regula- 
tions which have been laid down concerning it. 

There appears to us to be no necessity for a 
fundamental change in the law and we do not 
believe that the change which has been proposed 
would work out as anticipated. We see no rea- 
son for changing a law that has stood the test 
of time, has worked out satisfactorily for 
twenty-one years, for another law that would 
have to receive the judicial interpretations of the 
courts, the written constructions of the attor- 
ney-general and the administrative attention of 
the insurance department. It would tend to 
cause endless confusion and would serve no 
good purpose when there is nothing, funda- 
mentally, to be corrected.” 

In addition to the above, I would quote four 
points made covering the effect of the proposed 
changes in reply to a letter from one of the 
leading officials of a large company: 

First—An unnecessary interference with the 
detailed management of a life insurance com- 
pany ; 

Second.—As unsound legislation in that it as- 
sumes as acquisition costs certain necessary 
expenditures having no relation whatever to the 
production of new business; 

Third.—As being uncertain in operation be- 
cause it involves proportions of all plans of in- 
surance taken by new insurers which are rad- 
ically variable one year compared with another, 
and which variableness may be so great as to 
upset any and all calculations, and over which 
proportions the corporation has no control ; 

Fourth—And unscientific in that expenses are 
not based upon the elements in the premium cal- 
culations for the purposes of meeting expenses, 
to-wit—loading and mortality savings. 

Your committee has had many expressions 
from other officials in opposition of the pro- 
posed legisiation. 

I will call a meeting of the State associa- 
tion for sometime in October to consider the 
proposals further. 

Very sincerely yours, 
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SPEAKS AT COLUMBUS MUTUAL 
MEETING 
Darby A. Day Says Selling Life Insurance 
Is Not Difficult 

The most enthusiastic convention the Colum- 
bus Mutual Life ever held was conducted 
August 22, 23 and 24 at Columbus, Ohio, with 
an unprecedentedly large attendance, and with 
Darby A. Day of Chicago; James V. Barry of 
New York, and Dr. Charles J. Rockwell of 
Chicago among the principal speakers. 

Dr. Rockwell had four educational addresses 
on the last two days of the convention and 
made such a hit with the agents that practi- 
cally all remained until the closing hour. 

The presence of Messrs. Barry and Day at 
the opening session attracted a large number 
of underwriters from many companies to the 
meeting. 

Mr. Barry gave an inspirational address which 
attracted much applause. 

Mr. Day challenged the underwriters to a 
higher conception of the importance of their 
vocation and the opportunities afforded them. 

He said: “To sell life insurance is not dif- 
ficult. It is not an ardous labor. It is easy 
for most people to get by because they are using 
the theories and ideas that are passed on to 
them by their home office, by their competitors 
and by their associates. 

“How can you sell life insurance, if you do 
not get the working tools. How can you do 
it if you do not study life insurance. 

“You must ask your company for all the 
literature they have and you must buy every 
text book that is published and subscribe for 
every insurance journal. If you only get one 
idea a year from an insurance journal it is 
well worth many times the price of your sub- 
scription. 

“I welcome competition. It builds. It makes 
men want insurance. If they do not buy from 
me to-day they will buy from you tomorrow, 
so I welcome the man who can take the case 
from me in competition, if he is fair and hon- 
est. When I find a fellow that is not square, 
honest and truthful, one that deceives and mis- 
represents, I Nail Him to the Cross. Not 
because I want the business but because I want 
him out of the business. 

“Always remember to make your company 
show up as good as the other one. My com- 
pany has its weak points, your company has its 
weak points. Now the thing to do is to make 
the strong points of your company stronger 
than the strong points of the other company 
and do not mention its weak points. You can 
be a competitor without slinging mud.” 

William Doody, deputy superintendent of in- 
surance for the State of Ohio in a personal 
tribute to President C. W. Brandon, said: 

I want to say that you agents are particularly 
fortunate in having a contract such as the Co- 
lumbus Mutual’s. There isn’t an insurance man 
any where in the country who has more respect 
for the rights of agents than “Pop” Brandon 
has. He went through the agency game when 
it was not so good, when a general agent would 
find fault with an agent and fire him and take 
the renewals. Now if you want to arouse Pop 
Brandon’s ire, mention the name of one of 
those fellows. You men can be assured you will 
never be treated that way with the Columbus 
Mutual. 
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Noted Surgeon Comments on 
Dr. F. L. Hoffman’s Appendictis Article 


[To the Editor of THE Spectator] 


This is to acknowledge the receipt of the 
August number of THe Spectator for which 
find inclosed twenty-five cents in postage stamps 
as per bill rendered. 


The fact that I have for years been interested 
in the subject of appendicitis made th’s article 
by Dr. Hoffman very desirable. I am enclos- 
ing a copy of a reprint of a paper I read before 
the Mississippi Valley Medical Association in 
1914, which I trust you will pass on to Dr. 
Hoffman. The only thing years of experience 
has added to this paper would be first, that the 
glamor of large clinics and enormous financial 
incomes has led many young men, who are 
neither by nature or training fitted for sur- 
gery, to enter the field of surgery. Second, the 
development of the fee-splitting practice has 
been a curse of immeasurable scope because of 
the fact that men who are in connection with 
such practice on either side forget, ‘“Whatso- 
ever ye would that men should do unto ye, do 
ye even so unto them.” 

Consequently, pathology, physiology, and 
anatomy are given second consideration. Who 
is to blame? 

The ambitious young man has a right to de- 
mand of his teachers that they show not only 
the ability to exploit their prowess but the 
greater ability, to teach them how to use their 
God-given powers, and what is still more, how 
to develop them to the highest point of effi- 
ciency. This comes down to the question of 
whether the teachers in our medical schools 
should be selected from the younger and inex- 
perienced, or whether the older men with .ipe 
experience, broad judgment and real courage 
should be kept as the clinical directors of the 
education of young men and women. Dr. Hoff- 
man quotes very wisely Dr. John B. Deaver, 
whom the University of Pennsylvania has kept 
in active service, although with the title of 
Emeritus Professor. 


Another vital point in our medical education 
of to-day is the lack of the personal influence 
which still maintains in Scotland, England, Ire- 
land and much of continental Europe. Too 
much politics, too much inefficient laboratory 
service, too much dependence upon display, in 
other words too much commercialism injected 
into a profession which should be solely human- 
itarian and scientific. One of the serious prob- 
lems is the fact that, scattered throughout the 
United States, are communities by the hundred, 
of from four or five hundred up to five or six 
thousand without a physician. Group practice 
preached and exploited has caused the great ma- 
jority of the younger men graduating from med- 
ical colleges in the past few years to feel that 
they must remain in large centers in order to 
avail themselves of opportunities and group 
practice. The old-time family physician has 
passed away with the horse, buggy or sulky. We 
are living in a fast age, quantity rather than 
quality has become the goal. The result can be 
but one thing. 

Such studies as Dr. Hoffman has placed be- 
fore you are very valuable particularly to the 
well-trained and experienced surgeon. A far 
more vital study of mortality of appendicitis is 
that which determines the mortality per one 
hundred patients, victims of appendicitis and its 
complications. There is undoubtedly an_ in- 
crease in the mortality and morbidity of opera- 
tions performed for appendicitis and which one 
sentence in Dr. Deaver’s talk in Pittsburgh ex- 
plains much of this in which he says, “An- 
other and in all respects the most important 
factor for the present high mortality is precipi- 
tated operations in the presence of peritonitis, 
and still another contributory factor is not at 
once removing the appendix that has recovered 
from an acute attack. He might have added one 
more equally important, namely not removing 
the appendiceal focus of the infection when at- 
tempting an operation. This latter I am con- 
vinced is responsible for a considerable per- 
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centage of mortality. Dr. Hoffman sites the 
difference between conditions in England, Scot- 
land and France. The difference may be partly 
explained by the fact that in England, Scotland 
and France, men are required to serve years of 
apprenticeship and study under competent guid- 
ance before taking up any specialty, and particu- 
larly serious abdominal, thoracic or brain sur- 
gery, while as in America a three or four 
weeks visit at Mayo Clinic or six or eight weeks 
attendance upon some of our post graduate or 
polyclinic institutions seem to suffice. And it is 
the utter incompetence, lack of conscience, and 
commercialism of this fact which must be 


acknowledged a serious factor in this question. 


(I am not now a member of the faculty of the 
medical college.) 


Respectfully, 
(Signed) F. F. LAwrence, 
M.D. D: Se. LLD., B-A:.CS: 
Columbus, O., August 21, 1928. 


CLARIS ADAMS TO SPEAK AT DETROIT 
Counsel of American Life Convention Is 
Noted Orator 

Claris Adams, general counsel and manager 
of the American Life Convention, one of the 
truly brilliant orators of the life insurance fra- 
ternity, has consented to deliver an address on 
“Life Insurance and the Nation’s Welfare,” at 
the concluding session of the Detroit convention 
of the National Association of Life Under- 
writers, according to an announcement just made 
by Roger B. Hull, managing director and gen- 
eral counsel of the National Association. 

The program committee of the National As- 
sociation has carefully canvassed the country in 
order to find a speaker whose oraotrical abili- 
ties and platform personality measured up to 
the opportunities offered by the subject. In se- 
curing Mr. Adams, the members of the com- 
mittee have unanimously agreed that Mr. Adams’ 
address will constitute one of the big features 
of the program. 

The theme of the convention is “Leading the 
Public to Appreciate the Proper Place of Life 
Insurance in the Economy of the Home, the 
Protection of Business Interests, the Conser- 
vation of the Estate, the Completion of Invest- 
ment Plans, and the Welfare of the Nation.” 
It is expected that Mr. Adams will add just 
the necessary finishing touch to a remarkably 
well-rounded program. 


Plans New Rate Book 

Battimore, Mp., August 27.—The Eureka- 
Maryland Assurance Corporation, of which 
Joshua G. Warfield is the president, is plan- 
ning a new rate book, which, it is hoped, will 
be effective by October 1. 

Among other features the book will contain 
two new policies. One will be known as the 
professional men’s preferred risk policy of $5000 
and will replace the whole life policy for physi- 
cians, dentists, attorneys, bankers, etc. 

The other will be the endowment at 85 years 
and will be placed in effect in States that will 
not permit whole life policies. 
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GUARDIAN LIFE CONVENTION 
Montreal Sessions Bring Out Over Two- 
Hundred Agents 

The tenth fieldmen’s convention of the Guar- 
dian Life Insurance Company of America, New 
York, was held at the Mount Royal Hotel, Mon- 
treal, August 14, 15 and 16. Two hundred and 
twenty Guardian fieldman and women qualified 
for attendance and with their guests numbered 
over 400 at the convention. 


The convention was called to order by Leon 
Alexander, president of the 1927-1928 Leaders 
Club, and President Carl Heye of the company 
gave an address of welcome. He also awarded 
service pins to the members who had completed 
ten or more years of service. F. S. Doremus, 
manager of the New York Doremus Agency, 
has forty years of service to his credit. Super- 
intendent of Agencies James A. McLain spoke 
on the future development of the agency or- 
ganization and made the honor awards to mem- 
bers of the Leaders Club. Trophies and cups 
to the cashiers of the winning agencies were 
also presented. 

At the afternoon session Manager E. N. 
Oistad of the St. Paul Agency spoke on “Insur- 
ance Surveys;” E. J. Berlet of the Philadelphia 
Agency spoke on “Co-operation With Trust 
Companies,’ and Manager A. H. Remole of 
Minneapolis spoke on “Business Insurance ;” Dr. 
C. B. Piper, medical director of the Guardian 
Life, also spoke. That evening the Bull Dogs, 
a group of Guardian leaders, held annual initia- 
tion ceremonies. 

On Wednesday morning the general subject 
for discussion was “The Mechanics of Selling” 
and a number of the members spoke. At 
luncheon officers were elected for the 1928-1929 
Leaders Club as follows: Frederic S. Dore- 
mus, New York, president; Saul Kornreich, 
New York, first vice-president; A. B. Siegel, 
New York, second vice-president. F. A. Bachur 
of the home office agency department, was re- 
elected secretary. Vice-presidents at large were 
clected as follows: Eastern District, E. J. Ber- 
let, Philadelphia; Central District, Hillis C. 
Rhyan, Milwaukee; Southern and Southwestern 
Districts, F. C. Brinkman, Jr., Shreveport; 
Western, Mountain and Pacific Districts, P. A. 
DeLange, Sioux Falls. 

The annual banquet was held Wednesday 
evening. The chief speaker was H. C. Spill- 
man, author of the book “Personality.” 

At the final session the chief speakers were: 
Assistant Actuary William M. Morris, Profes- 
sors R. C. Bordon and A. C. Busse of New 
York University; W. E. Knowlton, New York; 
E. A. Gillispie, Shreveport; Assistant Secretary 
Curtis Robertson, Manager J. E. Lockwood, 
3oston, and Manager Ralph A. Trubey, Fargo. 

The Guardian's home office delegation to the 
convention comprised President Carl Heye, 
Superintendent of Agencies James A. McLain, 
Medical Direcior C. B. Piper, Assistant Actu- 
ary W. M. Morris, Assistant Superintendent of 
Agencies F. F. Weidenborner, Jr., Underwrit- 
ing Secretary Edward Ruge, Assistant Secre- 
tary Curtis Robertson, Agency Assistant R. W. 
Griswold, F. A. Bachur, secretary of the Lead- 
ers Club; J. C. Slattery, manager of publicity, 
and S. G. Flitcraft of the publicity department. 





AETNA LIFE APPOINTMENTS 





Announce General Agents for Boston 
and Providence 





H. K. SCHOCH IN HUB CITY 





Freeman W. Crowther Goes to Rhode 
Island City 

K. A. Luther, vice-president of the A£tna 
Life Insurance Company, has announced the ap- 
pointment of two new general agents, one at 
Boston and the other at Providence. Henry K. 
Schoch, who for the past two years has been 
assistant general agent under S. T. Whatley 
at Chicago, goes to Boston as of September 1. 
Freeman W. Crowther, who has been connected 
with the company’s Pittsburgh general agent, 
goes to Providence, his appointment being also 
effective September 1. 

Mr. Schoch will succeed Acting General 
Agent John N. Adams, who went to Boston last 
May, following the resignation of Woodhouse 
& Jenney as general agents for Eastern Massa- 
chusetts. Mr. Adams will return to the home 
cfiice to his former duties as agency assistant. 

Mr. Schoch joined the 7Etna organization late 
in 1923, after a varied business and teaching 
experience extending over a period of 16 years. 
Shortly after his affiliation, he was made assist- 
ant general agent at Chicago and has been in 
constant demand as a speaker at meetings of 
agency groups and underwriters’ associations. 

He was born at Danville, Penna., and was 
graduated from Susquehanna University and the 
life insurance school at the University of Pitts- 
burgh. From 1909 to 1912, Mr. Schoch was an 
instructor and a graduate student at Susque- 
hanna University and from 1912 to 1918, he 
was head of the science department at the Johns- 
town, Penna., high school. 


In 1918, he became an official of the General 
Briquetting Company at New York, remaining 
in that capacity until 1922, when he joined the 
sales promotion department of the Modernola 
Company at Johnstown. In 1924, Mr. Schoch 
was appointed personnel and educational director 
of the Grizzard System of America, leaving 
that office in 1925 to join the S. T. Whatley 
General Agency of the AZtna Life Insurance 
Company at Chicago. 

While in Chicago he has assisted General 
Whatley in organization work and during the 
last two years has served as assistant general 
agent. 

Mr. Crowther wili succeed R. W. Cooley, 
who has resigned to devote his full time to per- 
sonal production. Mr. Crowther is a native of 
Springfield, Mass., where he is widely known as 
a former professional baseball star. After grad- 
uating from the Springfield schools, Mr. 
Crowther entered the employ of the Massachu- 
setts Mutual Life Insurance Company, serving 
that organization at the home office and as 
cashier for Connecticut from 105 until 1912. 

In 1912, he began his active baseball career 
which lasted until 1916. During that period, he 
played with a number of Eastern League clubs 
and coached college teams, and was engaged in 
the bond business during the off-seasons. In 
1916, Mr. Crowther joined the AZtna Life In- 
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BECOMES AGENCY SECRETARY 


Robert L. Young Appointed by Mutual Life 

George K. Sargent, second vice-president and 
manager of agencies of the Mutual Life Insur- 
ance Company of New York, announces the cre- 
ation of the new position of agency secretary 
and the appointment of Robert L. Young as 
such secretary. This newly-created positon is 
made to improve and broaden service for the 
company’s field workers in general and to give 
particular attention to the Quarter Million Dol- 
lar Field Club. 

Mr. Young has already taken up his new 
duties as agency secretary. 

Mr. Young became connected with the com- 
pany in 1908 and has served in various positions, 
part of the time in field work for the company. 
By temperament and by long training he is 
particularly well fitted and qualified for the 
duties placed in his charge. 


Northwestern National Agency Meeting 

The 1928 Home Office-Great Lakes-Detroit 
Convention and outing of the Northwestern Na- 
tional Life Insurance Company of Minneapolis 
was held August 24 to 28 and proved the largest 
in the history of the company. The convention 
was held at Detroit but those attending first 
met at Minneapolis and on the way to Detroit 
visited Duluth and other points of interest along 
the Great Lakes route. Winners in a point con- 
test in which points were awarded not only for 
new business production, but also for low lapse 
ratios, reinstatement of lapsed policies, conver- 
sion of term insurance, self-compet‘tion and 
cash settlement with applications were eligible. 
Meetings were held at the home office, aboard 
the Great Lakes steamer Junita and at the Book- 
Cadillac Hotel in Detroit. 

The annual banquet was held in Detroit with 
Darby A. Day, general agent of the Union Cen- 
tral Life Insurance Company at Chicago, the 
principal speaker. While in Detroit the conven- 
tion party attended a baseball game and made an 
inspection tour of the Stout Airport and the 
River Rouge plant of the Ford Motor Com- 
pany. The ten leaders in the convention con- 
test were: C. D. Ford, W. F. Engl, H. W. 
Yerxa, W. L. Kelly, J. A. Norris, L. M. Rut- 
ton, D. R. Card, O. W. Veth, Paul Goldade 
and E. C. Henkel. 


Crown Life President Dies 

Toronto, Can., August 22.—H. Victor Caw- 
thra, president of the Crown Life Insurance 
Company, Toronto, died in this city on August 
18. The late Mr. Cawthra was a lawyer by 
training, but devoted his time to the manage- 
ment of the family estate and to companies in 
which he was interested. 





surance Company and became a traveling aud- 
itor. 

He served in that capacity until May 15, 
1925, when he was transferred to the N. E. 
Degen general agency at Pittsburgh. While 
a member of the Pittsburgh organization, Mr. 
Crowther was for two years a quarter million 
dollar producer and this year has entered the 
half million dollar class. 
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Goodbye, Old Home! 


That’s what Pilot Life is saying to this 
one-time conspicuous structure in the 
downtown heart of Greensboro — the 
town where O. Henry spent his boyhood 
days and clerked in his uncle’s drug 
store just a few steps from this very 
building. 


3ut moving day has arrived for Pilot 
Life. September will see this time- 
tested organization housed in a greai 
modern plant in the suburbs and readv 
for continued expansion with the years. 
This expansion presents opportunities 
for additional General Agents. Write 
for details. 


PILOT LIFE 
INSURANCE COMPANY 
Greensboro, N. C. 

A. W. McAlister, Pres. T. D. Blair, Agency Mgr. 




















GENERAL AGENT 
Wanted 


A prominent middle west life insurance company, 
with a large volume of business desires to establish 
a general agency in the following states: 


lowa Illinois 


Nebraska North Dakota South Dakota 


If you have the qualifications to handle these valu- 
able connections, the opportunities are unlimited 
and remuneration will be more than satisfactory. 
This is an exceptional 
opportunity for a man 


capable of organizing 
and directing an agency EXCEPTIONAL NEW 


force. POLICY CONTRACT 


Allows insured on Limited 
Pay or Endowment form, to 
change back to Whole Life 
without medical examina- 
tion; without loss of original 
age rate; and withdraw in 
cash excess premiums over 
Whole Life rate, plus 4% 
compound interest, without 
lien or interest charge. 





In answering give full 
information as to your 
present connections, age, 
experience, and ‘phone 
number. Interview will 
be arranged. 


Write Middle West 








care The Spectator 














A PROPHET SEES 
THE FUTURE PROFIT 


The donkey who spent his days on a treadmill had 
this to console him on his endless grind—he was 
sure to eat regularly. 

Even if he could be sure to eat his fill every day, 
which he isn’t, the sub-agent finds little consolation 
in his treadmill existence. His human mind re- 
quires future provision assured beyond doubt. 


The General Agent Creates Future 
Wealth for Himself 
Are you ready to graduate into the gen- 
eral agent class? If so, we offer you the 
chance to build your own business—a 


handsome current income and _ ever- 
increasing security for your own future. 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 
SHREVEPORT, LA. 


Name Your Choice of Territory in the States of Texas, 
Oklahoma, Arkansas, Louisiana, and Write Us in Strict 


Confidence. 
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International Reinsured 
(Concluded from page 7) 
der what are known and styled “participating 
certificates” and which were issued in connec- 
tion with the reinsurance of other companies’ 
business. 

The Missouri State recognizes the first year, 
bonus and renewal commissions of International 
agents on business written prior to the effective 
date of contract according to the terms, condi- 
tions and limitations of said contracts. Agents 
now joining the Missouri State will have to pay 
the collection fees provided in their contracts 
with the International Life on renewed business. 
All leases and rental obligations are also as- 
sumed, as well as other legal obligations, such 
as taxes, departmental fees and charges and 
other miscellaneous expenses and indebtedness 
properly and necessarily incurred by the Inter- 
national Life in the conduct of its insurance 
business. 

The Missouri State Life immediately places 
into its reserves from surplus the amount re- 
quired to offset the impairment of the Interna- 
tional Life’s reserves, approximately $2,000,000 
and will also make good any subsequent charge- 
offs in the assets of the International Life taken 
over. 

Various Insurance Commissioners testifying 
before Judge Reeves on August 24 estimated 
that the additional deficit should not exceed $1,- 
000,000 to $1,500,000. 

The Missouri State agrees to maintain sepa- 
rate and distinct and complete accounts on the 
business assumed and assets admitted non-ad- 
mitted and non-listed received in the form de- 
scribed by the National Convention of Insur- 
ance Commissioners for life companies and as 
of June 30 and December 31 of each year will 
prepare a statement of the income and dis- 
bursements and the assets and liabilities of such 
business, showing the deficit or surplus and the 
earnings on the business. 

So long as there exists a deficit on the In- 
ternational Life account balance sheet the earn- 
ings from the business taken over will be divided 
25 per cent to International Life and 75 per 
cent applied to pay off deficit made good from 
surplus of Missouri State. 

When the reserves have been completely re- 
stored from the proportionate share of the earn- 
ings from the business the future earnings will 
be divided 75 per cent to International Life and 
25 per cent to the Missouri State until a total 
of $5,625,000, with interest at 5 per cent has 
been paid to International Life or the expira- 
tion of fifteen years from date of contract. 
When the agreement is terminated either 
through the payment of the maximum sum 
agreed upon or the end of the time period 
stipulated the Missouri State will be entitled to 
all the earnings of the International Life busi- 
ness taken over. 

Massey Wilson informed Judge Reeves that 
the $2,014,000 deficit will probably be paid with- 
in two years and the final payment to the Inter- 
national Life stockholders in twelve years. 

While the $5,625,000 maximum payment un- 
der the terms of the reinsurance contract is 
equal to $150 a share on the 37,500 shares oi In- 
ternational Life stock outstanding it is certain 
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JOHN HANCOCK SERIES 


WHAT PRICE INCOME 
How Much Should I Lay Aside for Life Insurance? 


HIS is a question more frequently asked the life underwriter than any other. What proportion of his 
income can a young man put into life insurance premiums, especially if he is married? 
Concrete facts speak louder than words. Here is the actual program of a young man, 28, married, 


His income is $5,000 a year. What would you consider a fair proportion of this income to spend for life in- 


Actually in this case the annual premiums amount to about $600, leaving a balance of $4,400 of the income 
for the support of the family, an easy proposition for ambitious young parents looking into the future. 


Totallife insurance of $30,000,—$5,000 to be gos in cash in case of the husband’s death, the rest so arranged 
r income for the wife during her lifetime. 

Do you not think this young man has done well for himself and his family? 

Surely he has laid out his life very successfully, with a fair income for present living expenses and an estate 


He might hele oa for years to obtain such a result in other ways, and then fail of his goal, in the meantime 
ere is in life, including the contented enjoyment of his income and his family. 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
197 Clarendon St., Boston, Mass. 
SIXTY-FIFTH YEAR OF BUSINESS 




















that the stockholders will not receive that 
amount. Under a recent ruling of the United 
States Supreme Court and decisions by the Mis- 
souri Supreme Court a corporation is liable for 
the amount actually paid by holders of fraudu- 
lent, excessive and ficitious issues of stock by a 
corporation or any of its officers and agents. 

Secretary Darst in testifying before the In- 
surance Commissioners who investigated the 
affairs of the International Life and Circuit At- 
torney Howard Sidener told of sending thirty 
stock certificates in blank to Toombs in Chi- 
cago. There is no trace of these certificates 
and it is not known for how many shares of 
stock they were issued if used by Toombs or 
other persons for that purpose. 

Testimony before the investigators also re- 
vealed that at various times overissue certificates 
for a total of 28,500 shares were out but sub- 
sequently 15,000 shares were recalled and can- 
celled. 

On one such certificate for 10,000 shares 
Toombs secured a loan of $235,000 from a New 
York bank. Another certificate for 3000 shares 
and a third share for 500 shares are still un- 
accounted for. 

PROVIDENT MUTUAL MEETING 
Study Methods of Building Agency 

PHILADELPHIA, PENNA., August 29.—The 
three-day convention of the General Agents’ 
Association of the Provident Mutual Life came 
to a close this morning with the election of of- 
ficers. It was the first general agents’ conven- 
tion held in the auditorium of the new Provi- 
dent building in West Philadelphia. 

This year the Provident general agents forgot 
the subject of salesmanship entirely and took 
as the theme for their convention that of build- 
ing up an agency. 

With the exception of two talks Tuesday 
morning by Louis F. Paret, of New Jersey. and 
Nathaniel Reese, of Detroit, the subject was 
handled by John M. Holcombe, Jr., and H. G. 
Kenagy, both of the Life Insurance Sales Re- 
search Bureau. 

M. Albert Linton, vice-president of the Provi- 
dent, declared that from 3314 to 40 per cent of 
the white population was insurable and Mr. 
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Holcombe asserted that one agent should take 
care of 10,000 insurable population. 

Mr. Holcombe stated that one of the secrets 
of success as a generai agent was in “always be- 
ing receptive to new ideas.” And he added that 
‘Gf you insulate yourself against new ideas it 
will not be long before you will isolate yourself 
against success.” 


TRANSFERRED TO NEW YORK 
Alexander E. Patterson Will Build New 
Agency for Penn Mutual 


Alexander E. Patterson, a short time ago put 
in charge of the McCary general agency of the 
Penn Mutual in Chicago, is to return to New 
York where he had his first notable agency- 
building success. As already announced, Frank 
H. Davis, until recently second vice-president 
of the Equitable, is to succeed Mr. Patterson 
in Chicago. Vice-President Hugh D. Hart 
of the Penn Mutual gives his reasons for the 
transfer in issuing the announcement. His 
views respecting the future of life insurance 
production are held by other executives, but they 
have added interest by the frankness of their 
setting forth. Mr. Hart says that the Penn 
Mutual is already well represented in New 
York, and drawing about fifty millions of new 
business a year from the metropolis. The aim 
is to increase the production to a hundred mil- 
lions. The present agencies are those of J. Elli- 
ott Hall, main and branch offices, McWilliam 
& Hyde, Rooney & Vermilye, J. A. Coulden & 
Son, Ralph G. Engelsman, and, in Brooklyn, 
Joseph A. Eckenrode. 

Alexander E. Patterson has demonstrated his 
organizing and producing ability both in New 
York and Chicago, and his return to New York 
under the responsibility of this new and greater 
task gives him an opportunity to heighten an 
already noteworthy reputation. During his in- 
cumbency for the Penn Mutual in Chicago he 
has in a few months doubled the production and 
quadrupled the manpower of this agency. Mr. 
Patterson begins his work in the metropolis on 
October 15, and will build a brand-new agency, 
from the ground up. 
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NEW YORK SAN FRANCISCO 
MINNEAPOLIS RICHMOND 


Marsh & McLennan 
INSURANCE 


Fire Liability Marine 


175 W. Jackson Blvd., Chicago 


London Seattle Montreal] 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 























Field Annuals 


Insurance Directories 








for 
*Greater New York Tennessee 
~New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


®City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are incluaed that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. | 
LTS DERMESME 
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INSURANCE OFFICE ORGANIZATION 
MANAGEMENT AND ACCOUNTS 


By T. E. Young, B. A., F. R. A. S., and Richard Masters, A. C. A. 
Second Edition—Revised 


A valuable guide to the proper organization and conduct of an 
insurance company. Sets forth the best methods to be followed 
in the formation and management of an insurance company’s staff. 
Practical features of operation are comprehensively discussed, 
including the general principles of bookkeeping. 

Price, $1.75 





Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. 

Price, post paid, $3.00 





Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.50 





Accountancy. By Francis W. Prixif#y. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view. ‘The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Dictionary of Fire Insurance. A Comprehensive Encyclo- 
pedia of the Law and Principles of Fire Insurance, and British 
and Foreign Practice. Edited by BERNARD C. REMINGTON, F. C. 
I. I. Contains contributions by prominent officials of fire in- 
surance companies and other experts. Subjects are arranged 
alphabetically and well cross-indexed. Important subjects are 
given ample space and full explanation, and a great amount of 
serviceable knowledge is presented in condensed form. 


480 pages, half leather binding, price, $8.50 





Dictionary of Accident Insurance. A new, Encyclopedic 
Work Dealing with the Principles, Law and Practice of Every 
Branch of Accident Insurance. Edited by J. B. WEtson, L.L. M., 
F.C.1I.1.,F.C.1I.S. Contains many contributions by well-known 
authorities on British Accident Insurance Law and Practice, with 
numerous forms and documents. In each particular section, sub- 
jects are arranged alphabetically. Covers all classes of insurance 
except life, fire and marine. 

814 pages, half-leather binding, price, $17.50 





Insurance. A Practical Exposition for the Student and Busi- 
ness Man. By T. E. Younc, B. A., F. R. A. S. Third Edition, 
Revised and Enlarged. A lucid, simple exposition of the princi- 
ples and practice of life, fire, marine and other branches of insur- 
ance. Adopted asa text book by Yale University. 

424 pages, third edition, price, $3.00 


Principles of Marine Law. By LAWRENCE DuckworTtH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $2.25 





Office Organization and Management. By LAWRENCE R. 
DicksEE, M. Com., F.C. A.,and H. E. Buarin. This volume gives 
in detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


INSURANCE ExCHANGE 135 Witt1aM STREET 
CHICAGO NEW YORK 
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FIRE INSURANCE 





COMMISSIONERS’ 
PROGRAM 


Rapid City Discussions Cover Fire 
Days 


WIDE VARIETY OF SUBJECTS 


Entertainment Provided Includes Several 
Motor Trips Into Nearby Wilds 

The program for the fifty-ninth annual ses- 
sion of the National Convention of Insurance 
Commissioners has been completed. The meet- 
ing this year is to be held at Rapid City, S. D., 
where the Hotel Alex Johnson will be head- 
quarters. Present plans include a special train 
out of Chicago, leaving about midnight Satur- 
day, September 22, so as to arrive at Rapid 
City early Monday morning. The meeting is 
to be held from Monday, September 24, to Fri- 
day, September 28. inclusive. 

In connection with the discussions, which 
cover a wide variety of moot subjects, a very 
excellent program of entertainment has been 
announced, including two excursions into the 
Black Hills. 


The completed program foilows: 


MONDAY, SEPTEMBER 24, 10:30 A. M. 
Motor trip to the northern Black Hills, including 
visits to Deadwood, Lead, the Homestake mines, Spear- 
fish, and Ice Box Canyons, with trout fry at some 
outdoor spot along the trip. 


MONDAY EVENING, 7:30 O'CLOCK 
Banquet at Hotel Alex Johnsen. 
Address of Welcome.—Hon. W. J. Bulow, governor 
of South Dakota. 
Address of Welcome.—Hon. L. N. Crill, secretary 
of Agriculture of South Dakota. 
Response.—Hon. Charles R. Detrick, California, first 


vice-president. 


TUESDAY, SEPTEMBER 25, 10:00 A, M. 

Meeting called to order by the president. 

Call of States. 

President’s Address—Hon. A. S. Caldwell, Tennes- 
see, president. 

‘Interstate Insurance.’’—Hon. C. D. Livingston, In- 
surance Commissioner, Michigan. 

Discussion.—Hon. George H. Thigpen, Alabama, and 
Hon. William R. Baker, Kansas. 

“Convention Examinations.”—Hon. D. C. 
Commissioner of Insurance, South Dakota. 

Discussion.—Hon. Dan C. Boney, North Carolina, 
and Hon. Ben Lowery, Mississippi. 

Call of committees. 


Lewis, 


TUESDAY AFTERNOON, 3:30 O’CLOCK 
Pamunkey ceremonial in Rapid Canyon. 
WEDNESDAY, SEPTEMBER 26 

An all day trip through the Southern Hills, visiting 
Sylvan Lake, Harney Peak, Mount Coolidge, Rush- 
more and over the famous Needles Road. A Buffalo 
luncheon will be served at Sylvan Lake and an Elk 
dinner at the Game Lodge Inn, with dancing after- 


wards. 


THURSDAY, “SEPTEMBER 27, 10:00 A. M. 


Communications and committee reports. 


Pe 





M. A. Freedy, Commissioner of Insurance, Wisconsin. 
Discussion.—Hon. R. C. Clark, Verment, and Hon. 
Sam B. King, South Carolina. 
‘Present Day Marine Insurance.’’—Ilon. James A. 
Beha, Superintendent of Insurance, New York. 
Discussion.—Hon. H. O. Fishback, Washington, and 
Hon. Wesley E. Monk, Massachusetts. 


THURSDAY AFTERNOON 

“Acquisition Costs of Life Insurance.”—Hon. John 
R. Dumont, Insurance Commissioner, Nebraska. 

Discussion.—Hon. George W. Wells, Jr., Minnesota, 
and Hon. Howard P. Dunham, Connecticut. 

“How May Uniformity of Laws Be Brought About ?”’ 
—Hon. Charles R. Detrick, Insurance Commissioner, 
California. 

Discussion.—Hon. Carville D. 
and Hon. Wm. C. Safford, Ohio. 


Benson, Maryland, 


FRIDAY, SEPTEMBER 28, 10:00 A. M. 
Communications and committee reports. 
Election of officers. 
Executive session, in which there will be a general 
discussion of departmental problems. 
Adjournment. 


Combats State Fund 
(Concluded from page 3) 


arrange for periodical inspections and rate check 
ups. A complete inventory showing insurable 
values for buildings and contents shall be made. 
A budget system shall be prepared, after the 
amount of insurance is fully decided upon, at 
least 80 per cent of the insurable value, and 
the insurance so arranged that one-fifth of it 
will expire each year, which means that, while 
the initial cost will be heavy, after the first year 
the school district will pay one-fifth of the total 
five-year premium annually and at the same 
time get the advantage of term insurance. 


The plan provides that a list should be made 
of the agents to participate in the insurance and 
the entire line be divided between them. It also 
proposes that the insurance representative 
arrange for educational talks on fire prevention 
during the year and that plans for ali new 
buildings and additions be submitted to the in- 
surance representatives. 


A bill is to be presented at the next session 
of the Pennsylvania Legislature proposing a 
State fund for the purpose of insuring all pub- 
lic school buildings, and the Insurance Federa- 
tion admits that the present situation regarding 
such insurance in that State is such that a 
change is highly desirable. That its plan will 
be better than any other advanced it is con- 
vinced—better for the public which must pay 
the insurance bills, better for the school ch:ldren 
because of the lessening of fire risks to which 
they are subjected, and better for the insurance 
agents who will place the insurance, securing 
it through proper methods rather, than is now 
so often the case, simply because of factors 
which have little or nothing to do with the 
proper exercise of their profession and causing 
them to consider school insurance as other in- 


‘nauthorized Insurance, a Growing Evil.’’—Hon. surance. 


~ 
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NO OPEN REACTION 


Chicago Agents Have Nothing to Say 
of New Plan 


MANAGERS SOMEWHAT CRITICAL 


Superhuman Control Said to Be Necessary 
to Success 

Cuicaco, Itt., August 27.—Reaction to the 
Chicago Board’s plan of compensating producers 
of fire business has not yet manifested itself 
openly. In the main the plan, if it were effected, 
would result in a cut in income for Class 1 and 
Class 2 agents. In fact it is a part of the plan 
that agents shall agree not to accept from any 
company any higher rate of commission than 
is agreed on in the plan. Many who are con- 
versant with the insurance business frankly 
state that both companies and agents thus have 
been asked to exercise a superhuman degree of 
self-control, and that for this reason the plan 
would have several chances of failing in prac- 
tice even if it were adopted. 

At least one, perhaps two, meetings of the 
board are to be held before the next formal 
meeting is held, September 6. The earlier meet- 
ings will be for informal discussion of the pro- 
posed plan. The September 6 meeting will be 
a gathering of the full board membership. 

Some among the western managers, both of 
Union and Bureau companies, admit they are 
puzzled to know why the agents have not already 
voiced vigorous opinions of the plan. The only 
answer they have so far made to the query, 
“What have the agents said?” is that the agents 
probably are withholding their say until the 
next meeting. 

One feature of the plan that has been criti- 
cised even by some western managers is that the 
Class 2 agency classification is retained. It is 
the belief of some who give much thought to 
the business, and especially to the acquisition 
cost feature, that matters would be improved 
if Class 2 agents were considered and compen- 
sated as brokers. Conflict between Class 1 and 
Class 2 agents has previously resulted over the 
commissions paid to producers in each class, 
and it is thought the end is not yet. 

Meantime the fire insurance business in Chi- 
cago and Cook county has something to ponder 
that is larger than anything else it has thought 
on in a number of months, if not years. Devel- 
opments will be interestedly awaited not only by 
office and field representatives in Chicago, but 
in all the country. 


Great Lake Increases Capital 
CuicaGo, Itt., August 27—The Great Lakes 
Fire of Chicago has increased its capital from 
$400,000 to $500,000 and its surplus by $50,000. 
The company has filed its new statement with 
the Illinois department and has had it verified. 
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Fire Insurance in France for 1927 


The French fire business for 1927 has been 
highly satisfactory. The underwriting profit 
was good and the financial results for all com- 
panies profitable so that the shareholders re- 
ceived substantial dividends. 


The annual report of La Paternelle complains 
about competition, especially by mutuals and for- 
eign companies, which leads to a lowering of 
premiums not offset by improvement in the risks. 
Thus profits for future years are threatened. 
To fhis La Reassurance remarks that La Pater- 
nelle, like many other French companies, oper- 
ates in foreign countries, especially in Spain and 
deplores any campaign against foreign com- 
panies operating in France. La Paternelle it- 
self later in the same report regrets exaggerated 
nationalism, which erects barriers of all kinds. 


The favoritism shown mutuals, especially the 
small farm mutuals, and local fire funds, is 
complained against, because these mutuals, which 


are favored by the legislator, do not stick to 
the kind of business tne legislator had in mind 
when extending these favors to them. 

The report of Le Monde likewise complains 
about competition by farm mutuals and for- 
eign companies. It also states that many indus- 
trialists will not see that the present value of 
the franc is final, and carry insufficient insur- 
ance. 

When the depreciation of assets is taken into 
consideration the status of the 22 leading stock 
companies, as shown in a statistical compila- 
tion, is below that of 1913. 

The increase in premium income has stead- 
ily declined 19 per cent in 1925; 14 per cent in 
1926 and 8.47 per cent in 1927. The loss ratio 
for the combined 22 stock companies mentioned 
in the statistics is about 35 per cent. The un- 
derwriting profit averages for the same 22 com- 
panies 5.38 per cent (against 4.52 in 1926 and 3 
per cent in 1925.—La Reassurance. 








Self-Insurers Affected by Tax Board 
Decree 

Advices received from Washington by the 
Fidelity-Phenix Fire Insurance Company, re- 
port a decision of the Federal Board of Tax 
Appeals that will have a far-reaching effect 
upon the tax payments of self-insuring corpora- 
tions, such as E. I. duPont de Nemours & Co. 
and certain other large industrials. 

It was explained by Lamar Hill, vice-presi- 
dent and general counsel of the Fidelity-Phenix, 
that while the decision cited, involved only a 
case under the workmen’s compensation act of 
Utah, the application of the decree is national 
and also affects self-insurance against fire and 
all other hazards. 

“Briefly,” said Mr. Hill, “the decision holds 
that self-insurers can not (as was done in this 
case) deduct from income as operating expenses 
such amounts as are set aide in a trust fund 
for self-indemnifying purposes. 

The board’s decision states that the balance 
remaining in the fund of the Utah company 
was shown in the balance sheet as an asset, 
and a corresponding amount as a reserve for in- 
surance. This method of accounting being con- 
trary to court decisions and earlier rulings of 
the tax board, it was declared that such reserves 
are not deductible in computing net income. 
The effect on tax payments is obvious, whereas 
whatever amounts are pa.d for insurance pre- 
miums are deductible from taxable income.” 


Agents Refuse to Handle Excess Brokerage 


PHILADELPHIA, PENNA., August 29.—Ac- 
cording to reports along the street, reports 
which have been confirmed in many cases, the 
day when offices would accept excess brokerage 
is at an end. 

Offices, which in the past would accept busi- 
ness from the broker and then, in turn, broker 
the business they could not handle in their own 
office, are now accepting only the business they 
can handle and making the broker take care of 
placing his own excess brokerage business. 

The reason for this move, it is said, lies in 


the high acquisition cost which is being keenly 
felt by Philadelphia agents. 

General agencies have discovered that it was 
costing them money to place excess brokerage. 

“The offices have found,” said one prominent 
agent, “that when they accepted excess broker- 
age and then sent one of their clerks out to 
place it, all that they received was the broker’s 
commission which they had to turn over to the 


broker. In turn, they discovered, they had the 


expense of the clerk’s loss of time in addition 
to the bookkeeping expense. And they found 
that the cost of placing excess brokerage prac- 
tically ate up their commission on the business 
they were able to handle themselves. 

“When a broker now desires to place his 
business, he finds that the offices take only what 
they can handle and then tell him to place the 
rest himself.” 


Papers in Texas May Carry ‘“‘Ads” of Non= 
Licensed Companies 

Newspapers in Texas,, without law infringe- 
ment, may carry the advertisements of insurance 
companies not licensed by that State according 
to an opinion by Assistant Attorney General 
Brann Fuller given in reply to a request for a 
ruling on the question as submitted by Insurance 
Commissioner R. B. Cousins, Jr. The opinion 
held that the paper printing such an advertise- 
ment was not an agent nor engaged in such an 
act as would require it to obtain authority from 
the insurance commissioner before printing the 
advertisement. 


Trans-Canada _ Insurance 
Company 

Mon7reaL, Can., August 22.—The following 
have been elected to the board of the Trans- 
Canada Insurance Company: Hon. Narcisse 
Perodeau, Lieutenant-Governor of Quebec Prov- 
ince; Armand Chaput, director, La Banque 
Canadienne Nationale; Victor Marchand, mem- 
ber of the Quebec Legislative Assembly. 


New Directors 








C. H. REMINGTON 
President 


MORE BUSINESS— : 


another income 


Another protection to write in an 
almost virgin field. Agents may in- 
crease their income and round out 
their service facilities by selling 
Patent and Trade Mark protection. 

Protection against 
fringements and defense against in- 
fringement claims is found under 
these new broad forms of contracts. 

We do not practice law. Our 
contract furnishes funds for the use 
of the attorneys of our contract 
holders. 


AGENTS WANTED 
AMERICAN PATENT PROTECTION CORPORATION 


Suites 1801-1805 and 1811-1813, 551 Fifth Avenue 
New York, N. Y. 


Telephones: Vanderbilt 10381-10382-10383 


patent in- 
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AGENTS’ PROGRAM 
COMPLETE 


List of Speakers Is Particularly Com- 
prehensive 








ENTERTAINMENT PLANS 





Indiana Association Will Be Hosts at West 
Baden—Many Unusual Features 

President Frank J. O’Neill of the Royal and 
Eagle Indemnity companies and Harry C. Spiil- 
man, director of education for the Remington 
Typewriter Company, are two more speakers of 
national reputation who will deliver addresses 
before the annual convention of the National 
Association of Insurance Agents at West Baden 
Springs, Ind., September 18, 19, 20 and 21. 

The following speakers from within the Asso- 
ciation have been drafted to complete the well 
rounded program. 

D. J. O’Keeffe of Fort Wayne, Ind., chair- 
man of the executive committee of the Indiana 
Association and regional vice-president of the 
National Association, who will lead the discus- 
sion on “The Production of Fidelity and Surety 
Business.” 

Major C. R. Morgan, president of the Char- 
leston, W. Va., Board of Fire Underwriters, 
speaking on the subject, “The Agent oi To- 
morrow.” 

O. M. Spaid. manager, Fire Division; D. 
Sherman Ellison, South Bend, Ind., is an ex- 
pert in the Analytic Rating System. He will 
present a clear and concise description of the 
methods used, philosophical enough to show 
the scientific foundation, and technical enough to 
show the application in the field. Mr. Spaid is 
a graduate of the Armour Technical College 
at Chicago in the School of Commerce, and has 
taken the course outlined by the Western Union 
Managers at that school. His subject will be 
“Necessary Production Knowledge.” 

J. Sewart. Pearce of Pearce, Porter & Martin, 
Tulsa, Okla., one of the three members of 
the National Association’s Better Business 
Methods Committee, on “Efficient Agency Man- 
agement.” 

A complete session will be devoted to the 
Five-Year Development Program, its several 
phases to be covered as follows: 

“Education of the Agent,’ George A. Cald- 
well, Knoxville, president of the Tennessee As- 
sociation. 

“One Hundred Per Cent Membership In- 
crease,” Charles W. Varney, president of the 
New Hampshire Association. 

“Re-established Loyalty,” George D. Mark- 
ham, St. Louis, past president of the National 
Association. 

“Agency Advertising,’ Henry G. McMillan, 
Knoxville. 

“Public Relations,” Earl E. Fisk, Green Bay, 
Wisconsin, chairman of the National Associa- 
tion's Committee on Public Relations and Edu- 
cation. 

“The Standard Automobile Identification Cer- 
tificate,” Lurton H. Stubbs, Cedar Rapids, Ia. 

The plans for entertainment features are both 
comprehensive and elaborate, and the Indiana 
Association, which has charge of them, appears 





to have spared no efforts to see that those at- 
tending will have a good time. 

There will be a get-together dinner the first 
night of the convention, which will constitute the 
opening session. On the following evening 
there will be dancing and bridge for non-mem- 
ber guests and the annual ball will be held 
Thursday evening. Provisions have been made 
for golf, tennis, riding, bowling, billiards and 
motoring. Amusement for the women at the 
convention has also been arranged for. There 
will be a general reception Tuesday afternoon, 
a sight-seeing tour around the hotel properties 
on Wednesday morning, bridge and tea at the 
Hoosier Club, Wednesday afternoon and a mo- 
tor trip to Marengo Cave, Thursday afternoon. 
The entire Indian Association will serve as of- 
ficial hosts at the convention under the leader- 
ship of President W. H. Bruner, South Bend; 
Rose E. Coffin, Indianapolis, convention chair- 
man; Joseph W. Stickney, Indianapolis, enter- 
tainment chairman, and B. M. Woodsmall, 
chairman of publicity. 

Trophies will be awarded to the winners in 
the two golf tournaments which will be held. 
The West Baden Hotel has six hundred acres 
of woodland and the hotel boasts the largest 
single room in the world, the Pompeian court of 
atrium. It is over 208 feet in diameter, 150 
feet high, its walls extending upwards the six 
stories of the building and has 40,000 square 
feet of Italian floor surmounted by a great 
crystal floating dome without the support of 
a single column. It is here the get-together 
dinner wili be held. 

The court is built in a perfect circle and its 
arrangement for the dinner will consist of a 
circular table in the center for the guests of 
honor, which will dominate the great rotunda, 
with long tables radiating from it like spokes 
in a wheel. The speakers’ table will be com- 
pletely covered with a sounding board which 
w:ll make the speakers audible to the furtherest 
limits of the hall. 
















All insurance policies look alike 

until a loss occurs, then your 

client learns to appreciate the 

fairness and strength of com- 

panies such as the Fireman’s 

Fund, Home Fire & Marine and 
the Occidental. 
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Fire + Automobile + Marine 


F. Harold Van Orman, lieutenant-governor 
of Indiana; J. Heber Hudson of the Illinois 
Chamber of Commerce, and Charles H. Burras 
of Chicago, president of the National Associa- 
tion of Casualty and Surety Agents, will be 
among the speakers at the opening session. 
The singing will be led by “Big Bill” Calhoun. 


An Agent 
Writes 


‘You have consist- 
ently broadened your 
lines of underwriting, 
as the needs of the 
business have required 
such enlargement. 
Your home office 
management and field 
representatives have 
studied and faithfully 
met and solved the 
local agent’s  prob- 
lems, so far as they 
could be met and 
solved on the Com- 
pany’s part. This 
treatment has caused 
our enduring loyalty 
to your Company.”’ 
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CONNECTICUT EXAMINA= 
TIONS 


Agents Show Up Better in 1928 
Tests 


ONLY 10 PER CENT FAIL 


Many Try Qualifying Tests Several Times 
Before Passing 

A marked decrease in the proportion of un- 
successful applicants for licenses to sell insur- 
ance in Connecticut is indicated by the result 
of the agents’ qualifying examinations covering 
the first seven months of this year, as announced 
by Insurance Commissioner Howard P. Dun- 
ham. The Connect:cut Insurance Department 
was one of the first in the country to safeguard 
the insurance-buying public by requiring that 
each prospective agent pass an examination as a 
prerequisite to obtaining a license to sell insur- 
ance. 

Out of the 1290 applicants examined this year 
up to August 1, the number of failures was 132, 
or 10.2 per cent, as against 17 per cent for the 
corresponding period last year. This decrease 
in the percentage of failures is attributed to the 
fact that more companies are training prospec- 
tive agents at their home offices. 

Many of the men who fail to pass the test 
the first time try again and succeed, some tak- 
ing the test three or four times. On June 20 
last, there were 27,320 licenses to sell insurance 
in force and 5892 agents in Connecticut. A man 
may be licensed as agent for several compan-es, 
and may handle more than one type of insurance. 
Under a new ruling of the department persons 
who solicit for firms, partnerships or corpora- 
tions must have individual licenses, whereas pre- 
viously they were allowed to operate under the 
license of an agency. 

The questions asked in the test are the result 
of careful scientific study. While not 
sarily highly technical or difficult, they are de- 
the essentials which every agent 


neces- 


signed to cover 
should know for the protection of the public 
against ignorant misrepresentation of insurance 
contracts. 


PENNSYLVANIA AGENTS ELECT 

Abram S. Galland Is President—Field 
Secretary Likely 

Abram S. Galland, of Wilkes-Barre, 

elected president of the Pennsylvania Associa- 


was 


tion of Insurance Agents, at the annual meet- 
ing of that body last week. Other officers 
elected were: W. T. Clark of Pittsburgh, and 


G. W. Mattson, of Harrisburg, vice-presidents 


John S. Burwell, Scranton, secretary; Fred 
Rockey, Harrisburg, secretary. 


The Association is raising an extension loan 
amounts to $5200, than 
been subscribed at 


fund which now more 
$2500 of this amount having 
The plan is to shortly 
work on a full time basis. 
adopted 


the meeting. put a field 
secretary at 

Among the 
endorsing unqualifiedly the examination system 
Commissioner 


resolutions was one 


of Insurance Thomas H. Tag- 
This system requires each agent to pass 
securing his li- 


gart. 
a written exam.nation 
cense as an agent and has been severely 


before 
criti- 
cized by the companies. 





MINNESOTA AGENTS MEET 
Three Companies Mentioned as Operating 
Against Established Practice 

At the annual meeting of the Minnesota As- 
sociation of Insurance Agenis held at Bloom- 
ington, Minn., last week, R. M. Thompson of 
R. M. Thompson Co., Minneapolis, was _ re- 
elected president, and P. H. Ware was re-elected 
secretary-treasurer. The following vice-presi- 
dents were elected: A. C. Page, Austin; S. H. 
Miller, St. Peter; Ralph W. Johnson, Virginia; 
E. C. Moulton, Winnebago; C. E. Sevfield, 
Ortonville; Mrs. C. E. Coleman, Duluth; Rich- 
ard Liljebad, International Falls; C. C. Stau- 
der, Crookston; B. A. Whitmore, Montevideo; 
E. F. Westrum, Albert Lea. The joint office 
of executive secretary of the Insurance Federa- 
tion of Minnesota and the Minnesota Associa- 
tion of Insurance Agents was dissolved, effec- 
tive September 1. Resolutions adopted by the 
association directed the attention of its mem- 
bers to the fact that the Travelers Fire Insur- 
ance Company had refused to conduct its busi- 
ness in Minneapolis in accordance with the ac- 
cepted rules and practices of the Minneapolis 





Underwirters Association in conducting a branch 
office contrary to the principles of the Ameri- 
can agency system, and also opposed what the 
resolution termed the unethical conduct and 
practices pursued by the National Union Fire 
Insurance Company and the Northwestern Na- 
tional Insurance Company, Milwaukee, in the 
indiscriminate appointment of individuals as so- 
called agents who are not familiar with the 
business of insurance. A_ resolution was 
adopted opposing a compulsory automobile law. 





New York Pond of Blue Goose to Welcome 
Officials 
The New York Pond of the Ancient and 
Honorable Order of the Blue Goose will give 
a dinner on the evening of September 10 in 
honor of Most Loyal Grand Gander J. Charles 
Harris and Grand Wielder Paul E. Rudd. Mr. 
Harris and Mr. Rudd are making a tour of 
the ponds following the Grand Nest meeting 
at Montreal this week. 
The dinner will be held at the 
ers Restaurant, 124 Greenwich street, 
York, city, at s:x o'clock in the evening. 
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Kansas City, Mo.: 


of real meat. 
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Tacks’. 

the head. 
$285. 
are inevitable.” 





These “first readers”. 
“DOWN TO BRASS TACKS,” 


the handy office reference-book on Direct-mail Advertising as a business 
builder for local Fire and Casualty agents. 


Cliff C. Jones, ex-President, National Assoc. Ins. Agents, (R. B. Jones & Sons’ Agency), 
“Down to Erass Tacks’ has answered every question that has bothered 
us. Logical in its presentation, complete in its subject matter, practical in its application to the 
insurance business, it will be welcomed by every aggressive insurance agent in the U.S. Az 
our firm meeting last night we changed our direct-mail system materially due to your book.” 


T. F. Horton, Vice-Pres., A. J. Love & Co., Genl. Agents, Omaha, Nebr.: 
ing the book, I was so interested, I could not leave it till I had read it all. 
read the book will find his enthusiasm aroused and that ought to mean increased commissions. 
We are going to call it to the attention of our many agents throughout Nebraska and Iowa.” 

Grover F. Miller, Miller Bros. Agency, Racine, Wis.: 
There are more practical ideas jammed between its covers than I have found 
in a score of other books and I have searched for something new that could be. used in our 
This book should be on the desk of every live local agent in the country.’ 





Lyle A. Stephenson, loca! agent, Kansas City, Mo.: 
It is stripped of all bunk psychology; it is a real business-builder; and hits the nail on 

Using one of your ideas, I mailed ten letters on which the commission return was 
If one puts the contents of this book into practice in a practical manner, good results 
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“After start- 
Any agent who will 


**‘Down to Brass Tacks’ is full 


“Last week I read ‘Down to Brass 





I enclose $2.85 for 
can be used as a Business-Builder. 


PINE rpc Se ee ee 


THE SPECTATOR COMPANY, 135 William Street, N. Y. City 
“DOWN TO BRASS TACKS”. 


I want to learn how Direct Mail 








|. VNC le Sa 












































Reba. 


SPT EE RN AR RT 


CE TIER 


i 
ie 
i 








FIRE INSURANCE 
MONTHLY BULLETIN 


THE SPECTATOR COMPANY 


RESEARCH BUREAU OF INSURANCE 


———e 

















Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 








THE AGENT’S PLACE IN THE SUN 


The Existence of the American Agency System Is an Essential of 
Sound Insurance Progress and Is Justified Despite 


There was a time in the history of the insur- 
ance business when the position of the agent 
was unquestionably established. A century ago 
a definite need existed in this country for the 
benefits of insurance; we had an _ inheritance 
of the sound, old-world actuarial principles. and 
there was capital available for investment in 
the enterprise. But the machinery was not put 
in motion until the agent made the sale of insur- 
ance policies possible. In the course of pursu- 
ing this extremely important duty the agent be- 
came more or less of an evangelist in behalf of 
insurance. In those early days he was publicity 
man, liaison officer, and a half a dozen other 
things that are allocated to special departments 
under modern conditions. Without him, in_short, 
there was no insurance business beyond a little 
cash and carry underwriting. 

From discussions now current and adverse 
opinion of superfined students it appears that 
the agent has become the “stormy petrel” of 
the insurance business. It is argued that mod- 
ern economic conditions in America have 
altered the status of the agency system and that 
if the production and distribution methods now 
in vogue in our great industrial and merchan- 
dizing institutions were applied to the insur- 
ance business, the usefulness of the agent would 
be materially impaired. Criticis say that com- 
missions are too high and deny that the agent’s 
service to either the company or the assured is 
worth the portion of the premium that is re- 
turned to him. There have been suggestions to 
eliminate the commission and even to eliminate 
the agent. One commentator, in advancing the 
latter view, was imbued w.th enough humani- 
tarianism and charity to propose that the agent, 
by completely disassociating himself from the 
company and becoming some sort of an insur- 
ance factor—neither fish nor fowl! so far as we 
can make out—might pick up a few dollars 
in fees running errands for the assured. 

It is not the purpose of these paragraphs to 
engage in tearful elegy for the good old days, 
nor to “view with alarm” the present trend. We 
have called up the picture of the agent as he 


Fallacious Attacks 


was years ago merely in order to emphasize 
our point that his place in the scheme of things 
is equally important to-day. As to the agent 
must go the lion’s share of credit for bringing 
the insurance business in this country up to its 
present heights, so must the future success of 
the business be predicated on the continuance 
of the agent’ splendid efforts. 

Much of the discussion centers around the 
question of whether the agent should consider 
himself principally as a representative of the 
assured or of the company. This is not simply 
a matter of definition of the terms “agent” and 
“broker” for in the smaller localities the differ- 
entiation is slight. The question asked is whose 
interests are the third party, if we may so term 
the agent, going to look after. We think that 
the logical answer to that question is contained 
in one word of one syllable, “both.” The best 
type of agent will continue to serve his com- 
pany honestly and skillfully and in pursuing 
such a course, will at the same time be render- 
ing to the assured all the advice and guidance 
which is expected of a professional counsellor. 
It is a bit difficult to see where there is any 
incompatability in serving these two masters 
if honest practice is indulged in. 

The point which many disputants on this 
phase of the argument lose sight of is that it 
is not the function of the insurance company to 
trade or barter with its customers. It is the 
business of neither party to the insurance con- 
tract to drive a bargain. The insurance policy 
is standard in form and the calculation of the 
rate is based on this ideal policy; in rate-mak- 
ing there is no provision for the errors which 
the individual agent may be responsible for. 
Sharp practices cannot affect the price of insur- 
ance. 

The success of an insurance company, we must 
remember, is dependent upon the growth of 
its premium volume and careful selection of its 
business. It is essential for the company to 
please its policyholders if this growth is to be 
maintained, for the needs of each policyholder 
increase year by year and the company which 


19 


has satisfactorily supplied the first policy will 
be called upon to write the succeeding ones. A 
just and equitable policy giving adequate cov- 
erage is the only type of policy an insurance 
company wishes to write, because it precludes 
the possibility of costly litigation and impair- 
ment of good will in the event of a loss. The 
position of the agent here involves no divergence 
of interests. If in a foolish attempt to benefit 
his client he overinsures the risk, he will find 
that the company is prohibited by law from 
paying the full amount on the face of the pol- 
icy and he has succeeded only in making the 
policyholder pay an excessive premium. If on 
the other hand, the agent tries to ingratiate him- 
self with the assured by readily assenting to in- 
adequate coverage, he will find that a competi- 
tor will sooner or later point out the fallacy 
and another company and another agent will 
be the beneficiary. He will have injured his 
client, his company and himself. ‘ 
The agent who gains the confidence of the 
assured by urging him to improve his risk and 
avail himself of safety and preventative devices, 


‘thereby reducing the premium, is performing 


a service which has the highest approval of the 
company, which recognizes, of course, that a 
slightly smaller premium from good business 
is more desirable than the regular premium on 
a highly hazardous risk. 

Practically every duty that the agent owes 
to his company, if performed honestly and con- 
scientiously, reflects to the ultimate advantage 
of the insured. Speakers at agents’ gatherings 
have been pounding that point home for years. 
The company wants business and the agent 
wants commissions; the propertyholder wants 
protection, too, but he doesn’t do much about 
it unt.l the agent gets around to prodding him 
into action. Once the sale has been made and 
the assured sits back, comforted in the knowl- 
edge that his enterprises and possessions are 
protected against the dangers of the unforeseen, 
his attitude toward the agent whose energy and 
advice were responsible for his security is one 
of genuine gratitude. Herein lies the high ¢all- 
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ing of the insurance agent. It is this phase of 
the business, transcending the purely material- 
istic aspect, which represents to many agents 
the highest reward obtainabie—the satisfaction 
which comes to the man who has had a hand in 
lightening the burden of his fellowman. 
Incidental duties of the agent which are of 
benefit to company and assured alike have not 
been discussed here. Inspection and appraisal 
of risks, collection of premiums, notification of 


expiry, etc.—these things are performed by the 
agent in the natural course of his business and 
are indispensable to both contracting parties. 
Elimination of the agent would not mean 
elimination of these duties and irrespective of 
who performs them, the cost will be added to 
the loading of the premium. 

The American Agency System needs no 
apologies and these lines are no attempt at one, 
The system stands on its own merits and does 


not beg consideration out of deference to its 
achievements in the past. The insurance busi- 
ness is thriving to-day because its brilliant sell- 
ing organization, the American Agency System, 
is out selling, not delivering policies. Prob- 
ably one-quarter of the (fire) insurable prop- 
erty in the United States is uninsured. There 
is still some business for the agent to gather 
before eager policyholders begin to stand in 
line at the branch office window. 





Historical and Statistical 








ASSOCIATED REINSURANCE COMPANY 
New York, N. Y. 
American Interests Starting Com- 
pany 

The Associated Reinsurance Company is be- 
ing formed in New York to write fire and ma- 
rine reinsurance. The Great American Insur- 
ance Company is evidently behind the venture, 
as among the incorporators are William H. 
Koop, Alexander R. Phillips, George E. Krech, 
Jesse Phillips, and other officials of the Great 
American companies. 


Grcct 


DE WITT CLINTON FIRE INSURANCE 
COMPANY 
New York, N. Y. 

Department Checks Up on Company in 
Process of Organization 
Incorporators of the DeWitt Clinton Fire In- 
surance Company of New York, N. Y., who 
have had some trouble with the organization 
of the company, are now at liberty to go ahead 

with formation plans. 

On August 16, 1928, Superintendent of Insur- 
ance James A. Beha obtained an order from the 
Supreme Court requiring the DeWitt Clinton 
Fire Insurance Company to show cause why 
he shaquld not take possession of the company’s 
property and liqu:date its affairs. The order 
was returnable on August 20, 1928, at which 


time the incorporators obtained an adjournment - 


until August 24, 1928. 

The application of the superintendent of insur- 
ance showed that the company was incorporated 
under the laws of New York on September 14, 
1926. The capital stock was specified in its 
charter as $200,000. Up to July 3, 1928, sub- 
scriptions to the capital stock of the company 
amounting to $8505 had been received. An ex- 
pense fund of $400 was contributed by the in- 
corporators. 

The application to the court was based on the 
fact that a deficit of $4110 existed in the sub- 
scription account. Such deficit has been since 
made good by the officers of the company by de- 
positing with the superintendent of insurance a 
certified check for that amount. 

The purpose of the order was to protect the 
subscribers to the capital stock of the company 
and to enable the superintendent to institute 
steps to recover the amount of the deficit. Such 
purpose has been accomplished with the receipt 


by the department of the funds now in its pos- 
session and application will be made to the 
court to vacate the original order. When the 
order has been vacated, refund of subscriptions 
will be made to such subscribers as have de- 
manded the return of their money and the bal- 
ance of the company’s funds will be released to 
the incorporators. 

The completion of the organization of the 
company will be subject to the approval of the 
superintendent of insurance. 


FIRE ASSOCIATION 
Philadelphia, Penna. 
Confines New Stock Issue to 150,000 
Shares 

Since the first notice in the April issue of 
the increase of the capital stock of the Fire 
Association, Philadelphia, Penna., — several 
changes were made in the original plans. 

The program then outlined called for an in- 
crease in the capital stock from 300,000 to 1,- 
000,000 shares. The authorized figure 
reduced to 700,000 shares, however, and after a 
stock dividend of 400,000 shares had been de- 
clared, 300,000 (par value $10) were 
left for disposal. 


was 


shares 


These were offered for sale on May 28 but 
after half the issue had been subscribed for, 
the remaining 150,000 shares were withdrawn 
to be issued at a later period. Offers made by 
several groups of capitalists to underwrite the 
150,000 shares were declined. It is quite possible 
that they are being reserved for agents as the 
directors of the company have indicated a de- 
sire to have the fieldmen acquire stock in the 
company they represent. 


GENERAL SCHUYLER FIRE INSURANCE 
COMPANY 
Albany, N. Y. 
Co-operative Interests Form Stock Com- 
pany 

A certificate of authority to transact the busi- 
ness of fire insurance as provided in Article III 
of the Insurance Law has been granted the Gen- 
eral Schuyler Fire Insurance Company of Al- 
bany, N. Y., by the New York Insurance De- 
partment. 


The new company has a capital stock of $200,- 
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000 divided into 20.000 shares having a par value 
of $10 each. The stock has been fully sub- 
scribed for and paid in, in cash, at the rate of 
$25 per share, thus giving the company a start- 
ing surplus of $300,000. 

The organizers of this company are identified 
with the New York State Co-operative Under- 
writers Association, of which Frank P. Tucker 
is secretary and manager. This association con- 
sists of about twenty-five companies operating 
under the advanced premium co-operative law 
ef New York State. They have a well devel- 
oped agency plant which operates throughout 
the State. The stock company will probably act 
as an outlet for large lines and provide reinsur- 
ance facilities for the associations. Also, it will 
give the associations an opportunity to write in- 
surance where a stock policy is demanded. 

The home office of the company is located at 
1 Columbia Place, Albany, N. Y. 

The officers of the General Schuyler Fire are 
Chairman of the Board, V. D. 
Robinson; pres‘dent, Frank P. Tucker; first 
vice-president, Frederick A. Merigold; 2nd vice- 
president, C. F. Clark; secretaries, Charles J. 
3agley, E. L. Bouton, Albert E. ReQua; treas- 
urer. Allyn M. Smith. 


as follows: 


The directors of the new company are as fol- 
lows: M. M. Blakely, W. E. Bassler, E. A. 
Bennett, C. F. Clark, C. G. Dumond, Jasper D. 


Fitch, Frank P. Tucker, A. B. Rust, F. A. 
Merigold, J. L. McLaughlin, V. D. Robinson, 
Arthur F. Curtis, Walter E. Stevens, W. T. 


Snyder, Wm. B. Tibbits, Edgar W. Wright, E. 
L. Bouton, Charles J. Bagley, Chester C. Kent, 
Everett R. Palmer and Daniel D. Frisbie. 


HOME INSURANCE COMPANY 
New York, N. Y. 

New Holding Company Formed to Be 
Known as Home Fire Security Cor- 
poration 
President Charles L. Tyner, of the Home In- 
surance Company of New York, has announced 
that the holding company now being organized 
will be named the Home Fire Security Corpora- 

tion. 

The holding company will be capitalized at 
$1,800,000 and will have a surplus of $900,000. 
It will have the same number of shares as the 
Home Insurance Company, 180,000, with a par 
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value of $10 each. It will be offered to Home 
stockholders on a share for share basis at a 
price of $15 per share. When the issue has been 
subscribed for and paid in the Home Fire Se- 
curity Corporation will have total assets of 
2,700,000. 

At the time of the organization it was an- 
nounced that the chief purpose of the holding 


company would be to place the Home in a posi- * 


tion where they could buy quickly if a company 
suitable for purchase became available. Al- 
though the majority of the stock in the compa- 
nies affiliated with the Home is owned by Home 
stockholders, the company itself owns none of 
its running mates. 

It would seem therefore, that the Home is 
planning to purchase a company and since there 
is no casualty carrier in its fleet it is logical to 
assume that such a company is what they are 
after. Belying such action, however, is the 
Home’s apparent satisfaction with its underwrit- 
ing alliance with the Maryland Casualty Com- 
pany which has been in effect for several years 
now to the mutual advantage of both companies. 
In a recent issue of “News from Home” the 
company’s attitude was expressed in the follow- 
ing language: 

The tendency today is for running mates, cas- 
ualty for fire and fire for casualty, in order that 
businesses so closely allied may operate more 
efficiently and serve the public more effectively. 

The Home’s working agreement with the 
Maryland Casualty in their respective automo- 
bile departments has in its several years of ex- 
istence proved very successful both for the 
Home, and its allied companies, and the Mary- 
land Casualty. : 

The Home group is constantly discovering the 
excellence of having such a casualty company 
as the Maryland handling in its joint policies 
the public liability and property damage phases 
of its complete automobile insurance. 

Now the Home’s combined policy may include 
plate glass breakage since the Maryland Casu- 
alty is writing that line. This indeed makes it 
possible for the Home agent to offer every likely 
coverage in one policy made up of the five major 
risks, earthquake, tornado, cyclone, windstorm, 
hail, water damage, explosion and plate glass. 
There is no necessity for the agent to write sev- 
eral distinct policies involving complexities of 
premiums and excessive trouble for the assured. 

This business pact goes further than merely 
to afford complete coverage. It is that these 
two companies will reciprocate other bus.ness 
when the opportunity permits. Furthermore it 
is hoped that Home agents who have no repre- 
sentation of a casualty and bonding company 
will either suggest that such of this business as 
comes their way be written in the Maryland 
Casualty, or that they secure an agency of the 
Maryland if it is not already in their commu- 
nity. The same procedure is suggested to the 
Maryland agents in regard to fire business. 

It is an “entente cordiale” that has evolved a 
splendid growth. 


SECURITY INSURANCE COMPANY 
New Haven, Conn. 
Will Have Another Capital Increase 
Although the Security Insurance Company of 
New Haven, Conn., has but recently completed 
a capital increase, it is preparing to issue 8000 
new shares of stock which will bring its cap- 
ital up to $2,000,000. 
The Fire Insurance Monthly Bulletin for 
February, 1928, contained an account of the 


Security’s first increase then being put through. 
Twelve thousand shares of stock were issued, 
having a par value of $25 each, at a price of 
$50 a share. This move increased the capital 
by $300,000 so that when it was effected, about 
May 1, the capital of the company was $1,800,- 
000 and $300,000 had been added to surplus. 
The shares of the new issue likewise have a 
par value of $25 and will be sold at $50 each. 
They are payable on or before November 1, 
when they will be issued, at which time the com- 
pany expects to show assets of around $13,750,- 
000 and a net surplus in excess of $4,000,000. 
The Security’s operating results for the first 
six months of 1928 show good increases over 
the corresponding period for 1927. The East 
and West Insurance Company, subsidiary of the 
Security, recently raised its capital to $750,000 
through the issuance of a stock dividend. 


GLOBE FIRE INSURANCE COMPANY 
Oklahoma City, Okla. 
Writing Active Business 

The Globe Fire Insurance Company of Okla- 
homa City, Okla., the organization of which was 
noted in the Fire Insurance Monthly Bulletin 
for October, 1927, is now actively engaged in 
writing business. 

The company has a capital of $1,000,000 and 
a surplus of like amount. It is writing fire 
and allied lines in Oklahoma only. 

The officers of the company are as follows: 
Ed. M. Semans, president; A. C. Parsons, vice- 
president; Henry Ludlow, secretary, and O. B. 
Mothersead, treasurer. 

The board of directors is made up of the 
following: E. M. Semans, A. C. Parsons, H. 
Ludlow, O. B. Mothersead, J. H. McNew, M. 
E. Scott, E. L. Burton, A. H. Parmelee, C. F. 
Anderson, S. K. Bernstein, J. D. Morse, S. S. 
Macy and S. B. Howard. 


RECENT COMPANY HAPPENINGS 

Archibald Kemp, who came to the Fire- 
men’s Insurance Company of Newark, N. J., 
in 1923 as an assistant secretary and was 
promoted in 1927 to secretary, has been 
elected second vice-president of the com- 
pany. Mr. Kemp was at one time the man- 
aging underwriter for the Cleveland Na- 


tional Fire and his experience covers West- 
ern as well as Eastern territory. 





Following the transfer of Scott Coleman, 
State agent in Virginia for the Globe & 
Rutgers Fire Insurance Company of New 
York to the home office where he will as- 
sume special duties, E. Wallace Champion, 
Virginia representative for the World Fire 
and Marine Insurance Company of Hart- 
ford, Conn., has been secured to succeed 
him. 





A capital increase of $100,000 was recently 
effected by the Great Lakes Insurance Com- 
pany of Chicago, Ill. The company’s capital 
now stands at $500,000. The surplus was in- 
creased by $50,000 at the same time. 





The Majestic Fire Insurance Company of 
New York has been admitted to Massachu- 


2I 


setts and New Jersey and has applied for 
admission to Pennsylvania. William E. 
Davenport & Son will be State agents for 
the company in Massachusetts. 





Ferris E. Shaw, agency superintendent for 
the National Fire Insurance Company of 
Hartford, Conn., died August 2 from the ef- 
fects of an accident suffered almost a year 
ago. Mr. Shaw had been with the National 
Fire for twelve years. 





The National Union Fire Insurance Com- 
pany of Pittsburgh, Penna. has named 
George A. Morin as home office superin- 
tendent of agents in charge of Western 
agents. Mr. Morin had been managing un- 
derwriter for the Hampton Roads Fire and 
Marine Insurance Company of Norfolk, Va., 
and before that had been with the Fidelity- 
Phenix Fire Insurance Company of New 
York. 





The New York Fire Insurance Company, 
New York, will henceforth have the Kan- 
sas Underwriters, Wichita, Kan., as general 
agents in Kansas and Oklahoma. 





S. T. Dunlap, assistant marine manager of 
the Foreign Insurance Association, joins 
the Chicago office of the Niagara Fire Insur- 
ance Company of New York on September 
1. He will supervise the Niagara’s marine 
extension program in the West. 





P. W. Scheide has been made superin- 
tendent of the inland marine department of 
the Phoenix Insurance Company of Hart- 
ford, Conn. He will work under Secretary 
Ross. Mr. Scheide used to be a special 
agent for the inland marine department of 
the Automobile Insurance Company of 
Hartford. 





The Sylvania Insurance Company of Phil- 
adelphia, Penna., now under the management 
of Corroon & Reynolds, Inc., is preparing to 
enter several new States among them being 
Illinois, where W. A. Alexander & Co., will 
be agents for Cook County; Mississippi, 
where S. S. Steele has been appointed State 
agent, and Alabama. 





Edward D. Lawson, in charge of the 
Western office of William H. McGee & Co., 
marine agents, has been elected a vice-presi- 
dent of the company. The Transportation 
Insurance Company of New York is con- 


ie and managed by Wm. H. McGee & 
oO. 





Traffic Accidents Decrease in Baltimore 

Battimore, Mp., August 27.—A drop of 22 in 
traffic deaths, 253 in injuries and 674 in acci- 
dents during the first six months of 1928, as 
compared with a like period in 1927, is reported 
by the Baltimore Safety Council. 

In this period in 1928, there were 60 deaths, 
2291 injuries and 6293 total accidents reported 
to the police, as compared with 82 deaths, 2544 
injuries and 6967 total accidents in 1927. 
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INSURANCE STOCK QUOTATIONS 
All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of August 


27 


al, 


1928, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data: 


American Alliance 

Arthur Atkins & Co., N. Y.......... 
American Insurance Co. of Newark 

Arthur Atkins & Co., N. Y.......... 

Miliken & Pell, Newark, N. J. = 

J. S. Rippel & Co., Newark......... 

L. A. Hollander & Co. » Newark...... 
American Ins. of Newark (rights) 

Miliken & Pell, Newark............. 

J. S. Rippel & Co. a 

L. A. Hollander & Co., Newark...... 
American Reserve Ins. Co. 

7. Roy Proeser & Go, N.Y .. .....:....0 
Bankers & Ship -” 

McKinley & oo eer ris 

Arthur Atkins & ‘Co: Sh 
Bankers Indemnity (Newark) 

Miliken & Pell, Newark, N.J....... 

J. S. Rippel & "Co., Newark......... 

L. A. Hollander & Co., Newark...... 
Baltimore-American 

J. Roy Prosser & Co., N. Y......... 

Henry G. Rolston & Co., N . ae 
Camden Fire 

Arthur Atkins & Co., N. Y......... 

McKinley & Co., ey ae eae ites 

Morley, Wood & a ay ee é 

L. A. Hollander & Co., Newark 
Carolina Insurance 

J. Roy Prosser & Co., bs Wie cosas 

Arthur Atkins & Co., N. Y........-- 
Chicago F. & M. 

Charles Sincere & Co., Chicago...... 
City of New York Ins. Co. 

Arthur Atkins & Co., N. Y........-. 
Commercial Cas. Ins. — 

Miliken & Pell, Newark, N. J........ 

J. S. Rippel & Co., Newark......... 

J. Roy Prosser & Co., N.Y. ts 
Constitution Ind. Co. 

Morley, Wood & Co., Phila......... 
Continental Assurance 

Charles Sincere & Co., Chicago...... 
Continental Cas. 

Charles Sincere & Co., Chicago...... 
Eagle Fire (Newark) 

J. S. Rippel & Co., Newark......... 
Excess Ins. Co. of America 

4 SS ret 
Fidelity and Casualty 

Arthur Atkins & Co., N. Y.......... 

J. Roy Prosser & Co., XN. iaucasehs 
Five Assn. of Philadelphia 

Morley, Wood & Co., Phila......... 
Firemen’s Insurance Co. of Newark (right 

Miliken & Pell, Newark, 7 Se 

Henry G. Rolston & Co. 2 i sae 








Bid Offered 
550 590 
281 4 9915 4 
2814 29145 
281% 291% 
28 29 ~ 
3% 3% 
314 3% 
3% 31% 
90 93 
550 600 
550 590 
2314 2414 
2334 244% 
2314 241% 
83 8414 
83 8416 
32 33 
32 33 
321% 33 
3214 33 
68 70 
68 70 
17 19 
600 620 
51 54 
51 53 
52 54 
29 32 
95 
73 75 
90 95 
17 19 
190 200 
195 199 
94 5014 
4914 501 
50 51 








*Lincoln Fire 











We recommend 
*Missouri State Life Ins. Co. 


Commonwealth Casualty 
Firemens of Newark 


* Special reports on request 


L. A. HOLLANDER & CO. 


Investment Securities 
Chamber of Commerce Bldg. 
20-24 Branford Place 


Newark, N. J. 
Phones, Mulberry 4850-1 








J. S. Rippel & Co., Newark......... 4916 50% Morley, Wood & Co., N. Y......... 60 62 
L. A. Hollander & Co. Te see pats 4914 5014 New Jersey Ins. Co. 
- —a a ee a aE 4916 5014 x Je er & — ganas re rare 62 67 
ranklin Fire Yew York Casualty Co. 
Asthur Atkins & Co., Ni Y...0...60% 395 415 - Le — oe Wag ING Mss o.5 3508s 92 93 
Glens Falls New Wor ife 
Arthur Atkins & Co., N. Y.......... 61 64 ue reg = Co., Chicago...... 16 18 
J. Roy Prosser & Co., N. kd Ms eee 61 63 ort iver Ins. Co. ; 
Henry G. Rolston & GaeNeV.co6.. 61 64 a & oe. It EERE 330 340 
Globe & Rutgers enry G. Rolston ig DNs secs oe 330 340 
Arthur Atkins & Co., N. Y.......... 2450 2550 Peoples National 
Great American Ins. Co. J. Roy Prosser & Co., N. Y......... 59 61 
L. A. Hollander & Co., Newark...... 49 51 Henry G. Rolston & Co., ae 59 61 
Henry G. Rolston & Co., N. Y...... 49 51 Philadelphia National Fire 
J. Roy Prosser & Co., N.Y erate 4914 5044 ‘i ee bear _ ee ee 241% 26 
rthur Atkins Og Ne Zeccccccves 17 5 residential BF. & M. 
Guardian Fire Assn. Corp. 4974 P ——— a Co., Chicago...... 29 
Henry G. Rolston & Co., N. Y....... 115 ublic Fire Ins. Co. 
Hanover Fire (new aoe 108 . - eae Pell, Newark. ..........; 261% 2714 
Arthur Atkins & Co., N. Y.......... ~ 7 eliance Fire 
Halifax Fire (ex rights) _ 85 Morley, Wood & Co., Phila......... 25144 27 
Morley, Wood & Co., Phila.......... 4914 5014 Republic Fire, Pittsburgh 
= oe ie 5 ae eietieee ees 4914 51 ’ Phen = —=> co 1 he re 37 43 
. Roy Prosser & Co., N. Y......... ie 5014 curity Ins. Co. of New Haven 
” Henry “ ev BO. Ne isn cess 4910 5014 Pg a Pg gf . cy ET ee 125 130 
‘Larmonia Ins. Co. au ns. UO. 
J. Roy Prosser & OF TEES SS.” Ragnar ate 7 80 Jo Roy Vrosmer & Co. N.Y... 2.5.05. 193 198 
Arthur Atkins & Co., N. Y.......... 73 80 McKuinley & Co., N. Y.......02c0e0 190 197 
Henry G. Rolston & Co., N. Y...... 72 80 ae yg oe a 
Home (N. Y.) ee fl RS al OS ie | rr 34 37 
7. Rov Promer & Co. N.Y oso0 ceca 585 90 Stuyvesant : 
Mekanley @& Co. N.Y «002.0000. 585 590 J. Roy Prosser & Co., N. V......... 290 305 
—— ae ee “ _ rae . . on ee —* oS: ap, | Aare 290 310 
cKinley ae aise wale ainieree'is ire Ins. Co 
—— and oe 10 - wine ro Baa & Co., PE ocr canoe 105 108 
Arthur Atkins & Co., N: V.....5..... 9 niversal Ins. Co. 
Independence Indemnity 90 Arthur Atkins & Co., N.Y ......60:66.6%. 79 82 
M — Wood & Co., Phila......... oF 27 — ~— Merchants & Si & Shippers 
Pecer F. Matt & Co, Nai 2 60.e 000800 9 27 oy Prosser SE Ge 460 480 
rnd, Roy, Prosser & CoN. Yeeeceecs re 27 yjtienty, G. Rolston & Co, a 460 480 
ndependence Fire Ins. Co. , ictory Insurance Co. 
‘ i cite hee byes Cl) ere ee 20 22 vs Rowan beg CO, PUB 5 o6:5:6.6:8%6 25% os 
ns. Co. of Nort merica "S irginia 
Morley, Wood & Co., Phila......... opey 78 Arthur Atkins & Co., = Megs eucn ae 132 140 
Ins. Co. of North America (rights) die J. Roy Prosser & Co., NP aa eckcoleeaee 130 140 
Morley, Wood & Co., Phila........ i 93/ 914% Westchester Fire 
Merchants Fire Ins. Co. o7% Moekiniey:@ Co, NoV os...06.60002 06 90 93 
Arthur Atkins & Co., N. Y.......... 350 0 Arthur Atkins & Co., BG IE Sc cveiclsle:cnce 91 93 
—— omy oe ae i i ee = —-s Co. a - ere 9074 93 
rthur Atkins SS: 6 Ga ene 5 . Roy Prosser sgt s Oe aise. 0:6 aceaeae g 93 
Henry G. Rolston & Co, en 7 46 
Missouri State Life HARTFORD STOCKS 
Arthur Atkins & Co., N. Y.......... a4 97 Aetna Casualty and Surety 
i vcd ie Co., New York... .: 94 97 i Conning & Co., a naan Tee ee 1100 =—:1150 
etna Insurance (Fire 
Peed G. Raison & Co. Co., AW Wisecoss 94, , 4 ——— & <~ e Ralecieaaleere 820 830 
es i eee 4 ° ald Ss. le 
— ng * Fe ss Conning & SO: TIGRIOEE oo 5 i hviw vaste 875 885 
otatioe mg Oe Pls Bae scseavoons 309 3 — Ay ag hei if 
J. Roy Prosser & Co., N. Y......... 305 325 (ene Maened Lite sas oisnaniiaia aia iaben $06 415 
a ye ee - * a, & Se 1690 1720 
M é OS ho. ae ere 72 7 artford Fire 
New Brunswick Ins. Conning & Co., Hartford........... 820 830 
USES LT RTT Me age ahaianal Pe eeri Ts 0 ONE aE Rae ERT LEI 
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The underwriting of new capital for 


LIFE 
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Fuller, Richter, Aldrich 8 © 
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Hartford Steam Boiler 


Conning & Co., Hartford ..........6.+- 750 780 
National Fire 

Conning & Co., Hartford............ 1090 1120 
Phoenix Insurance 

Conning & Co., Hartford... ......660 825 840 


Travelers Insurance (ex rights) 


Conning & Co., Hartford. ........ 1560 1580 
Travelers Insurance 
Conning & Co., Hartford............ 243 247 
NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston.... 17 19 
Boston Casualty 
Chas. A. er & Co., Inc., Boston.... 15 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston.... 1080 1120 
Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 
RENE oa cnscacoraceeeuees alas 95 
COIN Sto Go unee cacinc eet O54 285 
Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 395 405 
Mass. hwy & Ins. Co. (new) 
A. Day & Co., Inc., Boston.... 550 600 
Mass. “Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston... . 25 35 
New England Fire 
Chas. A. Day & Co., Inc., Boston... . 48 53 
New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston.... 500 550 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston.... 275 
Providence- Washington 
Chas. A. Day & Co., Inc., Boston.... 675 700 
——— Fire and Marine (new) 
Chas. A. Day & Co., Inc., Boston.... 195 215 
United Life pm Accident Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 33 38 





FOREIGN NEWS 











Hungary is considering a government 
monopoly for fire insurance, with compulsory 
insurance for certain risks. Fires have of late 
been very numerous. This monopoly and com- 
pulsion would most likely be restricted to in- 
surance of buildings, esvecially in the country 
and smaller cities and towns which are avoided 
by private insurance or’ discriminated against 
through excessive rating. 

Automobile financing companies in Ger- 
many continues to. increase in numbers. The 
latest is the Montags Financing Company, Lim- 
ited, in Berlin, with a capital of 500,000 reichs- 
marks in connection with the Montag Insurance 
Company, Ltd. 

Deputy Sjoeli, of the Norwegian Diet, has 
interrogated the government regarding a gov- 
ernment monopoly of insurance. He points out 
that, with the increase of insurance facilities and 
development of insurance production, insurance 
hazard has been steadily increased and fires 
are vastly more frequently since insurance com- 
panies pay for the loss. Competition between 
the companies has reached such a point that 
proper investigation of losses and justified denial 
of liability have become rare and policy viola- 
tions are waived with a frequency which renders 
the respective policy conditions, designed to pro- 
tect the companies and the honest insuring pub- 
lic nugatory. 

English marine underwriters are prepar- 
ing their material for the coming International 
Meeting of Transport Insurers in Baden-Baden, 
Germany, on September 24 and 25. The chair- 
man of the Institute of London Underwriters, 
Mr. Merriman, will address the meeting on the 
conditions in the London insurance market and 
Mr. Carey, of the London Assurance, will speak 

1 “The Carriage-of-Goods-by-Sea Act.” Both 
speeches are awaited with great interest abroad. 





The results of reinsurance companies 
confining themselves exclusively to reinsurance, 
will reflect the direct business. A comparison 
of the annual statements of 9 French reinsur- 
ance companies belonging to a syndicate, bears 
this out. These reports emphasize the need of 
conservatism and the avoiding of everything 
approaching speculation, of keeping the reserves 
in the currency in which the obligations have to 
be met and of keeping a proper balance between 
investments at a fixed rate of return and those 
where the revenue varies. All this with a spe- 
cial eye to post-war conditions in Europe, so 
as not to add to the uncertainties inherent to 
the business those of financial and economic 
fluctuations. ; 

In accident insurance, rates are too low and 
experience has shown that the reserves for out- 
standing claims had to be materially increased, 
as courts almost always give higher awards for 
damages than the companies had foreseen, so 
that the amounts set aside to meet them were 
insufficient. La Reassurance, in its July month, 
emphasizes this. 

Civil liability has not given good results; 
rates are too low and there are no prospects for 
an immediate betterment in this respect. In- 
dividual liability, formerly the best accident 
business, has taken a bad turn due to the in- 
creased use of automobiles. 

Credit insurance is still in its infancy and 
economic influences greatly affect the results ob- 
tained. General business cycles, as well as cycles 
in the various industries, have to be watched 
closely and “pulverization” of the risks is ad- 
vised, through retrocession. 

The tendency in some counties to mix poli- 
tics and reinsurance is regretted and the entrance 
of government into reinsurance is considered 
full of dangers and thoroughly unsound. 

In francs, the 9 companies belonging to the 
reinsurance syndicate show as follows 

Premium income, 742,648,147; retroceded, 
327,017,662, which is 44.69 per cent; losses, 245,- 
097,800, or 58.97 per cent (against 61.13 in 
1926) ; commissions, 30.49 per cent; general ex- 
penses 4.15 per cent; capital of the 9 companies 
72,000,000, with 40,000,000 paid-in; to stockhold- 
ers, an average of 7.82 on paid-in capital. 


During the cabinet meeting of August 10 
in Germany it was resolved to extend compul- 
sory insurance for employees from 6000 reichs- 
marks per annum to 8400 reichsmarks annual in- 
come. This brings a large additional number 
of people under the social insurance system and, 
consequently, restricts the possibility of private 
insurance to the same extent. 

The Union of Public Accident and Lia- 
bility Insurers (Verband oefgentlich rechtlicher 
Unfall-unde Haftpflicht-Versicherer) has ac- 
cepted the new tariff of the Union of Private 
Companies for automobile liability insurance 
and it is agreed that this tariff can only be 
changed with the consent of both Unions. This 
tariff provides for substantial increase in rates. 

A German lawyer, Ernst Fuchs suggests 
the creation of an official board at the courts of 
first instance (Amtsgericht) for the investiga- 
tion of accidents and the securing of material 
at once the accident has occurred by disinterested 
official persons. The plan suggests the creation 
of a special chamber at these courts dealing 
with traffic matters exclusively. 

Registered automobiles in Greater Berlin 
on June 1, 1928, numbered 73,366, which is an 
increase of 3528 over the registrations on May 1. 

The Romar, giant aeroplane, which re- 
cently made its first test flights in Germany has 
been insured with the German Airpool for nearly 
1 million reichsmarks (about $250,000) on hull. 
The new Zeppelin “Count Zeppelin’’ which be- 
gan its trial flights in August, is fully covered 
for accident insurance for the plant and crew, 
but so far the risk of passengers has not been 
fully placed. 

The Hamburg General (Hamburger All- 
gemeine) has received approval for its compre- 
hensive motor policy conditions. The dividend 
of this company is again 10 per cent, like last 
year. 

In Sweden, the Svenska Kreditforsaker- 
ings Company, Ltd., has begun doing business. 
The headoffice is at Stockholm. The company 
writes credit insurance with Sweden; also ex- 
port insurance against security. It belongs to 
the International Credit Insurance Association 
in London and is well connected with the lead- 
ing credit insurance companies abroad. 








ADDITIONAL EXTRACTS FROM SEMI-ANNUAL STATEMENTS OF FIRE INSUR- 
ANCE COMPANIES 


Below are presented items from the statements of fire insurance companies as of July 1, 1928, in comparison with those 
of July 1, 1927, and also figures representing premiums and losses in the two six-months periods enaing with these dates. 


These data are supplemental of those previously publishediin THE SPECTATOR. 


Name and Location of Company 
Plletiarie, VIADGIG s 555.6 onc eo deinwaved ease devas 


Employers Fire, Boston..... 


Fire Association of Philadelphia....................00. 
Guarmnity Fire, Provistene’ 5-3 ook cn ndnevenccechewes 


London and Provincial, London... ..........cccscecece 
Wile: TON os eae Se hae ks coke wets 
Newest Fite; Newuti Ne 0 on.s2 ss oov-00 oes eo neenaw oes 
New Hampshire Fire, Manchester................cee0. 
Potomac, Washington 


TE. PN 6. oS acie cic an xe Cmeceennmnsauoaras 
Republic Fire, Pittsburgh. 
Rhode Island Fire, Providence. 


Umiete, PAR 5 oe os Se eset 
VietOre Pise,, PROS os se eretc ese eeeneneeese ad 
Voskshwe, VO@R. 22 625.6505 : 


Surplus to Premiums Losses Paid 





Year Assets Policyholders Received 

1928 $4,723,290 $1,879,287 $997,317 $679,116 
1927 4,602,960 1,527,219 1,084,281 588,565 
1928 3,774,898 1,661,932 1,166,927 579,911 
1927 3,599,976 1,562, '967 1,133,646 556,053 
1928 23,104,111 10,239,173 5,350,631 2,697,125 
1928 2, 160,239 1,341,301 493, 525 190,106 
1927 1,845, 575 1,214,755 55,36 153,398 
1928 1,117,472 592,861 149,902 
1927 1,092,918 495,774 154,517 
1928 2,488,267 1,126,279 363,971 
1927 2,329,553 1,134,274 292,740 
1928 8,858,389 4,173,112 995,355 
1927 7,943,277 3,232,257 995,632 
1928 14,828,724 7,679,530 i 1,310,786 
1927 13,731,532 6,901,273 2,635,558 1,495,742 
1928 3,343,168 1,215,943 942,910 412,876 
1927 3,006,090 1,112,535 890,907 315,283 
1928 2,826,671 1,584,492 471,579 241,580 
1928 2 ‘492,904 1,627,506 164/255 163,099 
1928 6,324,071 3,032,449 1,427,349 770,386 
1927 5,245,065 2,066,045 1,434,404 818,885 
1928 2,142,339 570, 854 709,318 421,329 
1927 2,039,821 531,701 626,053 430,665 
1928 2,758,771 1,561,935 471,579 241,300 
1928 4,639,866 1,991,694 1,425,689 749 512 
1927 4, 703, 282 E; 721 ’330 1,778,588 772,534 
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Advertisement of property for sale under 
mortgage without written notice to insurer 
does not render the policy void under that 
provision of the policy which states that 
same shall be void if, with the knowledge of 
the insured, foreclosure proceedings be com- 
menced or notice of sale given by virtue of 
any mortgage, where the general agent of 
the company was notified that deed of trust 
on the insured property was to be immedi- 
ately foreclosed and gave his consent thereto. 

This is an action under a fire insurance policy 
which contained the following provision: “This 
entire policy shall be void if with the knowledge 
of the insured foreclosure proceedings be com- 
menced or notice given of sale of any property 
covered by this policy by virtue of any mort- 
gage or deed of trust.” It seems that the plain- 
tiff Dallas, the owner of the property, had made 
a note to the plaintiff Ward, in the sum of $125, 
which was secured by a second deed of trust 
upon the insured property. There was another 
note secured by a first deed of trust for One 
Thousand Dollars. 

The plaintiff Ward asked the general agent 
of the defendant, a foreign insurance company, 
for “insurance on the property which was cov- 
ered by the note of deed of trust, and at the 
time of the application the agent and the plain- 
tiff Ward discussed all facts as to the title 
and the general agent was fully cognizant of the 
note and deed of trust. The plaintiff Dallas 
had authorized the plaintiff Ward to make the 
application for insurance, and the application 
was signed by Ward for Dallas and made in 
the name of the plaintiff Dallas by Ward. This 
was done at the direction of the general agent 
whom Ward had told that he had made applica- 
tion to other companies for insurance and had 
been refused. Ward further disclosed to the 
general agents that he was going to foreclose 
under his second deed of trust immediately, to 
which the general agent gave his consent. Sub- 
sequently Ward advertised the property for sale 
under his mortgage and a day prior to the sale 
the property was destroyed by fire. 

To an action on the policy plaintiff pleads a 
breach of warranty of the clause above quoted 
and, after a trial before the court and a jury, a 
verdict was rendered in favor of the plaintiffs, 
from which judgment the defendant appealed. 

On appeal, the appellant company contended 
that the material misrepresentation rendered the 
policy null and void. In answering this, the 
Court of Review stated that fire insurance 
companies can make contracts of insurance only 
by lawfuily constituted and licensed resident 
agents which agents must countersign all poli- 
cies. Such agents, said the court, can make oral 
contracts of insurance which are binding on 
the company when they are acting within the 
apparent scope of their authority with the same 
force and effect as if they were authorized to do 
so by a resolution of the board of directors of 
the company at its home office. The full dis- 
closure to the general agent in this case there- 


fore takes the matter out of the rule as con- 
tended by the plaintiff that the material misrep- 
resentation rendered this policy null and void. 


Appellant also contended that the advertise- 
ment by the plaintiff Ward without written no- 
tice to the defendant company rendered the pol- 
icy null and void, but the court held that such 
was not the law since the passing of section 
6315 R.S. 1919 and mentioned controlling cases 
on the point decided since the enactment of the 
above statute. 

(Ward et al. vs. Iowa State Ins. Co., Kansas 
City Court of Appeals, 4 Southwestern Re- 
porter 2nd 895.) 


There was no error for the court to sub- 
mit to the jury the issue whether the insured 
house was vacant for ten days before the 
fire, in an action on a fire insurance policy 
which was void if the building insured be 
vacant or unoccupied for a period of ten 
days, where the defendant had the burden 
of proof and did not sustain said burden in 
establishing that the house was vacant when 
destroyed by fire. 

To an action on a fire insurance policy, the 
defendant company interposed as a defense the 
violation of the condition subsequent contained 
in the policy to the effect that the same should 
be void if the building be vacant or unoccupied 
for a period of ten days. The plaintiff denied 
any breach of the said condition, and a trial by 
jury resulted in a verdict for the plaintiff for 
the amount claimed. 

An appeal was taken by the company on the 
sole ground that the court should have instructed 
the jury to find for the defendant and should 
not have permitted the plaintiff to answer certain 
questions propounded to him upon cross-exam- 
ination. The validity of the condition relating 
to vacancy for a period of ten days is conceded, 
but it is claimed by the plaintiff that there was 
no violation of this condition in this case. 

It seems that the defendant company asked for 
and was awarded the burden of proof, and in 
trying to establish a vacancy of ten days prior 
to the fire it could only introduce into evidence 
two witnesses, neither of which knew whether 
the property at the time of the fire was occupied 
or vacant. They knew of two people that oc- 
cupied the house that was destroyed by fire but 
could not testify whether or not they lived there 
at the time the fire actually occurred. 

The plaintiff testified that he was the owner 
of the premises upon which the insured house 
was situated, and had not seen it for three years. 
He introduced a written lease into evidence upon 
which payment of rent in advance was acknowl- 
edged. The payment in advance would cover it 
until six months after the fire occurred, and the 
plaintiff thought the tenant was living there, and 
had no knowledge to the contrary. The tenant 
was not seen since the time of the fire, and, al- 
though a subpoena was issued for him, he was 
not served and he was not present at the trial. 
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Neither party attempted to delay the trial until 
the tenant could be brought into court. 

Upon the above evidence it was argued for 
the defendant company that the property was 
vacant and unoccupied ten days before the fire, 
but the Court of Appeals of Kentucky held that 
the evidence could not be so construed as the 
evidence given was entirely consistent with the 
idea that the house was occupied by the tenant. 
The tenant had the right of occupancy and no 
testimony was given by anyone with knowledge 
that he was not in fact exercising that right. 
“Vacant and unoccupied” presents a question of 
law when one is looking for the meaning of the 
words, but whether the building was at a spe- 
cific time actually vacant or unoccupied within 
the meaning of the policy, presents a question 
of fact. 

The court said that “the utmost right of ap- 
pellant in this case was to have the jury deter- 
mine from the vague and unsatisfactory evidence 
offered, whether the condition was not in fact 
violated. If inferences may be drawn from the 
facts shown to start a cause of action or estab- 
lish a defense, the issue must be submitted to 
the jury.” 

No error being found in the submission of 
the case to the jury on the evidence given, a ver- 
dict in favor of the plaintiff was affirmed. 

(Westchester Fire Ins. Co. vs. Crume, Court 
of Appeals of Kentucky, 4 Southwestern Re- 
porter 2nd 716.) 





The terms of a policy binds the insured there- 
under and his ignorance of the contents thereof 
will not relieve him from the binding force of 
the warranties of the policy, regardless of 
whether he read the policy or not, in the absence 
of any proof tending to show that he was pre- 
vented from doing so. (Texas State Mutual 
Fire Ins. Co. vs. Law Court of Civic Appeals 
of Texas, 3 Southwestern Reporter 2nd 505.) 





While it has been the general rule that poli- 
cies of insurance are to be liberally construed 
in favor of the assured because of the fact that 
the company prepares the contract itself, this 
rule does not apply in the case of contract pre- 
scribed in its details by statute, at least so far 
as the statute covers such details, ie. the rule 
does not apply to a standard or statutory policy. 
(Frozine vs. St. Paul Fire and Marine Ins. Co., 
Supreme Court of Wisconsin, 218 Northwestern 
Reporter 845.) 





In order to void a policy of fire insurance om 
the ground that the statements submitted in the 
proofs of loss are untrue, such untrue statements 
must have been knowingly and_ intentionally 
made with the intention to defraud the company 
and whether or not such statements were made 
knowingly or intentionally with the idea to de- 
fraud is a question of fact for the jury. (Ped- 
rotti et al. vs. American Nat. Fire Ins. Co., 
District Court of Appeals, First District, 266 
Pacific Reporter 376.) 
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RO Y A L 
UNION 
LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Paid to Policyholders, over 
$26,000,000.00 


Insurance in Force 


$141,178,497.00 
A. C. TUCKER, President 
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THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS .. ELEVATOR 
COMPENSATION b GENERAL LIABILITY 





ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 

















THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 
Fetal Baris a, GOR oi os5s oS So 0c ce ein Hewes $24,000,000 
Benefits Paid since Organization Over....... 36,000,000 


For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building Port Huron, Michigan 


Miss Bina M. West Miss Frances D. Partridge 
Supreme President Supreme Secretary 














Where strength, service and value 
are determining factors, Continen- 
tal should rightly be the first 
thought and the final answer. 


CONTINENTAL CASUALTY CO. 


H. G. B. ALEXANDER, Chairman of the Board 
H. A. BEHRENS, President 


i CHICAGO 


Casualty Insurance Surety Bonds 























NOW READY 
AN IMPORTANT NEW BOOK FOR LIFE 
UNDERWRITERS AND TRUST OFFICERS 


LIFE INSURANCE 
TRUSTS EXPLAINED 


By Herbert M. Olney 
Member of the New York Bar 
Trust Officer, Liberty National Bank and Trust Company 
in New York 


Life Insurance Trusts have already been estab- 
lished for sums running into the hundreds oi 
millions of dollars, and 


The Possibilities for New Business 
Are Enormous! 


The Life Insurance Trust is a common meeting 
ground for 


The Underwriter and the Trust 
Officer 


and the business of both can be promoted 
through the greater use of Insurance Trusts. 
Policyholders and their beneficiaries are like- 
wise very greatly benefited by the combined 
services rendered by 


Life Insurance and Corporate 
Trustees 


Every underwriter and trust officer should 
study Mr. Olney’s book, which contains the 
information needed by them for the develop- 
ment of the best service in adapting insurance 
to the needs of beneficiaries. 


The chapter titles are: General Explanation 
and Definitions; The Unfunded Insurance 
Trust; The Funded Life Insurance Trust; 
Matters of Trust Administration; Planning 
the Trust; Trust Settlements Increase Useful- 
ness of Insurance. The General Policies for 
Cooperation adopted by the Life Underwriters’ 
Association of New York and the Corporate 
Fiduciaries Association of New York, are also 


given. 
Price $1. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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PIONEER LIFE 
INSURANCE 
COMPANY 





HOME OFFICE 


GREENVILLE, S. C. 


An Old Line Company With 
A New Line of Policies 


JOHN T. WOODSIDE 
Chairman of the Board 


T. OREGON LAWTON 
President 


M. R. WILKES 
V.-Pt. & Treas. 


H. B. SPRINGS 
V. Pt. & Seey. 


Berkshire Life Insurance Co. 


In establishing connections with a 
life insurance company, the personal 
equation of its official family is of 
paramount importance to the pros- 
pective agent. The Berkshire Life 
Insurance Company of Pittsfield, 
Massachusetts, has a well - earned 
reputation for a co-operative spirit 
between the Home Office and the 
Field Force that is of inestimable 
value to the success and happiness 
of its representatives. 


“Ask Any Berkshire Agent” 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASSACHUSETTS 


Incorporated 1851 
Fred H. Rhodes, President 
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THE CONSERVATION OF HUMAN LIFE—THE NA- 
TION’S GREATEST ASSET—IS FULLY DISCUSSED IN 


HEALTH & WEALTH 


A New and Comprehensive Survey of the 
Economics of World Health 


By Louis I. Dublin, Ph.D. 


Statistician, The Metropolitan Life Insurance Company 


The eminent investigator and statistician named, in this entertaining 
and informative volume of 361 pages presents the results of years of 
study regarding the losses through sickness and death, and also 
describes measures and movement instituted to counteract such 
losses. The principal topics treated are shown by the following chap- 
ter titles: 


The Economics of World Health 

The Cost of Medical Service 

What It Costs to Neglect Our Children 

The Problem of Heart Disease 

The Problem of Tuberculosis 

The Chance of Death from Cancer 

The Problem of Old Age 

The Great American Family 

On the True Rate of Natural Increase 

Birth Control and the Population Question 
The Education of Women for Home-Making and Careers 
Life, Death, and the Negro 

Health of the Workers 

Has Prohibition Improved the Public Health? 
The Possibility of Extending Human Life 


This work is a valuable one for insurance men, physicians, public 
health workers and social workers. 


PRICE, $3 
THE SPECTATOR COMPANY 


CHICAGO NEW YORK 











CASUALTY 





of BUFFALO, N. Y. 
(A New York State Stock Company) 


Special Automobile Rates 


Insurance Policies provide for Assureds 
participation in profits. Writing all types 
of the following classes of Insurance and 
Bonds. 


ACCIDENT CONTRACT BONDS 
AUTOMOBILE FIDELITY BONDS 
BURGLARY JUDICIAL BONDS 
LIABILITY LICENSE & PERMIT BONDS 
PLATE GLASS PUBLIC OFFICIAL BONDS 


WORKMEN’S COMPENSATION MISCELLANEOUS BONDS 
Surplus to Policyholders $1,700,000 


Agencies Open in the Following States 


DELAWARE NEW JERSEY 
OHIO NEW YORK 
MARYLAND RHODE ISLAND 


MASSACHUSETTS PENNSYLVANIA 
NEW HAMPSHIRE DISTRICT OF COLUMBIA 
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FRANKLIN SURETY’S PLANS 


Will Write Only Fidelity and Surety 
at Present 


CAPITAL AND SURPLUS TO BE 
$2,130,000 


Company Is Rating Bureau Subscriber— 
Has Applied for Surety Association 
Membership 


The Franklin Surety Company, which has 
home offices on the fourth floor of 123 William 
street, New York city, has begun the writing 
ef business and, about the first week of Septem- 
ber, will launch an intensive campaign for good 
risks. Although authorized for casualty lines, 
it will write only fidelity and surety at present. 
As initially projected, the company had a cap- 
ital of $250,000 and a surplus of $1,430,000. 
With regard to its present plans, William Glat- 
zer, vice-president of the company and son of 
Sigmund Glatzer, president, told a representa- 
tive of THE Spectator that: 

We are changing our capital structure so that 
when the alternation is completed it will show 
a capital and surplus of $2,130,000. This will 
consist of a capital of 70,000 shares with a par 
value of $10, which, at $31 per share. will add 
$1,430,000 to surplus. No promotion or under- 
writing expenses will be incurred nor will legal 
fees be involved. 

The Franklin Surety will be a conference 
company and is already a member of the Towner 
Rating Bureau. The company’s application for 
membership in the Surety Association of Amer- 
ica has been favorably voted on by the execu- 
tive committee of that body and will be for- 
mally presented to the Association at its next 
regular meeting in October. 

According to Secretary A. N. Geller, it is 
the company’s intention to write only high grade 
business and criminal bail bonds will be taboo. 
Secretary Geller said: 

It is the policy of our company to handle only 
the best class of business and to do that in the 
best way. We secured authority for casualty 
lines so that if, at some future time, we want 
to expand into those ciasses, we can do so with- 
out further amendment. However, for the pres- 
ent we will write only fidelity and surety risks. 


“BOB” BOSWELL GOES TO PACIFIC 
COAST 


Will Manage Southern California for New 
York Indemnity 

The New York Indemnity Company has an- 
nounced the appo:ntment of Robert I. Boswell, 
as resident vice-president and manager for 
Southern California. 

For the last year Mr. Boswell has been man- 
ager of the surety department of the New York 
metropolitan branch office. His new headquar- 
ters will be in the Corporation Building, 724 
South Spring street, Los Angeles. 





MASSACHUSETTS COM= 
PULSORY AUTO RATES 





Average Increase on Passenger Cars 
Is 50 Per Cent 


COMMERCIAL VEHICLES GET REDUC- 
TIONS 


Two State Fund Bills Filed—One Favors 
Experience Rating 

Boston, Mass., August 27.—As far as could 
be learned late last week, increases and decreases 
in compulsory automobile insurance rates stand 
as announced tentatively earlier in the week by 
the Insurance Commissioner with the three chief 
territorial divisions for classifications divided 
into three subdivisions. 

The increases affect private cars mostly, with 
an increase averaging about 50 per cent and a 
reduction of approximately from 3 to 16 per 
cent on commercial and public automobiles. 

Evidence submitted by the Commissioner as 
to the handling of fraudulent claims by lawyers 
is being looked into closely by the attorney- 
general. 

A more sensational aspect has been given the 
matter by the filing of two bills for next vear’s 
legislature establishing State funds. A novel 
feature of one is the establishment of rates on 
the accident experience of the indiv:dual. 
MANUFACTURERS’ CASUALTY CAPITAL 

INCREASE 
100,000 New Shares Which Were Author- 
ized June 19 Will Be Offered Sep- 
tember 1 

The increase in cap.tal of the Manufacturers 
Casualty Insurance Company of Philadelphia, 
which was authorized on June 19, will be ac- 
complished by the issuance of 100,000 shares of 
stock with a par value of $10 and stockholders 
of record on September 1 will be permitted to 
subscribe for the new issue at $30 per share 
on the basis of one new share for each present 
share held. Rights expire on October 1 and 
the final date for payments is December 31. 

Shares of the capital stock of the Manufac- 
turers Fire Insurance Company, Philadelphia, 
will be purchased from surplus funds of the 
Manufacturers Casualty at $30 a share from 
stockholders of the fire insurance carrier 
who is privileged to subscribe for the new stock 
of the casualty running mate, the price to be 
applied to purchase of the new stock of the 
Manufacturers Casualty. 
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Republic Casualty and Surety Opens Branch 
Office at Cheyenne 

John C. Dwyer, formerly assistant secretary 

of the Republic Casualty and Surety Company, 

in the home office, at Chicago, is now its branch 

manager at a newly-opened division at Chey- 
enne, Wyo., in the Boyd buildings. 

R. A. Eakin, of Cheyenne, is branch cashier. 
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UNIVERSAL CASUALTY 
FORMED 


Will Be Running Mate for Universal 
Automobile 


SAME OFFICERS AS PARENT COMPANY 





President E. T. Harrison Declares for a 
Policy of Conservative Underwriting 

Edward T. Harrison, president of the Uni- 
versal Automobile Insurance Company of Dal- 
las, Texas, announced last week the organiza- 
tion of the Universal Casualty Company with a 
conservative underwriting policy. 

The Universal Casualty will write miscel- 
laneous casualty and automobile lines and will 
be managed and officered by active officers of 
the Universal Automobile. It will operate as a 
running mate to the Universal Automobile. 

The Universal Automobile has made a good 
record during the time it has been in the field, 
and is now operating extensively in fifteen 
States, writing in excess of $1,250,000 annually. 

The officers of the Universal Casualty Com- 
pany are as follows: J. E. Jarratt, chairman of 
the board; Edward T. Harrison, pres.dent; R. 
A. Belknap, vice-president; C. R. Miller, treas- 
urer; F. O. Harrison, secretary; F. M. Mitchell, 
Jr., assistant secretary; Hal A. Gulledge, as- 
sistant secretary; Fordon S. Yeargan, assist- 
ant secretary, and Benjamin D. Taylor, auditor. 

The Universal Automobile has just received 
its license to write 
business in Ohio. 

The Ohio territory will be supervised and 
serviced by the Central West department 
branch office in Indianapolis, and Ohio agents 
will report their business to the Indianapolis 
office. Cari Dieterly, of Cincinnati, has been 
appointed general agent for Hamilton County. 


full-coverage automobile 


WILL WRITE BURGLARY AND PLATE 
GLASS 
Equitable Casualty and Surety Amending 
Charter for Additional Lines 

The Equitable Casualty and Surety Company, 
New York, is amending its charter to permit 
the writing of burglary and plate glass insur- 
ance, Board 
Harold Spielberg. This is being accomplished 
by qualifying under Subdivisions 5 and 6 of 


according to Chairman of the 


Section 70 of the Empire State insurance law, 
but no change in financial set-up is required as 
the company is already sufficiently capitalized 
to include the additional lines. 

An active drive for burglary and plate glass 
insurance on the part of the Equitable Casualty 
and Surety will begin as soon as the legal! for- 
malities have been complied with and the devel- 
opment and handling of this business will be un- 
der the direction of Albert E. Sharpe, superin- 
tendent of underwriting. Mr. Sharpe is thor- 
oughly experienced, having spent many years 
in insurance with various leading companies, 
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Foreign Expert Visiting United States 
(Concluded from page 3) 

American insurance customs that is remarkable. 
It will be recalled that Professor Dorn’s col- 
league, Dr. Alfred Manes, who is president of 
the society of which the professor is chairman, 
visited the United States last year and made an 
intensive study of insurance methods here. Dr. 
Manes is now, and long has been, Berlin special 
correspondent of THE SPECTATOR. 

Casualty insurance in Germany, says Profes- 
sor Dorn, has been thoroughly organized though 
there are some difficulties that yet need adjust- 
ing. Workmen’s compensation business is, as 
in this country, showing high loss ratios, but 
accident lines are well in order and appear profit- 
able. Burglary insurance in Germany is writ- 
ten, in general, only by private companies and 
the combination residence policy is not unknown. 
Check alteration and forgery insurance is 
entirely undeveloped as yet, though bonding lines 
are active. With regard to credit insurance, 
Professor Dorn pointed out that the German 
companies had made a start on this line twenty 
years ago, but it was only until the after-the- 
war trade that the volume became at all large. 
Now, it is an important premium feeder. The 
Hermes, under the direction of Dr. Herzfelder, 
a famous economist, was the first company to 
write this business successfully and Professor 
Dorn paid high tribute to the pioneer work of 
Dr. Herzfelder in this development, quot.ng him 
to the effect that “the history of credit insur- 
ance was only a history of insolvencies” until re- 


cent vears. 


Liability business in Germany is separated 
into three divisions: public liability as known in 
the United States, property damage as written 
here, and liability of an individual to cover 
legal responsibilities that he may assume. The 
third classification forms a small part, as regards 
volume, of the whole and distinguishes between 
contractual and moral responsibility and legal 
responsibility regulated by civil law, applying 
only to the latter. Automobile insurance in 
Germany is, as here, a large line and is most 
frequently written via a combination cover 
embracing liability, collision and personal acci- 
dent. Plate glass insurance for automobiles is 
not written, nor is windstorm and tornado on 
cars though fire and theft, of course, are avail- 
able. 

Returning to his favorite theme of discussion 
(i. e., the question of public insurance gains) 
Professor Dorn indicated what he considered 
the danger spot in the whole idea when he said 
that “public insurance frequently promises more 
than it can perform.” Also. he stressed the fact 
that governmental insurance, whether national, 
provincial or local, was prone to laxity in un- 
derwriting methods and was often conducted 
with a looseness that would not be permitted to 
private companies. Where government insur- 
ance was unavoidable, Professor Dorn believes 
that a competitive fund, rather than monopoly, 
is desirable. Professor Dorn will visit Boston, 
Chicago, Philadelphia and cities in Florida and 
Georgia before returning to New York to 


embark for Germany. 
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THE PLAIN CASE OF PROFITS 
Certainly, every man engaged in business is looking for every 
dollar of legitimate profit he can make. Why, then, be contented 
with less profit than you can make? 


Many Republic agents are sharing profits with the Company, los- 
ing less business to competitors, increasing their volume, and en- 
joying service that really helps them. 


Just for better profits, investigate this Company. Full details 
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LEGAL COSTS IN COMPEN= 
SATION BUSINESS 


New York Department Amends Pre- 
vious Questionnaire 


DATA ON LITIGATION SOUGHT 


Final Date for Furnishing Returns Is 
Changed from October 1 to October 20 


James A. Beha, Insurance Superintendent of 
New York, recently send out a questionnaire 
asking for data regarding litigated workmen’s 
compensation claims to all companies writing 
that business in his State. He has now amended 
the text of that inquiry by sending the follow- 
ing request to the companies late last week: 

Under date of August 7, 1928, your company 
was requested to furnish certain data with re- 
gard to litigated compensation cases in the 
State of New York. Because of the numerous 
complaints received regarding the difficulty in 
obtaining the information desired, I would re- 
quest your company to disregard that demand 
and instead furnish the following: 

(a) The name, date of accident, amount in- 
volved, and disposition of every compensation 
case arising under the laws of New York where 
an appeal has been filed from an award made 
by the Industrial Board, and in which your 
company was a party, during the period from 
July 1, 1925, to June 30, 1928. 

(b) The Industrial Board number, date of 
accident, amount involved, and disposition of 
every case arising during the same period but 
not included among those listed under (a) 
where your company denied liability and where 
the amount involved was in excess of $40. 

Cases under (b) involving only question as 
to the length of the disability or where the car- 
rier contended that the injury for which claim 
was made was not the result of an industrial 
accident need not be reported. 

The above information is desired for the pur- 
pose of determining to what extent the abuse of 
contesting claims or awards in compensation 
cases has developed in the State of New York. 
This information should be furnished not later 
than October 20, 1928. 

TRANSPORTATION INDEMNITY 
EXAMINED 
New York Department’s Report Shows As= 
sets of $2,494,073 

An examination of the Transportation In- 
demnity Company, New York, made by the 
Empire State insurance department as of June 
30, 1928, has just been completed and the re- 
port submitted. The company has only been 
operating for about two months and the ex- 
amination was conducted in order to enable it 
to enter States which permit the option of 
examination by themselves separately or ex- 
amination by the company’s home State. 

The Transportation Indemnity, one of the 
McGee group which includes the Transporta- 
tion Insurance (Fire) ‘and the Transportation 
Reinsurance, was incorporated in February and 
began business with $1,000,000 capital and $1,- 
500,000 surplus on May 1 of this year. The 
premiums so far, according to the examiners, 
have amounted to about $20,000 with practically 
no losses. Admitted assets are shown as $2,- 
494,073, with a surplus to policyholders over 
liabilities of $2,456,477. 

William H. McGee is the president. 
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PENNSYLVANIA SURETY GETS RUN- 
NING MATE 
Buys Majority Stock Interest in Triangle 
Automobile Insurance Company 
A majority stock interest in the Triangle 
Automobile Insurance Company of Pittsburgh 
has been secured by the Pennsylvania Surety 
Company of the same city and Joseph W. Ward, 
president of the Pennsylvania Surety, has been 
elected president of the Triangle Automobile. 
O. S. Heck, president of the Triangle, will 
remain in chief executive charge of its operations 
and Secretary W. H. Drake and Treasurer H. 
P. Phillips continue in their respective posts. 
The acquisition of the Triangle adds mate- 
rially to the scope of operations of the Penn- 





The 
New York Indemnity 
Company 


Announces effective 
August 21st, 1928 


In Los Angeles, with headquar- 
ters in the Corporation Build- 
ing, 724 South Spring Street 


ROBERT BOSWELL 


Resident Vice-President and Manager 
for Southern California 
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In San Francisco, at 
202 Sansome Street 


MESSRS. JAMES ROLPH, Jr. 
LANDIS & ELLIS 


Surety General Agents for 
Northern California 


NEW YORK INDEMNITY 
COMPANY 


115 BROADWAY, NEW YORK 


Wm. B. Joyce, Chairman 
Spencer Welton, Pres. 








sylvania Surety as the former has a capital of 
$100,000, a surplus of about $200,000 and writes 
a considerable volume of automobile fire, theft, 
transportation, collision and property damage 
business. This stock move marks another in- 
tance of a casualty company acquiring a fire 
insurance running mate and vice versa. 


LEAVES CHICAGO 
Armand Sommer to Be in Home Office of 
Standard Accident 

Armand Sommer, prominent in health and 
accident circles in Chicago, has been transferred 
to the home office of the Standard Accident In- 
surance Company of Detroit. 

Mr. Sommer is the author of the Manual of 
Health and Accident Insurance, now in press 
and shortly to be published by The Spectator 
Company. 


W. O. Schilling Made Chicago Manager of 
United States Fidelity and Guaranty 

Battrmore, Mp., August 27.—The appoint- 
ment of W. O. Schilling as manager of the Chi- 
cago office of the United States Fidelity and 
Guaranty Company of this city, has been an- 
nounced by R. Howard Bland, president of 
the company, to succeed the late George Gren- 
nan. Mr. Bland, accompanied by W. W. Sym- 
ington, vice-president, has just returned to Bal- 
timore from a trip to the West. 

Mr. Schilling has been associate manager of 
the Chicago office for more than three years. 


Maryland Casualty President Is Bookstore 
Incorporator 

Battimore, Mp., August 27.—F. Highlands 
Burns, head of the Maryland Casualty Com- 
pany, is one of the incorporators of the Van- 
gard Bookstore, Inc., this city, according to 
papers just filed with the Maryland State Tax 
Commission. The capital stock consists of 100 
shares of class A stock, par value $100, and 100 
shares of class B stock, par value $100. 


PHILADELPHIA COMPANIES’ 
SURETY BUSINESS 


First Half of This Year Shows Low 
Loss Ratios 








FIDELITY LINES NOT GOOD | 





Percentage of Volume Increase Not as 
Favorable in 1928 as 1927 


PHILADELPHIA, PENNA., August 28.—Phila- 
delphia companies writing surety lines are unan- 
imous on one point—that the loss ratio for the 
first six months of 1928 is very good. 

The Independence Indemnity declares that the 
volume of business for the first half of the year 
was about even with last year. The loss ratio 
however, was low. 


The first half of the year found a decided 
drop in public construction work. Philadelphia 
and New York, for example, let little contract 
work and it is only in recent weeks that they 
are letting more contracts. 


The seventh month and part of the eighth has 
found the surety business improving with the 
likelihood very strong that the last half of this 
year will find a gratifying increase in business. 

The Constitution Indemnity reports a very 
large increase in its surety business. This com- 
pany is a young one and the development of its. 
agency plant may have had something to do 
with this increase. From an earned premium 
basis, its loss ratio for the first half of the year 
was very, very low. 

Fidelity bonds, according to several of the 
Philadelphia companies, are showing a very ab- 
normal loss ratio. The companies are being: 
hit in this line, the loss ratio running around 
45 per cent. This condition is attributed to 
general business conditions and the tightening 
of the money market. 

In the main, Philadelphia companies are very- 
pleased with the surety business situation. 
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American Re-Insurance Co. 


of Pennsylvania 


67 Wall Street New York, N. Y. 
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Voluntary Catastrophe Reserve . 500,000.00 
OO TTT 3,446,229.83 


RE-INSURANCE ONLY 
CASUALTY LINES 
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Another ATLANTIC 
Advantage! 


Rated as “Excellent” by 
A. M. Best and Company 


Honestly It’s the Best Policy 
Atlantic Life Insurance 
Company 


Richmond, Virginia 

















OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 


























WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY <= = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold —— CASUALTY COMPANY - = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 
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Company Pudding 
of Every Des Moines Life agent welcomes the 
Co-operation opportunity of telling how he is increasing 


his earnings by using the prospect leads and 


oo te . 
personal selling helps which we furnish. 
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Death by Gunshot—Scientific Methods of Differentiat- 
ing Between Suicide, Accident, and Foul Play 


which guarantee the payment of double 

indemnities in case of accidental death. 
He goes squirrel hunting with Richard Roe, 
who returns, wild-eyed and alone. bearing news 
that John slipped, his rifle was discharged, the 
bullet entered his head, and he died almost in- 
stantly. 

Doe and Roe carried twenty-two caliber arms 
of the same type. They had long been friends. 
The wound is in a position where it might read- 
ily have been made by the victim’s weapon in 
his own hands, and there are powder burns 
about it. Roe is a man of good repute. There 
is no reason to believe that the case is other 
than one more regretable hunting accident. 

Suddenly it develops that Roe has for some 
time been quite attentive to Doe’s wife and that 
it was only at her earnest entreaty that John 
recently increased his insurance very materially, 
the premiums being paid by her personally. 

Investigation brings forth that both rifles had 
been fired several times before the fatality and 
that each hunter was using the same brand of 
ammunition. So a study of conditions within 
the rifle barrels (a clean barrel in the dead 
man’s rifle being indication of murder) and the 
extraction and examination of the mortal bullet 
to determine its manufacture, would yield no 
useful information. The arms are of the same 
make and model, as nearly alike as it is possible 
to produce them. If Roe did kill Doe, how on 
earth are we going to prove it? It can’t be 
done, some say! 

MoverN SCIENCE REVEALS 

But it can be, and is being, done every day 
and though the scepticism of the unbeliever is 
difficult to shake with the written word, I have 
yet to meet one who failed to admit the sound- 
ness and simplicity of the methods employed in 
solving such a problem once he had an oppor- 
tunity to see them in actual operation in a prop- 
erly-equipped laboratory. 

Bullets from two rifles, pistols, or revolvers 
of the same make, model and caliber, can be 
told apart, because their rifled* barrels differ 
from one another in certain minute but very 
definite characteristics and these differences 
leave their signatures on all missiles fired 
through them. To down the disbelief of those 
who fail to concede this point, I once carried 
out an experiment using four .45 caliber auto- 
matic pistol barrels made consecutively on the 
same rifling machine at the Government Armory 
at Springfield, Mass., and two others (consecu- 
tive) from the adjoining machine. An arsenal 
official fired two bullets through each of the 
six barrels, put his own identifying marks upon 
them, and then handed me the twelve to “pair 
off.” I did it successfully and, furthermore, was 
able to fell him which came from barrels made 
on the first machine and which from those pro- 
duced on the second, because the groove cutter 
on the second was six thousandths of an inch 


J OHN DOE has certain insurance policies 





By Carvin Gopparp 


wider than that on the first,** a fact which was 
reflected on the bullets fired through the barrels 
cut with that particular tool and which revealed 
itself immediately I put them under the compari- 
son microscope. 


THE Comparison MICROSCOPE 
This instrument, as perfected by Philip O. 
Gravelle, of South Orange, N. J., a highly ac- 
complished microscopist and photomicrographer, 





Major Calvin Goddard, author of this 
special article, is an internationally known 
expert on bullet identification. His in- 
vestigations along this line during the 
famous Sacco-Vanzeitti case are notable 
and his work is bringing him more and 
more into contact with insurance Settle- 
ments where the manner of death by gun- 
shot wounds is in doubt. He has been 
invited to address the amual meeting of 
the International Claim Association at 
Old Point Comfort, Va., in September.— 
Epitor’s Note. 











and first employed by the Bureau of Forensic 
3allistice of New York city, fuses the images 
of two bullets of shells so beautifully that the 
composite picture produced appears as a single 
object. As a matter of fact, each of the two 
articles under examination contributes half of 
the resultant whole. If they are from the same 
weapon, careful manipulation of one while the 
other remains fixed will eventually bring into 
complete approximation those finer markings 
which, in the case of bullets, are scored on their 
surfaces by microscopic irregularities due to tool 
scars, rust, fouling, etc., present in the bore 
of the barrel through which they passed. 

Then, not only do the outlines of the com- 
posite image stimulate a single bullet, but every 
line on its surface “matches up” across a cen- 
trally dividing hair-line which separates the two 
half-images, just as does the grain of a board 
which has been sawn in two and then pieced 
together. Unless through the same barrel, no 
two bullets will exhibit such a matching, though 
they will show similar groove and land* marks 
if fired from guns of the same make, caliber 
and model.” 

The fired shell too, bears the signature of the 
arm that fired it, stamped indelibly upon the face 
of the primer or “cap” in its base by the firing 
pin and breech-block of the weapon. No two 

*A modern pistol or revolver is “rifled’’ (i.e., has 
spiral grooves cut in its bore to spin and thus steady a 


bullet in its flight) just as is its longer prototype which 


is fired from the shoulder. | 
**Groove cutters are ordinarily held to not over five 


thousandths of an inch variation in width from some 


set standard. } ; 
8The “land” is the elevated strip between two 


grooves. The land of a gun leaves a groove on a 


bullet, and vice versa. : } efi 
>bBecause cut to the same specifications (within cer- 


tain narrow tolerances.) 
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firing pins, even when made consecutively on 
the same machine, are exactly alike. Each leaves 
its individual signature on every cap it explodes. 
So also the breech face bears machine and hand- 
filing marks that differ materially from arm to 
arm. The shell, under the impulse of the explo- 
sion within it, is driven backward against this 
steel face under a pressure of several tons to 
the square inch. The primer takes up the finger 
print, as it were, of that individual breech. Here 
again, the autographs of firing pin and breech 
face, as left upon two shell heads, can be fused 
most perfectly under the comparison microscope, 
dispelling all doubt as to whether or not they 
were fired in the same arm. 


As VALUABLE AS FINGERPRINTING 


So comparable indeed, is this work to finger- 
printing, that Joseph A. Faurot, late deputy Po- 
lice Commissioner of New York city, and the 
first man to secure acceptance of the human fin- 
gerprint as evidence before a court of law in 
the United States, pronounced it, “a science—in 
my opinion as infallible, as practicable, as revo- 
lutionary and as valuable in criminology as fin- 
gerprinting itself.” 

This was over two years ago. Why is this 
accomplishment not generally known and more 
widely employed? 

It is over twenty years since Faurot first se- 
cured recognition of finger printing as an exact 
science. Yet I am reliably informed that to- 
day certain jurists, in remote and unenlightened 
regions, refuse to accept it as evidence in the 
courts over which they preside. By the same 
token, many years must elapse before the science 
of firearm identification is accorded general 
credence. 

Allied with the identification of a bullet or 
shell to a given arm is the more difficult prob- 
lem of determining from examination of one of 
these alone, what make of arm fired it. This 
is usually possible with regard to the bullet, 
because its surface reflects the rifling marks 
typical of barrels produced by some given manu- 
facturer, since no two makers rifle their arms 
according to the same specifications. Hence it 
is possible, if one has available the specifications 
of all known makes and models, and special in- 
struments for measuring the widths and angles 
of groove markings on bullets, to reach, by a 
process of elimination, the correct answer. With 
shells, the problem is extremely difficult, and 
rarely solvable. 

Compilation of the necessary data and elabora- 
tion of the instruments of precision required for 
studies of this character had always staggered 
the imagination of anyone contemplating the 
effort, until the late Charles E. Waite, of New 
York city, decided, in 1917, to see what could 
be done about it and undertook the work. Had 
he been a man of technical training and a con- 
sequent comprehension of the immense difficul- 





fi 
) 
| 
| 
| 





THE SPECTATOR 


Thursday 








Prominent Agents and Brokers 





Actuarial 








Independent Adjuster 

















| LEON IRWIN & CO., Inc., New Orleans, La. 

















Representing 

Fidelity Phenix Fire United States Fire National Fire of 

of New York of New York Hartfo 
Automobile of Hart- National Liberty of New Amsterdam 

ford New Yor Casualty Co. 
Standard of New State of Penn. Indemnity Company 

York Stuyvesant of New of America 
National Union ork 

Pittsburgh BROKERS’ LINES SOLICITED 


























Actuarial 














Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 4 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
25 CHURCH STREET NEW YORK 














| MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 

















GEORGE B. BUCK 
ACTUARY 


Specializing in Employee’s 
Benefit and Pension Funds 


NEW YORK 














} 25 SPRUCE ST. 














JNO. A. COPELAND | 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 














E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 











meray SAE ATE IS Sia eS I 





T. J. McCOMB 
CONSULTING ACTUARY 


OKLAHOMA CITY, OKLA. 


Colcord Bldg. 








ch SE 











WOODWARD, FONDILLER and RYAN 


CoNSULTING AcTUARIES 
INSURANCE ACCOUNTANTS 
Harwood E. Ryan 
Richard Fondiller 
Jonathan G. Sharp 


75 Fulton St. 
New York 

















FRANK M. SPEAKMAN 
Consulting Actuary 


Associates 
Fred E. Swartz, C. P. A. 


J. A. Craig, C. P. A. 
THE BOURSE PHILADELPHIA 




















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 


























JAMES ~ WASHBURN, F. A. I. A. 
onsulting Actuary 
LIFE INSURANCE — Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 








JAMES R. COTHRAN 


Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 











ADJUSTERS & APPRAISERS 
LIMITED 
Incorporated 1914—Dominion Charter 


Claim Adjusters for Insurance Companies 
UNDER ALL POLICIES 


465 St. John St., Montreal. 
Telephone Main 3300-2607 


BRANCH OFFICE: 11 Mountain Hill, Quebec City 


HEAD OFFICE: 








cniaaent 





NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “‘hopeless’’ cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 





A difficult prospect, after reading 
THE COST OF DYING 


said: “No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same”; and he signed up for $75,000. 


USE IT AND PROSPER! 


o — PRICES: P - 
ample Copy... .ccccccccccccccccces e 
50 Copies BARE PRATT OTe 8.50 
100 Me, cp cisin pibieeis Ronioae mens eae e 15.00 
Le wo arorstacin a Rom waste o on eie aie wee 60.00 
BE AO  ivdiccccas geesisencumeenwes 100.00 
5,000 OF . cipetavanuncdeewe enetn eee 400.00 
BK) So boslaciincecmnes cepne es 750.00 


Orders for single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Fellow, American Institute of Actuaries, 
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Associate, Actuarial Society of America. 
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CONSULTING ACTUARY 
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H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian, 
Dutch, Danish and Norwegian into German and 
English. 
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Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 
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Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
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ties involved, he would in all probability never 
have undertaken it. So, in a way, his very lack 
of scientific knowledge on the subject was a 
blessing. Blindly he went ahead upon the stu- 
pendous undertaking of securing data upon, and 
so far as possible samples of, every make, model, 
and caliber of pistol and revolver now made, or 
ever made, throughout the world since the ad- 
vent of metallic ammunition. His studies took 
him all over the United States and the continent 
of Europe. As a corollary, information on every 
type of bullet and powder adapted to those vari- 
ous arms had to be compiled. 


BureEAU OF Forensic BALLISTICS 

These efforts finally resulted in the establish- 
lishing, in 1925, of the Bureau of Forensic Bal- 
listics, in New York city, an organization 
formed for the sole purpose of solving prob- 
lems such as that offered by the shooting of 
John Doe, Esq. This was a partnership which 
was dissolved by his death in 1926, but the 
work of which is being continued by myself as 











Major Gopparp ExAMINING Two BuLtets Un- 

DER THE SPECIAL INSTRUMENT WHICH CEN- 

TRALLY ALIGNS THEIR MarKINGS So As TO 
Permit Positive IDENTIFICATION 


surviving partner. So far, but one other per- 
son has attempted to duplicate our efforts on a 
really comprehensive scale. He is Capt. E. C. 
Crossman, of Brentwood Heights, Calif., to 
whom I have furnished specifications of instru- 
ments, etc., which he has copied with much suc- 
cess. Being endowed with all the necessary 
technical qualifications for work of this char- 
acter, I look to him to blaze the trail in this 
field along the Pacific Coast. Others are rap- 
idly recognizing its importance, however, and 
I have recently furnished data on instruments 
and methods to several police departments which 
are planning their own bureaus for the identifi- 
cation of arms and ammunition. This informa- 
tion is given gladly and freely to those equipped 
with the necessary technical education and havy- 
ing the true scientific attitude, whereas I do all 
I can to discourage those who are inadequately 
endowed from an educational standpoint or who 
approach the subject lightly. For myself, I have 





found that actual factory experience in the 
manufacture of small arms ammunition and 
powders was essential before I could properly 
grasp all phases of the work. Such experience I 
have secured while on duty at Government arse- 
nals and by visits to practically all the important 
arms and ammunition manufacturing plants in 
the United States. This is, of course, impossible 
of attainment by the average police department 
identification expert, but he can nevertheless ac- 
complish much without it. 


THE ADJUSTER’S PROBLEM 

The insurance adjuster should therefore bear 
in mind, when confronted with a problem in- 
volving the identity of an arm firing a given 
bullet or shell, or other associated questions, 
such as the factory of origin of a bullet re- 
covered from a body, or even of a single un- 
burned grain of powder from the wound or 
clothing,* that these problems are solvable, not 
always, of course, but in the great majority of 
cases. These results are attained, not through 
the “opinions” of so-called experts, but by in- 
struments which, given decent material for 
examination, will yield results as infallible as 
those of an adding machine. 

“The “expert” of yesterday, who carried a 
pocket rule, a hand lens and a pair of steel cali- 
pers, is going to give way to the scientific iden- 
tification specialist (either working independ- 
ently or as a member of a police department), 
who has the necessary equipment, data, and rec- 
ords plus adequate scientific training. 

Henceforward them, there wil! be no excuse 
for any company paying a claim where foul 
play for personal profit is suspected until the 
problem has been submitted to the comparison 
microscope for solution. 





‘The barrels of pistols and revolvers are so short 
that complete combustion of the powder charges in cart- 
ridges fired through them cannot take place. As a re- 
sult some unburned grains are blown out at the muz- 
zle behind the bullet,—with sufficient force to bury 
themselves in nearby objects. 


ARRANGEMENTS FOR WASHINGTON 
MEETING 
Insurance Advertising Conference Complet- 
ing Details for District of Columbia 
Sessions 
Miss Clara L. Noyes, assistant manager of 
the Union Co-operative Insurance Association 
of Washington, D. C., has been appointed chair- 
man of the hospitality committee for the com- 
ing convention of the Insurance Advertising 
Conference in that city on October 1, 2 and 3. 
Program arrangements for the sessions are 
rapidly going forward under the direction of 
George E. Crosy, chairman of the program 
committee, and special exhibits of advertising 
material, house organs and agency helps will 
be set up under supervision of E. Chester 
Sparver. 


Standard Accident Holds Sixth Annual 
Students’ Training Class 

The Standard Accident Insurance Company, 
Detroit, is holding its sixth annual students’ 
training school in its home-office building. The 
present class consists of 14 students. 

The training school is in charge of F. S. 
Brown, vice-president of the company. 
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PHILADELPHIA HOLDS UP 
CITY CONTRACTS 


Charges Against Bonding Agent Sus- 
pend Construction Bids 








INSURANCE MEN REFUSE TO GET 
EXCITED 





Feeling Exists That Politics and Favorit- 
ism Are Bedfellows 

PHILADELPHIA, PENNA., August 28.—The dis- 
covery that George C. Klauder, former law part- 
ner of Mayor Mackey, had written the bulk of 
the city contract bonds during the first six 
months of the Mackey Administration, has 
brought this business under fire with the an- 
nouncement from Deputy City Controller Wil- 
son that all of the contracts will be held up. 

Mr. Klauder is president of the Philadelphia 
Surety Company, which, in turn, is general 
agent for the Union Indemnity. He is said to 
have written $4,006,263 in city contract bonds 
during the past six months. 

Deputy City Controller Wilson declares that 
he will investigate the securing of this business 
to ascertain whether it was secured in accord- 
ance with the city’s rule of submitting bids. He 
is holding up the bonds pending the Union In- 
demnity’s conforming with the law under which 
a statement of its paid-in-capital stock must be 
filed with him. 

He is also holding up other bonds, which, he 
said, were obtained through collusion of bid- 
ders according to charges filed with him. 

Mr. Wilson said that out of the last twelve 
city contracts awarded, amounting to $600,000, 
Mr. Klauder handled $400,000. Mr. Klauder 
is also said to have written seventeen of the last 
jorty contract bonds, the balance being divided 
among twelve other companies. 

Mayor Mackey denied that any of the con- 
tract bonds had been secured by Mr. Klauder 
through favoritism and in his statement alleged 
that the charges had been brought unfairly by 
disgruntled bidders. However, this reporter, in 
talking to local surety men, could not find one 
man who was wrought up regarding the existing 
condition. They seem to take it as a matter of 
course that changing administrations mean 
changing agents who handle the bulk of the city 
contract bonds. 

Mr. Klauder, in a statement given to the press, 
admitted that he started the Philadelphia Surety 
Company because he believed that his political 
connections would enable him to write a large 
amount of bonding business. 





Metropolitan Casualty Adds Two New 
Directors 

Announcement has been made by J. Sco- 
field Rowe, president of the Metropolitan Cas- 
ualty Insurance Company of New York, that 
at the regular meeting of the board of directors, 
which took place August 10, two new members 
were added to the directorate. Those elected 
were Percy Jackson, well-known New York at- 
torney, and Neal Bassett, president of the Fire- 
mens Insurance Company of Newark. 
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0. CG L. BUILDING 
Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for 
Males and Females alike. 
Standard and Substandard Risk Contracts, 1. e. less work for nothing. 








ly Premium plan. 


Participating and Non-Participating Policies. 


B. R. NUESKE, President 






An Increased -_ Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Ohkla., 3. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


= | | 

















ADAMS ST. 
<j} Continental S Chicago = 
| Commercial || _ Stock | 

ommercia’ _ 
| Nat'l. Bk. B Exchange [Doe 
82 
4 QUINCY ST. - Rok. 
Pe el pi Illinois nis 2 

Li. Res. | Merchants 

“| Bk. Trust Co. 























JACKSON BOUL. 
Board | 





of 


Trade 


Insurance 
Exchange 





























estan ili aaa 





Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 





sentient 





tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed _ to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 





It is easy too, to keep tab of 


Gentlemen: 
ance Register. 








Throw Away the 
Old-Fashioned Card Index 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 
You may send me literature describing the Life Insur- 


Mae: Gon ahs s nis beak oe aw eae 


Cr ee 


[ee Guus ehiasab cee Ske ewesewe Ss 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
before you. Use the coupon 
NOW! 
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Another Forward Step 


COMPLETELY REVISED POLICY FORMS 


NEW OWNERSHIP, BENEFICIARY 
AND ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties 
who may have an interest in the policy. 


A PLAIN ENGLISH POLICY 


that will particularly appeal to the conscientious life 
underwriter. 





Also a new LOW COST 
PREFERRED RISK POLICY 





Write for information 


PHILADELPHIA LIFE INSURANCE CO. 
111 N. Broad Street Philadelphia, Pa. 
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The Tuberculosis Death Rate of 1927 


Consulting Statistician,- Prudential Insurance Company of 


modern progress than the decline in pul- 

monary tuberculosis. As shown by the 
table following for 59 cities which in 1927 had 
a population exceeding 30,000,000, the death rate 
has declined from 174.4 per 100,000 in 1910 to 
73.7 in 1927. In other words, while the popula- 
tion of these cities has increased by about 50 
per cent, the death rate from pulmonary tuber- 
culosis in the same period of years has declined 
by just about 50 per cent. In the history of 
prevailing important diseases, there is nothing 
to compare with this continuous and measurable 
reduction. All sorts of explanations have been 
advanced to account for the decline. Unques- 
tionably, the associated health activities engaged 
in tuberculosis work have had their share and 
are entitled to much credit. But fundamental 
to the reduction are certain outstanding effects 
bearing upon the higher standard of life in this 
and other countries. For tuberculosis has been 
declining for many years previous to the dis- 
covery of the cause of the disease and its re- 
sponse to modern preventive efforts. The es- 
sential reasons for the reduction are to be found 
first in higher wages yielding better nutrition 
and resulting in increased disease resistance. 
Second, shorter hours, resulting in a lessening 
of industrial fatigue and as a consequence a 
higher disease resistance. Third, decidedly bet- 
ter workshop conditions, providing better light, 
ventilation and most of all the removal of health 
injurious or poisonous dusts. Aside from the 
foregoing the reduction in gross intemperance, 
which is now relatively rare among the mass 
of population, has unquestionably a bearing upon 
the declining rate. 


i HERE is nothing more gratifying in our 


TABLE I—DEATHS FROM PULMONARY 
TUBERCULOSIS, 1910-1927 


Death 
No. of Population Deaths Rate per 
Year Cities 100,000 

NO on sc nce ews 59 20,728,952 36,157 174.4 
WER acces naeeces 59 21,268,992 35,306 166.0 
| 7 er 59 21, 799, 058 34,196 156.9 
BES vie 0-6 6.a0sa re 59 227326,291 34,580 154.9 
ONS so 6b. c ond maa 59 22,851,753 35,722 156.3 
TORR ics ccccenacos 59 23,390,155 36,018 154.0 
(ae 59 23,929,530 35,498 148.3 
1) | reer 59 24,483,491 37,445 152.9 
PS 5c 55 eee 59 24,984,619 38,639 154.7 
66s stw-ccns ext 59 25,600,908 31,494 123.0 
MN sts 5 o-> rova ie 59 26,064,364 28,278 108.5 
Wes 5s ecedcleents 59 26,501,073 24,202 91.3 
Ws 3a > nae owe areas 59 26,959,848 24° 160 89.6 
BN oy Siiains cities 59 27,529,122 247114 7.6 
i) ee nee 59 28,303,161 23,684 83.7 
SOY Ciieia ec whan nee 59 29,012,017 23,458 80.9 
WRN <.aicie bees 56 28,988,560 23,509 81.1 
WUE sao oes erwaeecs 59 30,208,786 22,272 73.7 


The foregoing table is amplified by a supple- 
mentary tabulation of deaths from pulmonary 
tuberculosis during 1926-27 in 135 American 





By Frepertck L. Horrman, LL.D. 


cities, which had an aggregate population of over 
36,000,000. In these cities, the death rate dur- 
ing 1927 was only 69.5 per 100,000, against 75.9 
during the preceding year. The decline affects 
most of the cities, the rate having increased in 
only 49, and declined in 86. Some of these 
changes must, however, be accepted with caution 
for there are reasons for believing that not all 
the returns are absolutely trustworthy in view 
of local confusion as to the inclusion or exclu- 
sion of deaths of non-residents. This observa- 
tion, however, does not impair the value of the 
tabulation as a whole, which unmistakably points 
to a decided decline in pulmonary tuberculosis 
during recent years. 

The cities. in 1927 which had a rate above 
100 per 100,000 of population are the following: 


Augusta, Ga. ...... 113.9 New Orleans ...... 159.5 
Charleston, S. C....125.3 Sacremento .....«. 132.7 
CICS 5c 40.0 0<s 114.5 San Antonio ....... 167.5 
DONG ccccucctves 148.4 Sak THO oc cersccx 137.9 
Battle Rack .csccees 111.0 Savanna 4< csccens 112.3 
be RAR eee 124.8 "ESQHEOND << 00s eae ase 109.7 
Nashville ...<ccces 119.7 Concord, N. H..... 101.3 
Memphis, Tenn. ....131.4 


The excessive rates for these cities are pri- 
marily affected, if not entirely, by non-resident 
tuberculous persons dying in institutions, or to 
the preponderating element of negro population 
in the total population. The negro death rate 
from tuberculosis has always been decidedly in 
excess of the corresponding death rate for the 
white population. In 1924 the white death rate 
from tuberculosis, all forms, was 78.3 per 100,- 
000 whereas the colored rate, unadjusted for 
age or sex variations, was 238.2. Adjusted rates 
would yield about the same relative results. I 
give below a table for 1924 for the registration 
States based on 65,335 white deaths and 17,720 
deaths of colored persons. The fragmentary In- 
dian population included in this term is of no 
importance : 


COMPARATIVE MorTALITY WHITE AND COLORED FROM 


ALL ForMs, REGISTRATION STATES 





TUBERCULOSIS, 
1924—Rates Per 100,000 
White Colored 

Both Sexes 
All ages 

PIO POs ess ctu cotadin 75.6 237.8 

Cre FONE ooo hose cecewe ee eas 91.4 238.2 
Wiets 2 WOR e es ccs ce wectenecees 72.3 173.1 
ER SS eee rrr rer rr 29.4 98.2 
Under Di WEGtvacccuevancceddsee 37.4 113.1 
Ee a ee re 10.3 44.5 
SOC 3 SOR cook cde wecdiasnsccs 13.2 76.6 
SG Ge PPO oscvetiactcaeaces 66.2 296.7 
20 00: 24 YEATES. oc cccccccsccesces 116.4 442.7 
ae Uh ae SOEs cacxcecusescdecus 109.4 382.6 
Sra Ot MONEE a 5. ox o:asre me ica alatels 102.6 264.4 
CS A ee nae ee 99.0 236.2 
SE te GA NOUN cd scccvccenaeoude 108.3 256.3 
Ge Oe es he Ke reine dbedes 136.1 224.0 
PE MON Gc eidartirnacunena ts 122.1 227.8 
tinaeen Saicdesahonewaritaded 


America 


Of outstanding significance are the relatively 
low death rates for some of our large cities. 
Thus, for Boston the prevailing tuberculous 
death rate is 75.8; for Chicago, 70.6; for Cleve- 
land, 71.1; for Detroit, 76.1; for Los Angeles, 
82.2; for New York city, 74.4; Philadelphia, 
74.1; Pittsburgh, 55.7; St. Louis, 62.3; San 
Francisco, 87.7, and for Washington, D. C., 
95.4. The relatively high rates for Los Angeles 
and Washington, D. C., are, of course, the re- 
sult of non-resident tuberculous invalids, and 
of the colored population. 

An important contribution to the statistical 
study of tuberculosis are the reports of the As- 
sociation of Tuberculosis Clinics of the City 
of New York. For these clinics, admirable in- 
formation is compiled in a standardized and 
systematic manner revealing some decidedly in- 
teresting facts. During the year 1927, these 


II— PULMONARY TUBERCULOSIS—IN 
21 AMERICAN CITIES, 1927 
Deaths from 
Pulmonary Death 


TABLE 





Tubercu- Rate per 
Population losis 100,000 

Atlatita, Geen. cnccce 249,000 162 65.1 
Auburn; N.Y 36.060: 35,677 21 58.9 
Bethlehem, Pa....... 66,000 18 27.3 
Chester, ae 72,300 38 52.6 
Cicero, MID cane 68,500 19 27.2 
Concord, N. H....... 22,699 23 101.3 
Fitchburg, Mass..... 44,700 19 42.5 
Highland Park, Mich. 81,700 17 20.8 
Johnstown, Pa....... 73,000 25 34.2 
Massillon, Ohio...... 20,016 6 30.0 
McKeesport, Pa..... 49,900 25 50.1 
Memphis, Tenn...... 178,900 235 131.4 
pi | ree 104,000 61 58.7 
Omaha, Neb......... 219,200 92 42.0 
Pawtucket, R.I...... 72,100 22 30.5 
Pittsfield, Mass...... 49,100 30 61.1 
Quincy, Mass........ 65,300 35 53.6 
CA. eee 143,900 58.4 
ii SS. 28 ae 103,400 39 37 .7 
Wichita, Kan........ 96,100 43 44.7 
Wilmington, Del..... 126,400 68 53.8 

1,941,892 1,082 55.7 


clinics terminated 6409 cases of tuberculosis, 
against 8757 in 1921. Very curiously, however, 
the proportion of far advanced cases during 
these years had been increasing. In 1921 it 
was 10 per cent and in 1927 it was 18 per cent. 
The corresponding proportion of incipient cases 
diminished from 51 per cent in 1921 to 40 per 
cent in 1927. It is difficult to advance an ex- 
planation which will fit into the facts of the 
situation, for all the energies of the present day 
tuberculous movement are concentrated upon 
efforts to induce patients to seek treatment in 
the earliest infected condition. It is at this 
time that the hope for successful treatment is, 
of course, most encouraging. 

Another significant fact of this experience 
is the small number of cases other than pul- 
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monary, terminated at the Clinics, numbering 
only 43 in 1927. Somewhat more definite in- 
formation is furnished by statistics for the first 
quarter of 1928. The number of cases current 
for the first quarter was 9890. The number of 
new admissions during the first quarter was 
4842. The number of readmissions was 2303, 
a total number of patients receiving treatment 
of 17,035. The total number discharged during 
the quarter was 7107, of which 232 were sus- 
pects, while, 5248 were not tuberculous. This 
emphasizes serious errors in initial diagnosis. 
Cases are not at all common in which a diag- 
nosis of pulmonary tuberculosis was made, which 
in subsequent study and observation was found 
to be unjustifiable. But at the same time, it 
seems better to err on the side of caution than 
to err on the side of too much optimism, for 
some cases are superficially diagnosed as non- 
tuberculous which subsequently develop the 
disease. Yet in no direction perhaps has greater 
progress been made than in the early diagnosis 
of pulmonary tuberculosis as the result of im- 
proved instruments of precision and other diag- 
nostic aids. 

A very important aspect of the tuberculosis 
problem is the early recognition of tuberculosis 
in children. In the New York City Clinics, 
4207 such children were counted on the first 
day of the first quarter of 1928. The total 
number of children considered during the quar- 
ter was 7207. Another perplexing aspect is the 
difficulty of a positive diagnosis on the sputum 
basis. In the New York City Clinics during 
the first quarter of 1928, only 346 adults and 
12 children were positively diagnosed by this 
means. This would seem to emphasize the dif- 
ficulties of determining with absolute precision 
that the case is actually one of tuberculosis or 
possibly one of the non-pulmonary infections. 
The magnitude of these figures visualises the 
tremendous problem. The disease is far from 
having been conquered regardless of nation- 
wide and never ceasing efforts on the part of 
the medical profession and its associated health 
promoting agencies. There are many reasons 
for believing that as a disease the decline in 
tuberculosis has been much less than as a cause 
of death. This would appear parallel to the case 
of cancer, which also as a disease is probably 
increasing faster than the death rate. In other 
words, to an ever increasing extent death is 
prevented by modern medical and surgical skill 
unavailable at an earlier period. This suggests 
the urgency of a change in public attitude which 
may easily be lulled into an unjustifiable opti- 
mism based on the death rate alone. 


Much has been made within the last few 
years of the discovery of Dr. Calmette of Paris, 
who by means of a method of vaccination ap- 
parently produces an immunity against tuber- 
culosis resulting in beneficial effects in a large 
number of cases. The first experiments of Dr. 
Calmette were carried on in 1921. According 
to Dr. Hawes, “since then not only in France, 
but in various other countries, a comparatively 
large number of infants up to 12,000 more or 
less have been vaccinated according to this 
method. Although they admit frankly that it is 
too soon to speak definitely as to results, there 
is no doubt, however, but that the mortality from 


TABLE IlI—DEATHS FROM PULMONARY TUBERCULOSIS IN 135 AMERICAN CITIES 


GARD so sig eos eee se 
MAY ECON on cnivls sivctuw eines wee 
ee ree ee ere 
Dn ht 6, ROE OEE ee ee 
rn heat a. 3 Ae ag) (AE a 
I EIR ss inc a5 000 Oe eae ees 
pT eC: irre 
NN Es Ns i's xd WW oe ce 
SPPURCIOY,, COBUE «0.6 5.5 5 sss vive s'siees 
ee ee ae 
Hiraungham, Ale. ... 6.60060. 
rr ere er 
Brageport, Conti. .........05 as 
WONOCKION, DEDSS. o..5s oci0e 40 ease 
ENE SG aR eee ee ea 
Cambridge, Mass............... 
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Popula- 
tion 
225,000 
119,000 

94,600 
67,000 
53,800 
55,700 
808,000 
91,000 
67,800 
72,900 
211,000 
787,000 
152,500 
*65,343 
544,000 
122,000 
131,000 


*119,539 
69,600 


36,400 
2,008,000 
637,000 
76,400 
340,740 
59,900 
275,000 
43,900 
39,131 


110,000 
567,000 
94,900 
93,000 


+ 


1926 


Deaths 


from 


Pulmonary 


Tuber- 
culosis 


81 


Death 
Rate 


Popula- 
tion 
227,760 
119,500 
97,000 
67,800 


99,700 
93,200 


1927 
Deaths 
from Death 
Pulmonary Rate 
Tuber- per 
culosis 100,000: 
80 35 .1— 
105 87 .9— 
70 72.2— 
28 41.3+ 
29 53 .5— 
64 113.9+ 
714 87 .2— 
33 35 .4— 
18 25 .9— 
17 23 .0O— 
187 86 .0— 
601 75.8— 
91 59.1+ 
19 29 .1— 
370 67 .3— 
98 79.1+ 
60 45.1+ 
26 22 .9— 
94 125.3+ 
29 59 .2— 
2,191 70 .6— 
472 114.54+ 
691 71.1— 
193 66 .2— 
37 63 .0— 
123 58 .1— 
52 99.9+ 
125 69.2+ 
430 148 .4— 
70 47 .0— 
1,023 76 .1— 
69 60.2+ 
64 57 .1+ 
69 53 .5— 
112 84 .5— 
46 32.2+ 
48 46 .6— 
74 45.2+ 
8 34 .2— 
38 23 .5— 
43 50.2+ 
80 47.5+ 
14 28 .4— 
34 48 .4— 
47 77 .8+ 
178 69 .5— 
227 60 .6— 
34 55.1+ 
188 58 .5— 
19 34.2+ 
82 69.8+ 
286 74.7— 
97 95 .0— 
1l 17.7+ 
30 32 .1— 
17 24.3+ 
86 111.0+ 
36 34.5+ 
1,132 82 .2— 
235 73 .4— 
41 37 .2— 
28 26 .7— 
75 124.8+ 
22 41.6+ 
35 41.3+ 
318 59.3+ 
162 36 .2— 
57 84.2— 
165 119 .7— 
335 71.8— 
90 75 .3— 
33 46.3+ 
74 40.0+ 
677 159.5+ 
15 54.0+ 
15 26 .8— 
4,444 74.4— 
20 30 .0— 
120 67.0+ 
104 38 .9— 
63 43.4+ 
20 55.4+ 
48 79.3+ 
12 16 .9— 
85 59 .1— 
35 94 .3— 
1,508 74.1— 
371 55.7— 
32 41.3— 
116 29 .1— 
40 65.9+ 
124 44.2+ 
40 00 .<-— 
9 22 .8— 
23 32.3— 
53 46 .3— 
149 771i 
35 55 .4— 
119 36 .7— 
25 30 .9— 
99 132.7+ 
29 39 .0— 
523 62.3+ 
158 63 .2— 
13 30.3-+- 
58 42 .7— 
354 167 .5— 
159 137 .9— 
505 7 
112 112.3— 
27 29.0+ 
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TABLE III—DEATHS FROM PULMONARY TUBERCULOSIS IN 135 AMERICAN CITIES 













1926 1927 
Deaths Deaths 
from Death from Death 

Pulmonary Rate Pulmonary Rate 

Popula- Tuber- pe Popula- Tuber- per 
tion culosis 100,000 tion culosis 100,000 
poe a ee re 411,500 165 40.1 375,300 157 41.8+ 
Shreveport, Nk @ okdice 4 wd 0iSA EO 59,500 66 110.9 78,000 63 80.8— 
Somerville, Mass..............6. 100,000 3 31.0 101,600 34 33 .5+ 
South Bend, WEN icc Cinvéon: ie 30 81,700 52 63 .6 84,200 44 52 .3— 

Spokane, WAGE ofc are nso s 109,000 31 28.4 109,103 31 28.4 
Springfield, Ill......... 64,700 37 57.2 66,400 20 30.1— 
Springfield, Mass.... 145,000 69 47.6 147,400 63 42.7— 
Springfield, Ohio. . 70,200 38 54.1 71,600 60 83.8+ 
Syracuse, N. es 185,000 68 36.8 197,000 66 33 .5— 
Tacoma, Wash.. 106,000 33 31.1 107,200 25 23 .3— 
Tampa, Fla...... 102,000 106 103.9 107,800 90 83 .5— 
Terre Haute, Ind. 71,900 32 44.5 72,700 42 57 .8+ 
Toledo, Ohio..... 295,000 260 88.1 305,400 268 87 .8— 
pa ea ee eee 56,500 18 31.9 61,900 21 33.9+ 
Trenton, Me Nasa a: oiele sicin-oe aeata Tia. 134,000 166 123.9 136,700 150 109 .7— 
MM Rie og oo eae win nme 72,300 45 62.2 +72,300 40 55 .3— 
Tulsa, ors gc yisr ohn oe eae aD 133,000 72 54.1 150,000 69 46 .0— 
Washington, 12 | SEA Pie poe eee 528,000 532 100.8 540,000 515 95 .4— 
W heeling, Ws Milita a nisce onto ace $56,208 25 44.5 $56,208 35 62.3+ 
WIRES AStE, Paes. cc ea - sae 78,300 33 42.1 90,900 35 38 .5— 
Winston-Salem, N.C............ 71,800 7 97.5 77,100 69 89 .5— 
Worcester, WORM i go ow e-o aces 193,000 122 63.2 195,500 126 64.5+ 
MA NO Soa ccacorc oh vreral 116,000 69 59.5 118,800 86 72.4+ 
Womngutown, O10) < «os:<0 cc nace 165,000 174 105.5 169,400 59 34.8— 

35,937,253 27,293 75.9 36,695,342 25,486 69.5 


tuberculosis among infants exposed to infection 
from the disease in the father, mother or other 
members of the family, which in the unvac- 
cinated child would amount to at least 25 per 
100, among those vaccinated is less than one per 
100.” This is, of course, he observes, a remark- 
able and startling reduction. At the same time, 
he is not prepared for a wholesale introduction 
of this method in this country. He claims that 
the protection given is not absolute but this 
would hardly seem a sufficient argument against 
it, since even relative protection is unquestion- 
ably the means of saving many lives. In Dr. 


Calmette’s own words at the International 
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Tuberculosis Assocition Meeting in Minneapolis 
last year, “it must be understood that vaccina- 
tion with B. C. G. should in no way permit the 
neglect of measures of cleanliness, general 
hygiene, and if need be, the isolation of the sick, 
which measures render direct contamination of 
infants by tuberculous persons more rare and 
less dangerous.” In any event, the method of- 
fers a substantial hope for the future but the 
medical profession is necessarily conservative 
in such matters and as usual reluctant to adapt 
itself to new conditions. 


REMEDIAL THEORIES 

Another new theory which may be referred 
to is that of Dr. H. J. Cooper, director of the 
research laboratory of the National Jewish Hos- 
pital for Consumptives, Denver, Colo., whose 
theory holds out the hope of medicinal treat- 
ment for tuberculosis, treated mainly with gen- 
eral health measures. This theory presents the 
results of three years of research on thousands 
of animals and the discovery that 3 per cent of 
carbon dioxide prevents the growth of tubercle 
bacilli, while 15 per cent kills them. This dis- 
covery explains the prevalence of tuberculosis 
in the lungs, and the comparative immunity of 
certain other organs to the disease, since it is 
*a well-known fact that it is in the lungs that 
carbon dioxide is exchanged for oxygen. The 
liver, which is supplied with venous blood, and 
therefore has the highest supply of carbon 
dioxide in the body, was found to be infected 
less often than several other organs, which have 
a higher supply of oxygen. The indicated cure, 
Dr. Corper declared, would be the depositing 
of carbon in the body by means of the blood, in 
particles small enough not to block the capili- 
aries, in order to cause a part of the carbon to 
be deposited in the lungs. Experiments were 
conducted to determine in what amounts mate- 
rial injected into the veins reached the various 
organs in the body and it was found that the 
lungs received the smallest amount. Hence the 
general conclusion based, however, entirely on 
animal experimentation that carbon administered 
in liquid suspension intravenously daily for long 
periods, deposits mainly in the liver and the 
spleen and to less extent in the lungs, but in 
sufficient amount to have a retarding influence 


a 


on the development of pulmonary tuberculosis. 
What value should be attached to this discovery 
is, of course, open to question. 

Perhaps the greatest hope for the future lies 
in the modern light treatment which at the same 
time is the cheapest of therapeutic agencies. 
Sunlight and health are now being realized as 
practically equivalent terms, and. it is becoming 
more and more customary to advise patients to 
expose themselves under proper restriction to a 
larger amount of sunlight or artificial light 
treatment as may be considered advisable. Dr. 
Edgar Mayer of Saranac Like has recently 
discussed this aspect of the question in a con- 
tribution to the Journal of the American Med- 
ical Association under date of June 30, 1927, 
summarising his observations with due conser- 
vatism in the following statement: 

Light of any form by itself is not curative 
but comprises only one of the important ad- 
juvants in the treatment of tuberculosis. To 
believe that sunlight or artificial sources of light 
will cure all forms of “surgical” tuberculosis; 
to be unduly optimistic about this treatment 
and to consider it a specific form of treatment; 
to use it without sound medical guidance and 
adequate equipment, and, finally, to employ it 
to the exclusion of rest and the hygienic-dietetic 
regimen, eliminating orthopedic measures or the 
occasional necessary surgical intervention in 
bone and joint tuberculosis, is bound eventually 
to dishearten many sufferers and to bring dis- 
credit on an otherwise eminently desirable meth- 


od of treatment. ; 
In other words, even the light treatment is not 


a panacea but requires to be carried on expertly. 

Finally, it may not be out of place to add a 
few observations on the alleged hereditary factor 
tuberculosis as set forth in an article in the 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$5,337,313.74 on Deposit with the 
Indiana Insurance Department 


$686,715.01 Surplus Protection to 


Policyholders 


$47,000,000.00 Insurance in Force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION. MONTHLY INCOME, 
GUARANTEED SETTLEMENTS.. 


TERRITORY OPEN IN’ 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TRXAS, [OWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 




















Life Insurance 


_THE SPECTATOR _ 





Thursday 











Educational Section Ae 


American Review of Tuberculosis, by Godias 
J. Drolet, statistician, Research Service, New 
York Tuberculosis Association. These obser- 
vations are given in full since they do not ad- 
mit of being abbreviated to advantage: 

1. “Family histories of tuberculosis” have 
generally been gathered from institutions where 
the patients were almost exclusively of that type 
and hence have lacked control figures similarly 
gathered from the general or normal population. 

2. More secondary cases of tuberculosis 
should be expected in families in which one 
individual has already been attacked than in 
other families, as the opportunities for infection 
as well as the living or working conditions are 
more nearly alike within the same family group. 

3. At Bellevue Dispensary, in New York 
city, among 1695 children tested with tuberculin, 
no greater amount of tuberculosis was found 
among children with tuberculous parents than 
among children from normal parents. The re- 
action was positive in 64 per cent of the first 
group and in 66 per cent of those in the second 
group. 

4. Exposure to tuberculosis was found to 
have been reported more frequently among non- 
tuberculous patients than among those who were 
tuberculous. Among 2509 nontuberculous cases 
30 per cent gave a history of tuberculosis in one 
or both of their parents, whereas among 2785 
tuberculous patients only 14 per cent reported 
a parental history of the disease. 

5. When tuberculosis attacks offspring from 
non-tuberculous parents, a greater toll is taken 
than among those descended from tuberculous 
parents. In the first group the bacillus is im- 
planting itself in virgin soil; in the second, it 
finds greater resistance. Among 5852 persons 
with a negtaive parental history, examined at 
Bellevue, 59 per cent were found tuberculous; 
among 1577 members, with a positive parental 





American Life 
Insurance Company 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
MERLIN OATES, Actuary 


























GOING STRONG 


Paid-for Business for 1927 
exceeded 1926 by.......43.44% 


First six months of 1928 exceeded 
same period of 1927 by... .20% 


KEEP YOUR EYE ON THE MANHATTAN 








THE MANHATTAN LIFE 
INSURANCE COMPANY 


New York, N. Y. 


Thos. E. Lovejoy, President 












































history, only one-half as many were found 
tuberculous, namely, 34 per cent. 

6. There is a greater tendency to recovery 
from tuberculosis in patients descended from 
tuberculous parents than in individual members 
of families attacked for the first time. In 118 
tuberculous cases with positive parental history, 
26 per cent reached a stage of quiescence or 
arrest of their disease, whereas in 1059 patients 
with a negative parental history less than half, 
or 14 per cent, reached such a condition of arrest 
or quiescence of their disease. 

7. The almost universal decline of tubercu- 
losis in countries or commuinties where it was 
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formerly epidemic, and the decreased incidence 
of this disease in racial stocks that have been 
exposed longer to urbanisation and to tuber- 
culization, have in a measure been due to an in- 
creasing immunity acquired by hereditary evo- 
lution. 

8. Children of tuberculous parents do not 
inherit even a predisposition to the disease, but 
an increasing degree of immunity to it, instead. 

9. The progress against tuberculosis through 
heredity is slow, and frequently life-costing. It 
is greatly hampered, and, at time—as during 
wars or periods of scarcity—even obscured by 
unfavorable general conditions of life. Better- 
ment of social conditions, modifications of per- 


“sonal life, especially through education, yield 


far greater gains and a fuller assurance of an 
ultimate complete control of the disease. 


Can You Measure Up 


A booklet, “Can You Measure Up?” has just 
been issued by the Lincoln National Life In- 
surance Company of Fort Wayne, Ind. A his- 
tory of the company is a part of the contents. 
The Lincoln was founded in 1905. In 1907 it 
had in force $2,149,550 of insurance, but in 1907 
it passed the half billion mark of insurance 
in force. The booklet contains many interest- 
ing features and a number of striking photo- 
graphs of the beautiful home office building 
which was completed in 1923. Looking ahead 
the editor says that if the Lincoln continues to 
grow for the next six years at only 75 or 80 
per cent of its past rate of growth it will in 
1934 have over a billion dollars in insurance in 
force and over a hundred million dollars of as- 
sets. 
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TEXAS LIST PUBLISHED 
Shows 251 Citizens Carrying Over $100,- 
000 of Life Insurance 
Dattas, Texas, August 18.—At least 251 
Texans have their lives insured for $100,000 or 
more, according to the “Texas Index” just is- 
sued for the fifth time by W. A. Callaway, edi- 
tor of Southland Life Insurance Company pub- 
lications. The list shows a total of $58,367,953 

protection carried on these lives. 
A Houston man, J. M. West, leads the entire 











WANTED 
DISTRICT MANAGER 


A distinctive, rapidly growing, 
Midwestern Accident and Health 
Company (now featuring a non- 

cancellable policy), wants to put 
out a few more District Managers 
in Michigan, Indiana, Illinois, Mis- 
souri, Pennsylvania and California. 


Salary and commission. Direct 
home office connections await right 
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list with $1,453,500 insurance on his life. 
Chester L. Jones, president, Sanger Stores Com- 
pany, is second with $1,250,000 and Clarence E. 
Linz, vice-president and treasurer of the South- 
land Life is third with $1,036,000. Jesse R. 
Jones, who was largely responsible for the 
Democratic Convention at Houston, is the only 
other million dollar man with $1,025,000. 
Others in the list of the first ten, according to 
the amounts of insurance carried are: 


E. A. Landreth, Fort Worth............-- $980,000 
Karl Hoblitzelle, Dallas.........--+-+-eeee. 890,500 
Harry H. Roberts, San Antonio...........- 850,000 
B. F. Florence, Dallas... 0.-sccccccesenes 750,000 
Thos. G. Shaw, Fort Worth............+- 735,000 
Harry L. Seay, Dallas........+.eeeeeeeees 732,640 


For the first time the names of two women, 
Mrs. Georgia Scott Townsend of Forth Worth 
with $100,000, and Mrs. Eula L. Phillips of 
Greenville with $115,000, appear on the list. 

“It was impossible to secure all of the names 
that have rightful place in this list of Texas 
men and women whose lives are insured for 
$100,000 or more,” says Mr. Callaway in the 
foreword, “Life insurance is the greatest sys- 
tem of organized self-help yet devised by man, 
and the men whose names are listed in this 
booklet, understanding and appreciating the tre- 
mendous power and influence of the system for 
good, are rendering a distinctive service to the 
families of the uninsured and to those without 
adequate protection, in permitting the use of 
their names as patrons of the system.” 
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He Agreed With Him 


The prospect was a man named Smith—about 
fifty, fairly successful, heavy-jawed, inclined to 
be testy (probably because he was of a worry- 
ing type in spite of an appearance that seemed 
to show him otherwise), and having the “from 
Missouri” turn of mind concerning everything— 
and proud of it. This kind of man is not very 
rare, and under all he’s like everybody else— 
a pretty good sort. ° } 

“Young man,” he said to the salesman who 
told us of the case, speaking with vehemence, 
“I don’t want to listen to you. I don’t want 
any life insurance. Don’t believe in it! Life 
insurance is a money-making scheme, and you 
can’t make me think anything else about it, I 
can tell you that.” 

“Mr. Smith,” responded the salesman calmly, 
“I agree with you absolutely in that last state- 
ment. Life insurance is a money-making de- 
vice; it’s the safest money-making plan ever 
known—it’s the supreme plan.” 

Dead silence for a few moments. Mr. Smith, 
taken aback, stared at the salesman to see 
whether this was sincere talk, and perceived 
that it was. 

“Life insurance is a money-making plan in 
which all policyholders participate proportion- 
ally to their contributions. Life insurance is 
a combination of protection and saving; the pro- 
tection can’t be had otherwise—the ultimate sum 
desired covering from the time th. first pre- 
mium deposit is made—and the saving brings a 
yield that will compare favorably with that un- 
der any other safe investment. In life insur- 
ance you invest your comparatively small 
amount of saving in a great number of the 
best securities of the country, and the safety 
of your investment rests not upon any two or 
three things you might name, but upon all the 
investments made by a company. Life insur- 
ance gives you protection for your family and 





also gives you the cream of investment in the 
whole country—with law controlled choosing 
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of securities and law controlled care of them 
as part of the service to which you are entitled 
as one of the co-operative group. Life insur- 
ance is the greatest ‘investment trust’ and has 
been tried for more than one hundred years. 

“Yes, Mr. Smith, life insurance is a plan for 
making money—saving and making money. It’s 
protection for your family and for you against 
total and permanent disability ; and also it’s the 
best investment and safest money-making plan 
in the world.” 

The salesman after this agreement of opinion 
made a specific presentation along the line of 
sure money for the prospect—showing him that 
life insurance is a plan by which the ultimate 
amount is created by deposits that are small 
percentages of it—interest buying principal— 
and that it is a plan of saving that would not 
be disturbed in case of total and permanent dis- 
ability—and not even by his death. 

This field worker states that this line of talk 
has been very successful with men like Mr. 
Smith and with prospects who want to “invest 
their own money.” He adds that he uses it 
also in a general way when the savings feature 
is strong in the mind of prospects —Mutual Life 
Points. 


Claims Group Insurance Was First Written 
in Germany 

The Deutsche Versicherungs Presse of Ber- 

lin says: Group insurance in life insurance is 

generally considered a development of most 

recent times and credited to the inventive genius 

of the classical land of life insurance, Amer- 


ica. However, this is not correct, for group 
insurance is in Germany almost as old as life 
insurance itself. It is mentioned in detail in 
instruction which were issued in 1861 by one 
of the leading German life insurance companies 
to its agents. These instructions make a d’s- 
tinction between the insuring of individuals and 
groups, defining the latter as a complex of in- 
dividuals insured under the same tariff in a 
manner that one person acts for all members 
of the group in making the contract. Such 
groups were societies, clubs, guilds and the like 
and the head of the group collects the premium 
and turns it over to the company. By this 
method the transaction is simplified and cheap- 
ened. A contractual agreement between the 
members of the group is presupposed. The 


method is recommended for the insurance for 
small amounts, where the handling of the busi- 
ness in the usual manner would be cumbersome 
and expensive. Such groups are divided into 
such the members of which come together vol- 
untarily or involuntarily. The former are 
mostly formed for the purpose of insuring their 
members, while the latter arise from social and 
business conditions. The voluntary group seems 
to have been in the majority and this business 
was by no means inconsiderable. The com- 
pany has to insure all group members without 
medical examination, while the group has to 
declare all present and future members. The 
group insurance taken out to-day by large em- 
ployers is exactly what the involuntary group 
was in former times. 











rights. 


such an agency. 





Scranton- Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
Address 


Exclusive, care of THE SPECTATOR 
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, F  apigpes could hardly change his spots with more 
pain than is caused the professional man who has 
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to change his vocation and tries to maintain the income 
which has resulted from his highly specialized training. 


To provide for such contingencies, The Guardian 
has developed its Professional Disability Provision for 
men in certain specialized lines. 
in the event of permanent incapacity for the specific 
profession, rather than for any “gainful occupation.” 


We suggest that you write us full 
particulars, with a view to ascertaining 
your qualifications to buy or sell such 
progressive features in life insurance. 


THE GUARDIAN LIFE INSURANCE COMPANY 


“The Company that Guards and Serves” 
. 50 UNION SQUARE 


THIS 


Disability 
Clause 





Respects 
Specialization 
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This clause is effective 


of AMERICA 


NEW YORK CITY 




















August 30, 1928 


THE SPECTATOR 

















Years of Life Insur- 
ance Ideals and Services 


AY IDEAL became « reality when, on February 
Ist, 1848, “THe Murua, Lire oF NEw York” 
issued its first policy. The business of life insurance 
o the mutual plan started in America then and 
there. 


Priority in its field is not the Company’s claim to 
greatness—age in itself is no great distinction. THE 
Mutua, Lire began with high ideals of business 
conduct, which still prevail. It aims at quality and 
to be highly honorable in all its dealings. 


In its relations with policyholders and their repre- 
sentatives THE MuTuAL Lire has an outstanding 
record. 


Those who contemplate life insurance soliciting as 
a career are invited to apply to 


The Mutual Life Insurance Company 
of New York 


GEORGE K. SARGENT 
2nd Vice-President and Manager of Agencies 


New York, N. Y. 


DAVID F. HOUSTON 
President 


34 Nassau Street 




















52.01% 


Of the new business Paid for in The 
Northwestern Mutual Life Insurance Com- 
pany in the year 1927 was upon applications 
of members previously insured in the 
Company. 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS’ COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W.D. VAN DYKE, President 

















ink uP (wir THe (LINCOLN) 








What city in Nebraska offers 

a big opportunity for a Lin- 

\\ coln National Life General 
Agent? 





~eeatlll 
Answer: A General Agent will be chosen 
soon for the established Omaha 


Agency as well as for going LNL. 
Offices in several other key cities. 
Ask us about it! 


THE LINCOLN NATIONAL 
LIFE INSURANCE COMPANY 
“Its Name Indicates its Character” 
FORT WAYNE, INDIANA 
Insurance in force more than $550,000,000 





























A Summer Vacation in 


Canada 


In the cool, forest-covered Highlands of Ontario, 
150 miles north of Toronto, lies lovely Lake of Rays, 
the outing place of the 1926 Peoria Life Hundred 
Thousand Club. From every direction, from both 
coasts and from north and south, Peoria Life agents 
will assemble this month for this superb outing. 

We take a pardonable pride in the Peoria Life 
agency clubs. Admission is not based merely on 
volume of production. High professional qualifica- 
tions and standards of service are required for this 
honor. In offering these delightful annual outings, 
the Company recognized the attainments of its 
agents who qualify for such distinction. 

Having once tasted the benefits and the prestige 
that go with club membership, Peoria Life agents 
are exceedingly loath to lose their advantage, eager 
and anxious to advance themselves to the higher 
clubs. The Peoria Life clubs with their attractive 
rewards constitute one of the incentives which 
stimulate Peoria Life agents to higher ambitions 
and increasingly greater success. 

Co. 


Peoria Life Insurance 


Peoria, Illinois 
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The Home Life Insurance Company of America 


Incorporated 1 
PROTECTS THE sec FAMILY 





This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Casstoniem. Vice-President 
Joseph L. Durkin, Secretary ohn J. Gallagher, Treasurer 

Dr. E. Reon Kyle, Medicai Director 


Independence Square Philadelphia, Pa. 
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What About Accident 
and Health 


Insurance? 








Do you know what it is? Are you famil- 
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INSURANCE F ACTS 


Promptly — Accurately — Economically 


Tabulated 


Classification, reserves, current, outstanding loss data, un- 
earned premiums, agency distributions, current and annual 
reports. 


SHEN Mm nuit 





Recording Statistical Bureau, Inc. 
76 William Street, New York City 
Montreal Toronto 


New York Detroit 


LVITUHHHHI 


Boston Chicago 
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lar with its basic policies? Do you know its 


underwriting factors? Do you realize the 
opportuinty it offers salesmen? Can you seli 


it intelligently? Do you know how and why 





it is highly profitable to companies, agents 


| and brokers alike? All these and many 


=| || other questions are answered in the new 





book by Armand Sommer called 





FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place. Newark, N. J. 


Manual of Accident and 
Health Insurance 


This book is far and away the most com- 
prehensive text production on this subject 
ever issued. It describes the business min- 


utely from all angles and tells the salesman 
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how to canvass for accident and 





Address Home Office for Agency Connection 


x HAMPTON ROADS 
FIRE +» MARINE 
Insurance Company 


NORFOLK, VA. 
HENRY G. BARBEE 


President 








P. D. BAIN 
Chairman of the Board 


exactly 





health policies, how to make the sale, how to 
answer prospects’ objections and how the line 
can be used as an opening for other forms of 
indemnity. Everything the production man, 
home-office or field, needs to know about ac- 


cident and health insurance is in this new 








book and every phase of the business is ac- 


curately, logically and concisely detailed. 



































GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 








PRICE $3 


Discounts in Quantity Orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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August 30, 1928 


THE SPECTATOR 














Mr. Agent: 


We want to say to you that we are bigger and bet- 
ter equipped this year than ever before, to take care 
of your Health and Accident Business. Let’s talk 
it over! 


Inter-Ocean Casualty Company 
Cincinnati, Ohio 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 











GRAND RAPIDS. S pid — 
te LABEL ee OUWRITE 
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SHOWING ELABORATE NMISPLAY , 


DISTRICT MANAGERS WANTED 


We have a few openings in’ West 
Virginia available to men who can 
qualify as organizers and personal 
producers. 

Direct Home Office contracts with 
top commissions and renewals, 
Openings at 
CHARLESTON HUNTINGTON 
CLARKSBURG WHEELING 


Write F, A. HICKS, Superintendent 


Guarantee Fund Life Association 


Omaha, Nebr. 


ORGANIZED 1961 
Largest Organization of its Kind in America 

















“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THE SPECTATOR 

















A Service Institution—Not a Commercial Company 


Insurance in Force Over $284,000,000 
Assets Over 25,000,000 


Ideal Agents’ Monthly Income Contract 
Low Net Cost Rea! Service 


ACACIA MUTUAL LIFE ASSOCIATION 


William Montgomery, President 
WASHINGTON, D. C. 


THIRD EDITION 
Thoroughly Revised, Improved an Greatly Enlarged 


Fire Insurance Inspection an¢ Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New York 


OVER 5000 DIFFERENT SUBJECTS TREATFD 
NUMEROUS ILLUSTRATIONS 
1020 Pages of Profitable Information 
A COMPLETE TEXT AND REFERENCE BOOK FOR 
Fire Insurance Inspectors and Underwriters, Students, Firemen and 
Others Interested in Fire Prevention 
Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufactured Processes and Special Hazards Listed 
Alphabetically Arranged—Printed on thin Paper—Bound in Flexible 
Covers—Just the Book for the Underwriter in Office or Field 
PRICES 
Flexible Binding, $6.00 De Luxe edition, thumb indexed, $10.00 


THE SPECTATOR COMPANY 
CHICAGO «+ PUBLISHERS - NEW YORK 






































MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


THE COMPANY Backed and endorsed by the most substantial 
and influential business men in Kansas City 


THE MANAGEMENT Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 








The 
United States Life Insurance 
Company 
In the City of New York 


Organized 1850. Non-Participating Policies 
Only. Over 77 Years of Service to 
Policyholders 


Good Territory for personal producers, under 
direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 
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PART from tuberculosis and the acute 

diseases such as typhoid fever and 

pneumonia, disease and the gradual 
breaking down of the body which we call 
aging is taken even by scientific men too 
much as a matter of course. These gradual 
changes that express themselves finally in 
old age and sudden death are commonly as- 
cribed even by physicians to the influence of 
time. 


Death rates, however, are not fixed. The 
duration of human life is not governed by 
time but by certain definite physical causes, 
namely, heredity, infection, poison, disuse 
or overuse of the body mechanism and ac- 
cident. 


What is the most rational method of meet- 
ing and overcoming these factors that lead 
to physical bankruptcy and premature 
death? Surely the common sense method is 
to regularly search our bodies for any evi- 
dences of such factors and to bring to our 


aid the resources of science to eliminate 


them. 


The Life Extension Institute has been 


Wuy Do PEorpleE Dir? 






carrying on such examinations for the past 
fifteen years and has examined about 
700,000 men and women. So emphatic has 
been the life saving in this work that many 
life insurance companies extend the privi- 
lege of the Institut’s examination and in- 
structions on healthful living, without 
charge, to their policyholders. 


A policyholder who enjoys the privilege of 
the Institute’s service receives more than a 
physical examination limited to a warning 
of some trouble. He receives a critical 
standardized survey of his whole life and 
body with sound, scientific counsel and 
guidance as to any needed medical treatment 
or better regulation of his living habits. 


He also receives adequate health educa- 
tional literature on subjects vital to his wel- 
fare and has the privilege of communicating 
with the Institute at any time for additional 
counsel concerning his reports and for leaf- 
lets on any phase of disease prevention and 
hygiene in which he is interested. Every- 
thing in connection with this health service 
is absolutely confidential between the Insti- 
tute and the policyholder. 


Send for these Free Books on Health 


HE Institute has selected below a group of leaflets on different 

phases of correct personal hygiene and we shall be pleased to 
send you free of charge copies of any two of these “Keep-Wells” to- 
gether with our booklet “How to Live Long” and further information 
about the Institute’s examinations. If you are interested, either from 
an individual or insurance standpoint, send in the coupon below. 


LIFE EXTENSION INSTITUTE, Inc. 


25 WEST 43rd STREET, NEW YORK CITY, Telephone: VANDERBILT 1494 

















“Keep-Wells” 


We shall be pleased to send you free of charge any two of the 
Leaflets listed below. Kindly check the two you wish and 
check duplicate numbers on the coupon opposite. 


[5] Setting-Up 
Exercises. 


{1] Prevention of Organic Disease. 
[2] Protecting the Lungs 

[3] Hygiene at Middle Life. [6] How to Keep Well. 
[4] Overweight and Underweight. [7] Care of the Skin. 
[8] Nerves and Grouches. 



































“Bow To Live Long” 


Life Extension Institute, Inc., 25 West 43rd Street, New 
York City: Send me free of charge the booklet ‘“How to Live 
Long” describing the Institute’s services and Keep-Well Leaf- 
lets Nos. 1, 2, 3, 4, 5, 6, 7, 8. [Check two leaflets desired.] 
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